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Putting Punch Into Paint Sales 


By THE MAN BEHIND THE COUNTER 
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Paint window trimmed by Ray N. Poore for the Peoples Hardware Co., Gary, Ind. 


HE lady next door is musically inclined. She 
T sings when she might better be knitting 

socks for soldiers. There is a raspy twang 
to her high notes that makes men leave home. Last 
night she indulged in her usual musical bath, and 
the burden of her song was: “If he can fight like 
he can love, what a soldier boy he’ll be.” “Right 
Ho, my friend,” I agreed, ‘‘and I’m betting twenty 
to one that he can pull that little stunt, too.” 
Then suddenly I got one of those hardware 
hunches that made me partially forget the cracked 
soprano across the hall. The tune still filtered 
through my mind, but it circled around the fellow 
who serves his employer by selling paint over the 
hardware counter. 

“If he could only sell like he can do a hundred 
other things that go to make up his day’s work,, 
what a merchant he would make,” I hummed, and 
the next hour was spent in an endeavor to figure 
out just why his paint-selling streak fails to stack 
up to his other activities. 


Where the Sales Engine Stalls 


HY in the name of common sense a man 

should be able to buy like a house afire, 
handle his stock like a blooming expert, and then 
fall down gracefully on the one trick that wins 
the coin, is some little trade problem. It calls 
out more fake answers than a matrimonial adver- 
tisement. There is one point, however, where we 
can all agree. There is a shortage somewhere of 
the knowledge that gets results, and the fault 
doesn’t lie altogether with the fellow who wraps 
up the brushes and cans. The salesman behind 
the retail counter has several thousand items on 
which to keep his eye, and he deserves consid- 
erable more assistance than is generally accorded 
him. The manufacturer sends out a top-notch 
salesman to put his line over with the jobbing 
trade. Then he lends Mr. Jobber a high-class 
specialty man to assist him in getting the goods 
into the hands of the retail merchant. So far, so 
good, but the machine seems to head for the gar- 
age at about this point. You might think that the 


merchant was the last station on the sales line 
if you didn’t happen to belong to the class that 
has held the sack on numerous such occasions. As 
a matter of fact, there are two mighty important 
stops that have been overlooked—the retail clerk 
and the ultimate consumer. The clerk really rep- 
resents a filling station at that, and no one seems 
to take into consideration the fact that unless he 
is kept supplied with gas, the old engine is dead 
sure to stall before it reaches the final cash corner. 
Goods well bought may be half sold, but take It 
from me, many a good hardware store has gone to 
the wall trying to finish the deal. Selling isn’t a 
fifty-fifty proposition. It’s whole hog or none. 
There is never any profit to figure until the goods 
have been swapped for coin of the realm. 


How Much Does Your Sales Force Know About Your 
Paint Line? 

1* you are handling paint, and most good, live 

hardware retailers are, take my advice and find 
out just how much your sales people know about 
the particular brand you have for sale. Do they 
know how and under what conditions it is made, 
how much surface it will cover per gallon, how 
long it will last after it is applied, and why it will 
give better service than the dollar-a-gallon stuff 
sent out by some of the mail-order houses? Are 
they aware of the fact that the dollar paint which 
peels off at the end of a hard season is expensive 
when Gompared to a three-dollar mixture that 
sticks on the job for from three to six years? Do 
they explain to the prospective customer that cost 
of applying two or three times must be added to 
the purchase price of the cheap brands, and that 
the deterioration of the wood must be charged up 
against them? Do they realize that a paint which 
won't peel insures a double protection when ap- 
pearance finally demands the second application? 
If not, you never had a better excuse for install- 
ing a night school and taking on a few extra sub- 
scriptions to your trade paper. Are your men 
afflicted with. the “sell-paint-in-the-spring-only” 
fever? If so, it is up to you to get a little of the 
“All-Season” serum and a hypodermic. A run of 
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‘Fall is a better season for 
exterior painting than the 
much vaunted spring.” 


that fever is worse than a crop failure or a 
mortgage. 
Fall Is the Banner Paint Selling Season 

A‘ a matter of fact, fall is a better season for 

exterior painting than the much vaunted 
spring. In the fall the wood is generally dry and 
in perfect condition to take the paint, while in the 
spring it is apt to be soaked to the limit from the 
rains and the dampness of melting snows. The 
paint is much easier to apply and has twice the 
opportunity to make good. Also winter is the 
season when the old house really needs the pro- 
tection of a good coat of paint. 

Fall is also the psychological time to sell var- 
nishes and other interior finishes. In the first 
place, you will notice that there are always big 
sales of furniture at that season of the year, and 
new furniture is a relentless enemy of old paint. 
It fairly howls for a new, clean environment. Man 
is a good deal like a bear in one respect. He 
hibernates in the winter, and sticks to the open 
in the good old summer time. The average Ameri- 
can family spends at least three times as many 
hours in the home during the winter months as 
during the warmer weather. Naturally we all 
take more interest in our home surroundings dur- 
ing the winter than during any other similar 
period. All we need is a good, live paint sugges- 
tion to put us firmly on the fall paint wagon. 
Think it over, then call a store meeting and put 
the paint question squarely up té your sales force. 
Persuade the traveling salesman who sells you 
the line to stay over one night and give the boys 
a good talk on his main selling points. He will 
be more than glad to help put you on the right 
road, because it will mean more business for him. 
The right kind of a meeting will boost your fall 
paint sales fully 25 per cent. Many a town has 
been repainted as the direct result of a Thursday 
night meeting and banquet staged in some little 
corner hardware store. 


The Paint-Up Fever Is Highly Contagious 

HE personal pride of the customer is one of 

the strongest assets of the up-to-date paint 
Salesman. Man just naturally hates to see his 
neighbor’s house look better than his own, and 
his wife feels the contrast still more deeply. She 
is the best little “noticer” of fresh paint in the 
universe. If you don’t believe it, start something 
and watch for results. Paint your own home, in- 
side and out, then let your wife hold a reception. 
If you haven’t a home, put a new ceat of paint on 
the old store. Make a mental resolve to get at least 
one home owner in every block to repaint his house. 
It is a safe bet that some other person in each 
block will develop paint-up fever within a week. 
Almost before you know it the whole town has 
been exposed, and you stand to fill a nice bundle 
of paint prescriptions. 

But this exterior painting stunt is only a 
starter in the fall paint-selling campaign. It 
doesn’t take a woman long to find that the inside 
of her home nest doesn’t match up with the out- 
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side, and she will give her better half mighty 
little rest until he loosens up with another supply 
of paint money. It stands to reason. Did you 
ever buy a new coat or a set of furs for that little 
woman you married? Just let your thoughts run 
back over the experiences that followed. Didn’t 
that coat call immediately for a new hat and a 
new dress? Then the dress called for new shoes 
and silk hose, and so on until you were taken 
down the line for such a tidy sum that you found 
it policy to forget the new shotgun you had prom- 
ised yourself as a birthday gift. The same sys- 
tem works out with regard to paint sales. A 
fresh, clean-looking coat of paint on the exterior 
of a hause makes a tremendous appeal for new 
decorating in the hall and living room. Then the 
dining room begins to look shabby in comparison. 
When that has been repainted the bedrooms and 
the bathroom take on a “has-been” air, and again 
the painter is on the job. The kitchen simply 
cannot hold out against the brightness of the rest 
of.the house and is sure to fall in line at the 
finish. 
Requires a Little Hustling 

OU have no idea how much sales-producing 

pride you can stir up in your own town, if 
only you get your brain working, and camp on 
the trail of the cootie that spreads the paint-up 
fever. A little hustling in the fall will make 
spring look like a piker from the paint stand- 
point. 

These are just a few of the thoughts that fol- 
lowed my hunch before the cracked voice next 
door again got on my nerves and forced me to 
turn on the phonograph in self-protection. She 
died hard, but the loud needle finally got her. By 
the time I reached the fifth record I was the only 
musician in the block. 

Think it over, old man. You may have musical 
talents yourself. Perhaps you can compose a 
paint solo that will drown out a lot of irritating 
outside competition. You have it all over me in 
one respect—you can charge a reasonable profit 
as an admission fee to your concert. 

Yours for fall paint sales, 
THE MAN BEHIND THE COUNTER. 





























How the Ziglatski-Marks Co., Waterbury, Conn., 
utilized a corner window 
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Retailers Stand by Their Business Guns 


Surprising Amount of Stability and Optimism Reflected in Letters Received 
from Wholesalers in All Sections of the Country 


OLLOWING the publication in HARDWARE AGE last week of communications from wholesale 
hardware distributors indicating that little ground exists for reports as to retail merchants 
quitting business, letters continue to arrive in unexpected quantities reflecting surprisingly 

stable conditions in the trade. Most of the replies received deny altogether that there has been 
any marked tendency toward discontinuance; on the contrary, an optimistic tone is quite 
perceptible. 

One of the leading hardware manufacturers recently wrote HARDWARE AGE stating that some 
of their distributors were reporting that a large number of retail hardware merchants were 
going out of business because their goods have been sold at old prices and the replacement 
prices were proving dangerously embarrassing. 

The editors of HARDWARE AGE promptly sent out the following letter to the wholesule hard- 
ware concerns of the United States and Canada. The letter was purposely composed so that if 
this condition prevailed the jobber would feel that the condition was national, and he would 
ergs feel little embarrassment and no disloyalty to his trade in telling about it. This was 
the letter: 

We are receiving a number of reports of small hardware 
dealers discontinuing business. 

Some of these concerns have said that this condition is brought 
about by their inability to replace stock which has been sold at 
prices affording them only a moderate profit on the original cost 
price, rather than the replacement value. 

We are writing the leading wholesale hardware concerns of the 
country for an expression of opinion on this subject, based upon 
conditions in territories they cover. We will greatly appreciate 
your advice on this subject. Very cordially yours, 

; HARDWARE AGE, .” 
Roy F. Soule, Editor. 


Below is a typical assortment of letters, arranged to indicate the conditions prevailing in 
various areas. In some cases two letters from different concerns in the same territory are pre- 
sented, on the basis of two witnesses being better than one. 


New England Help Question Serious 
No Unusual Number Fitchburg, Mass., Sept. 10, 1918. 
Portland, Me., Sept. 6, 1918. Replying to your favor of Aug. 31st would say that 


we have no reports, as yet, regarding the small hard- 
ware dealers discontinuing business, but conditions as 
now existing may bring it about in some places, not 
only on account of replacing stock but on account of 
securing help. Certainly the help question is very 
serious at the present time. If we have any more in- 
formation later on that is definite we shall only be too 
glad to let you have it. 
' FITCHBURG HARDWARE COMPANY. 


In response to yours of the 31st, would advise that 
we have heard of no unusual number of retail hardware 
dealers discontinuing business. 

In fact, we do not recall any in this territory, at this 
time, as the dealers in this section have been pretty 
well taken care of by the jobbers. 

If any of them have sold their stock of merchandise 
at a price below replacement value, it would appear to 
be an exhibition of very poor business policy. 

We do not know of any dealers on our territory so 


far out of touch of the trend of affairs the past few New Bedford, Mass., Sept. 5. 


years as to have conducted their business in such a Yours of the 3lst of August at hand for our opinion 
manner. TALBOT. BROOKS & AYER. of the hardware trade in this section. 

, We do not know of any in these parts that have had 

Only to a Small Extent to discontinue business, and we see no reason they 


should if they follow the market and know what their 
overhead expenses are and get a fair percentage of 
profit on their investment. 

Of course, the light hardware trade has been hit 


Boston, Mass., Sept. 5, 1918. 

Replying to yours of the 31st regarding the report 

that small hardware dealers are discontinuing business 
: f fi age tr 

more than the average on account of their inability some by the amall amount of building that haw bee 
original purchase, we believe that this is true only to done, but if they are alive they should take on — 
a very small extent. There are some job lot or cut other lines to help take the place of this loss. As for 
shen tana ele a capital to whom this applies ourselves in the heavy hardware we have had no trouble 
P . a ote a iaaiidiaial Peery iene: eas Pores ei aii in having all the business we could handle for the last 
: : P : ; nee ‘fe four years and have kept along with the market and are 
tinue, the retailer is adapting himself to the conditions stilts des natin: dem: eee uameianiiten 
and is selling his goods based on the replacement 8 & P 4 : 
value. It is true, however, that the man with a JONATHAN HANDY CO. 
limited capital, say from three to ten thousand dollars, : : 
who was able to conduct his business in a satisfactory Middle Atlantic States 
manner on low values, now finds himself scrimped 


for capital, as it requires practically twice as much Has Heard of No Stores Discontinuing 


capital to handle the same tonnage as it did to the New York, Sept. 5. 
low point. As the result of this, the jobbers are carry- In reply to yours of the 31st ult., will say that we 
ing very much larger accounts on their books. have not had a report from any hardware concern of the 
DECATUR & HOPKINS CO. nature that you state in your letter; that is, that they 
A. H. Decatur, President. were discontinuing business for the reason that when 
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their goods were sold they were not able to replace their 
stock. 

The fact of the matter is, we do not follow up our 
customers as carefully as we might, and if we do not 
receive a certain amount of business from any territory 
we do not give it the attention that we should. Our 
sales for the month of August were 20 per cent more 
than they were last year—every department is ahead 
put one. That is, we have six departments in our small 
business, keeping a separate salesbook and a separate 
account for each one. 

GREENE, TWEED & CO., 


WILLARD H. PLATT, President. 


Causes for Enforced Bus:ness Discontinuances 


New York, Sept. 4. 


In response to yours of the 3lst wtih reference to 
many small hardware dealers discontinuing business, 
would say this can probably be attributed to many 
causes with conditions as they are at present. 

In our opinion, the following reasons would most 
probably have some bearing on the subject: 

(1) The excessive cost of material for building and 
repairing. 

(2) A great number of men have been drafted who 
would ordinarily purchase hardware. 

(3) The conserving of money to buy Liberty Bonds, 
War Savings Stamps, etc. 

(4) Many small dealers not promptly revising their 
prices and often selling their stock 50 per cent below 
the market value. 

(5) Mail order houses have also affected the small 
hardware dealer, who cannot possibly compete. 


HAMMACHER, SCHLEMMER & CO. 


Hardware Dealers Discontinuing Tin Shops 
Philadelphia, Sept. 3. 


We have your esteemed favor of the 31st ultimo, in 
which you state that you have received quite a num- 
ber of reports of small hardware dealers discontinuing 
business and that some of these concerns are closing 
up on account of their inability to, replace stocks that 
they have sold. 

We do not handle shelf hardware, but as iron and 
steel merchants we sell quite a large number of 
hardware concerns who have tinshops in connection with 
their business and we find quite a number of custom- 
‘ers discontinuing the shop feature of their business. 
In nearly all cases they are resorting to this step, due 
to their inability to keep or secure mechanics, as their 
skilled help are leaving them to take positions in the 
shipyards and other plants engaged in essential war 
work where premium wages is being offered. 


W. F. POTTS, SON & CO., Inc. 
F. J. MCNEIVE, Gen. Manager. 


Have Avoided Danger 
Lancaster, Pa., Sept. 7, 1918. 


In reply to your letter of the 31st ulto., we beg to 
say that in this district we do not know of hardware 
dealers going out of business through their inability 
to replace stock sold at inadequate prices. 

There have been some changes and some retirements 
but our information leads us to believe that the general 
storekeepers, in this neighborhood, raised their prices 
and avoided the danger to which you refer. 


REILLY BROS. & RAUB. 
The South 


Better for the Trade 


Nashville, Tenn., Sept. 7, 1918. 
Replying to your circular letter of the 31st regarding 
condition in territories that we cover as to why so many 
small hardware dealers are liquidating at this time. 
It is true that quite a large per cent of small con- 
cerns are discontinuing business than at any previous 
time in our knowledge and this we attribute to the 
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reason in your letter; at the same time we believe 
that this condition will really eventually prove to be 
for the benefit of the entire hardware trade. 

Such concerns as are compelled to dissolve business 
for this reason are certainly a menace to the better 
established hardware houses, as their inability to make 
ends meet is caused primarily by their desire to cut 
prices and also their inability to keep in touch with 
prevailing conditions and prices which allow them to 
sell their wares at such prices as would afford them a 
reasonable profit. 

The merchant that sells his goods based on his 
original cost has a very slim chance to prosper. 

PHILLIPS & BUTTORFF MFG. CO. 


“What Goes Up Must Come Down” 
Bristol, Tenn.-Va., Sept. 3. 


We acknowledge receipt of yours of Aug. 31, and will 
say in reply that we do not know of any concerns in 
this immediate vicinity who are going out of business 
on account of war conditions. However, there is no 
doubting that we have reached a stage where there will 
likely be a great many concerns that will prepare to go 
out of business rather than to load up their stocks with 
goods costing the very high prices now being asked by 
the manufacturers. There is an old saying that “what 
goes up must come down,” and as the present high prices 
are due to the fact that we are engaged in a war—when 
the war is over, we can see no reason why prices should 
stay at the present level and will expect a rapid de- 
cline on a great many goods. 

The manufacturers tell us that the present high prices 
are due to cost of raw materials and labor. Now, this 
may te true, and doubtless is true in a great many 
cases, but we kelieve that on a lot of stuff the present 
high prices are due to the fact that the manufac- 
turers can get more business than they can handle and, 
being human, are asking prices unreasonably high after 
taking into consideration the increased cost of raw ma- 
terial and labor. 

One particular item that we have in mind as an illus- 
tration of this is bolts. Before the war, large machine 
bolts sold for about 2% cents per lb. The present price 
on them as asked by the manufacturers is about 7% 
cents per lb., which is an increase of 5 cents per lb. 

We believe that if the material and costs of labor 
were checked up, that an increase of 3 cents per lb. 
would cover all the advanced cost of manufacturing 
these bolts. This is a single illustration of what is 
going on all through the line, and unless the manufac- 
turers of this country are restrained and held down to 
a reasonable basis of profit, there will be a lot of 
folks who will have sense enough to go out of business 
rather than to pay these fabulous prices and take the 
chances of being caught with a large stock on hand 
and prices crumbling and dropping so fast that they will 
not be able to know just where they stand. 

As far as we are concerned, we are going right ahead, 
and expect to do so, even though the conditions get 
worse than what they are now, because we feel that 
we have a service to perform by carrying in our ware- 
houses stocks of essential items that are in daily de-. 
mand in our territory, and without which manufac- 
turers and producers would suffer, and we feel that if 
everybody took a pessimistic view of the situation that 
business would be paralyzed and that we would not win 
the war nearly so quickly as we will if everybody goes 
right ahead and keep things moving regardless of per- 
sonal interest. 


INTERSTATE HARDWARE & SUPPLY CO. 
J. T. CEcIL, President. 


Sold Goods Below Replacement Cost 


Staunton, Va., Sept. 2. 


We have yours of the 31st. Replying, we beg to say 
that no small hardware dealers or general country 
stores have discontinued business throughout this sec- 
tion, as far as we know. We might add that we think 
a great many of them throughout our territory have 
sold out what stocks they had at prices far below the 
market, and that when the readjustment comes a great 
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many of them-will find exceeding difficulty in weather- 
ing the storm. In a number of cases we know of 
goods sold at less than half it would cost to replace 
them. 
WORTHINGTON HARDWARE CO., INC., 
CLARKE WORTHINGTON, Treasurer. 


No Cause for Dealers to Discontinue Business 
Lynchburg, Va., Sept. 2. 


Replying to your favor of the 13th, we do not know 
of any retail hardware dealers discontinuing business. 
While it is very difficult to get goods in quantities re- 
quired, nevertheless we do not feel that there is any 
cause for a dealer to discontinue business as a shortage 
or lack of supply has not reached a point where this 
should be necessary, as the trade in this section is being 
supplied with a fair proportion of the demand. 

Any dealer who has disposed of his stock based on 
old cost has made a serious mistake, and such dealers 
as have not kept up with the market changes, at least 
to some extent, is not in a prosperous financial condi- 
tion. We have undertaken to educate our trade not 
to dispose of their stocks for less than the replacement 
value, as the time is coming when they will have to 
stand the decline of stocks on hand. 

We hear no complaints from the dealers as to their 
inability to get a satisfactory profit on present cost, 
notwithstanding the high prices. In our judgment, 
dealers who have pursued the policy of selling their 
goods on the old cost, unless financially strong, will 
necessarily have to retire from business. If they con- 
tinue to buy at the advanced prices, the time will come 
when they will have to necessarily stand the decline. 

We are glad to state that we know of no retail hard- 
ware dealers in this section who have not prospered 
more or less and who are not able to meet their obli- 
gations. 

BARKER-JENNINGS HARDWARE CORPORATION. 


Not True Around New Orleans 
New Orleans, La., Sept. 4, 1918. 

Your circular of Aug. 31 received, referring 
to the number of small hardware dealers that are dis- 
continuing business. 

We are not running against this in our own territory 
and think it must be at least more prevalent in other 
parts of the country. There is no doubt that prac- 
tically all of these small merchants sell their goods 
basing their selling price on their actual cost and pay- 
ing no attention to replacement value. We frequently 
have one hardware store complain to us of a price we 
have charged them on some small item, saying that 
the price is higher than they could have bought it next 
door from a rival, and investigation shows that the 
rival had an old stock and did not know the value. 

WOODWARD WIGHT & CO., LTD. 


Not Many of Them 


Birmingham, Ala., Sept. 3, 1918. 
We have yours of the 28th. A great deal of the 
retail trade a year or two ago sold out some of their 
stock at very much less than they could replace it for, 
owing to the want of money and not fully realizing the 
conditions and prospects. We have no large amount 
of them in our territory so far as we know, although 
the new draft will probably cause the closing out of 
some businesses where there are not enough employees 
left to run them properly. Where a man has persistently 
sold goods for the last two years based on his cost 
rather than the market, we think the best thing to 
happen, for him and the whole country at large, will 
be for him to sell out and avoid the inevitable when 

he has to sell on a falling market. 
MOORE-HANDLEY HARDWARE COMPANY. 
W. W. French, Vice-Pres. & Gen. Mer. 


Middle West 


Many Have Not Kept Pace 


Cleveland, Ohio, Sept. 5, 1918. 


As far as we know, no one has gone out of the 
hardware business because they could not replace their 
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stocks. 
quote: 

“Their inability to replace stocks which have been 
sold at prices affording them only a moderate profit 
on the original cost price, rather than on the replace- 
ment value.” 

Referring to the above quotation, we do fear that 
many of the retailers have not kept pace with the ad- 
vancing prices and frequently do not mark up their 
goods on the basis of the present cost. We have gotten 
out several bulletins to our salesmen urging them to 
tell our customers to keep thoroughly posted on what 
the prices of goods are and get a reasonable profit on 
every line of goods which they sell. This excuse is 
not a good one, for it is not a question to-day of get- 
ting a reasonable profit, but whether you have the 
goods or not. This keeps us pretty busy, but as we 
have as large or larger stock now than we have ever 
carried, if good judgment is used in ordering goods, 
and allowing the manufacturers to ship them at their 
convenience, there should be no difficulty in keeping 
the wants of the retailer supplied. The above policy 
is the only one to follow to be sure you will have the 
goods when they are needed. We have called the at- 
tention of our salesmen to this and advised them to 
urge customers, if they have the money to pay for 
the goods, 30 days net, or 2 per cent for cash in 10 
days, to order what goods they need now. 


THE GEORGE WORTHINGTON CO., 
W. D. Taylor, President. 


We also note your statement from which we 


Not One Has Quit 


Columbus, O., Sept. 5, 1918. 
In reply to yours of Aug. 31, our salesmen have been 
doing very good educational work in the line men- 
tioned in this letter. For this reason we can report 
that not one of our customers; at present time, has 

gone out of business in the territory we cover. 
THE SMITH BROS. HARDWARE CO., 
A. G. Lohnes, Secretary. 


Only One Dealer Gone 

Chillicothe, O., Sept. 9, 1918. 
We have your letter of the 3rd inst. regarding a 
number of dealers throughout the country who have 
discontinued business, and are pleased to state that only 
one dealer in our territory has been compelled to sell 

out owing to the conditions outlined in your letter. 

THE SPETNAGLE HARDWARE CO. 


Hit By Rising Market 
Chicago, Sept. 5, 1918. 

‘ In answer to yours of the 31st, it is true that an 
unusually large number of hardware dealers have dis- 
continued business during the last two or three years. 

Before attempting to analyze the reason, the sub- 
joined table may be of interest. These figures were 
compiled from our files and cover a period from Jan- 
uary, 1916, to date. This table, however, may not 
reflect the country in general, as it covers only the 
territory we serve, namely, Chicago and vicinity. Few 
new stores opened during this period, hence are not 
considered in our figures. 


Retired from business................. 9% per cent 








SE RE ee ee ee 4% = 
Sold out on account of army draft...... 1% 4 
Sold out to successors................. 3% * 
Total loss and changes............ 18% - 
a 3% 
Net loss since Jan. 1, 1916........ 14% 


There are several reasons for the large percentage 
of retirements from business, chiefly, perhaps, the fact 
that many did not take advantage of a constantly ris- 
ing market, finding themselves often unable to replace 
stock, even at their former retail selling prices. Lack 
of sufficient capital due to high prices of merchandise, 
scarcity of goods in certain lines and slow deliveries 
no doubt added to the dealers’ troubles. 
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On the other hand, some dealers having- in mind 
to retire, either permanently or until after the war, 
saw an excellent opportunity to dispose of their stocks 
by public auction, often realizing more than cost price 
of inventories. 

Some of these will “come back” when business con- 
ditions again shall have become normal. 

REHM HARDWARE CO., 
C. G. Barth, Secretary. 


Far West 


Few Changes in Business 


Salt Lake City, Sept. 7, 1918. 

As far as our territory is concerned, and that in- 
cludes Utah, Idaho, Wyoming and Nevada, there have 
been very few business changes. We do not know of 
a single hardware dealer that has discontinued busi- 
ness in this territory. There have been some partner- 
ship changes, but no more than usual. 

We understand from dealers in heavy hardware that 
a great many blacksmiths have retired from business, 
because they can make more money working for a 
salary than conducting a shop, but we do not solicit 
this class of trade outside of Salt Lake City, so cannot 
verify this statement. 

Business conditions with us are very satisfactory. 


THE SALT LAKE HARDWARE CO., 
H. H. Schweikhart, V.-P. & Gen. Mgr. 


No Failures in Two Years 
Kalispell, Mont., Sept. 7, 1918. 

We acknowledge receipt of your letter of Aug. 31, 
which we have read carefully. 

Our territory here is of course very small, and the 
small hardware concerns which come under our ob- 
servation would hardly be an indication of the country 
at large, but I believe in cases where the merchants 
have not followed the market and taken advantage 
of the advance in price that it is their own fault, for 
if we understand the situation correctly this does not 
constitute profiteering. 

I believe the powers that be rule that where a man 
continues in business he is entitled to take the advance 
on these commodities and, as a matter of justice, we 
think he should be permitted to, because some day, 
sooner or later, prices are going to start the other way 


and get back to something near normal, and the mer-, 


chant will be compelled to take the loss which this 
decline will entail. 

What we understand as coming under the head of 
profiteering is a case where a merchant who has bought 
goods at a low price sells them at a phenomenal ad- 
vance and does not continue to supply his trade. It 
is quite possible that a great many of the merchants 
have not had this understanding of the regulations 
governing such cases, but I think if the truth were 
known it would probably be due to the fact that they 
have gone ahead and sold their goods and never dis- 
covered the change in the market until they went to 
replace it. 

In our little territory there have been no hardware 
concerns gone out of business or gone broke in the past 
two years. In fact, we think, without a single excep- 
tion, that they have all made some money. 


KALISPELL MERCANTILE CO. 


Pacific Coast 
Keeping Up with Markets 


Seattle, Sept. 5, 1918. 
_ In reply to yours of Aug. 31, in which you request 
information regarding small hardware dealers discon- 
tinuing business in our territory on account of being 
unable to replace stock at present high prices, I beg 
to state that we have had no hardware dealers dis- 
continuing business for reasons given, and for your in- 
formation I am pleased to state that through the agency 
of the Northwest Hardware and Implement Dealers’ 
Association, together with the Local Retail Hardware 
Dealers’ Club, of this city, a plan has been in opera- 
tion for several months past by which retail hardware 
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dealers are kept informed of market conditions and 
price changes on practically every article in the hard- 
ware line. 

This information is furnished through a committee 
of three representative retail hardware dealers located 
in this city who are members of both the Northwest 
Association and the Retail Dealers’ Club here. They 
have a secretary, and through his offices the informa- 
tion is distributed. Our firm furnishes to this com- 
mittee our price changes the same as are issued to 
our traveling salesmen, and each week this committee 
meets and issues suggestive retail selling prices on 
all items on which the retail hardware dealer may 
be interested, and this is mailed out at the end of each 
week from the secretary’s office to all members of the 
club and the Northwest Association. Each member 
is-provided with a loose-leaf price book, and the changes 
are issued on pages that the dealer inserts in his price 
book. 

A charge of $10 is made for the price book, which 
covers all price changes up to date the book is pur- 
chased, and all subsequent changes are furniShed at 
the nominal charge of $2 per month. In this manner 
over 350 retail hardware dealers in our territory are 
kept advised, and through this plan retail selling prices 
have been standardized in our territory to the extent 
that most of our customers have kept up with the 
magket. 

This service is being taken advantage of by new 
members each month, and we hope that before the end 
of this year we will have listed practically all of the 
representative retail hardware dealers in the North- 
west. 

I thought perhaps you would be interested in hearing 
of this plan, as it has worked out very satisfactorily 
in our territory, and I cannot help but believe that it 
has resulted in quite a number of retail merchants 
remaining in business that would have otherwise been 
obliged to discontinue. 

SEATTLE HARDWARE CO., 
W. L. Bilger. 
Percentage is Small 
San Francisco, Cal., Sept. 4, 1918. 

We are in receipt of. your letter of Aug. 29, with 
inquiry regarding small hardware dealers discontinuing 
business. 

It has not come to our attention in the territory that 
we do business in that there have been many small 
hardware or large hardware concerns go out of busi- 
ness. In some of the cities where there were too many 
small dealers, some of them have gone out of business, 
but the percentage is small and is accoufitable, we 
think, a good deal on account of dropping off of build- 
ing in the cities, causing a lack of demand for the 
hardware items, more than on account of the dealers’ 
inability to secure a replacement of stock. 

While it has been difficult to get some certain lines 
in the hardware business, the percentage of this class 
of goods as against the general business is small and 
should not be a hindrance to the dealer continuing in 
business, provided local conditions were favorable to 
his so doing. 

HOLBROOK, MERRILL & STETSON, 
H. Morris, President. 


Canada 
Shortage of Cash 


° Saskatoon, Sask., Sept. 6, 1918. 

This is to acknowledge yours of Aug. 31. We are 
not conversant with the conditions that you speak of, 
but it is not a surprise to us that a number of these 
small dealers are going out of business. 

We believe that to-day under these abnormal con- 
ditions it takes a good business man to remain in 
business, and perhaps the trouble they are referring to 
is chiefly the shortage of cash. There are a number 
of commodities it is hard to get it is true, but we can 
not understand why they do not get their regular profits 
unless their competitors are in a position to under- 
sell them, having a stock on hand that was bought at 
previous prices. 

CANADIAN SUPPLY CO., LTD. 
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Hardware Age 


Manhattan and Bronx Dealers Hold Annual Outing 























Participants as they looked before the fun started 


N Wednesday, Sept. 11, the Hardware and 
() Supply Dealers’ Association of Manhattan 

and Bronx Boroughs held their seventh an- 
nual outing at Duer’s Pavilion, Whitestone Land- 
ing, Long Island. From start to finish it was one 
grand round of pleasure. 

With a melodious colored jazz trio, singing and 
also playing banjos, and with a commissary well 
supplied with “lots of good things,” the party left 
the Battery at 10 a. m. on board the good ship 
Zephyr and sailed up the East River, calling at 
138th Street for 50 more members and guests, and 
then across the Sound to Whitestone Landing. All re- 
paired immediately to the pavilion, where they were 
served a’ delicious warm breakfast. After reading 
a letter from J. M. Kohlmeier, father of the asso- 
ciation, expressing his regrets for not attending 
owing to his recent illness, a telegram was sent back 
to him extending the best wishes of all those pres- 
ent, and hoping for his speedy recovery. The re- 
mainder of the day was taken up with games. The 
program opened with a ball game, which resulted 
in a decisive victory for the wholesalers over the 
retailers. The teams were made up as follows: 


Wholesalers— 
Hanson, C. 
Howell, R. F. 
Hendricks, S. S. 
Clint, 2nd B, 
Ridderbush, C. F. 
Liebert, P. 
Hoagland, 3d B. 
Linklater, L. F. 
Crofton, 1st B. 


Winners of the other sports were as follows: 

Pinochle: E. J. Schader and C. C. Clint, first; 
F. Buckley and B. Peterson, second. 

Wheelbarrow race: James Gear, 
Bruhns, second. 

Seventy-five-yard dash: 
don, second. 


Retailers— 
Bruhns, Catcher 
Collins, 1st Base 
Kohlmeier, Pitcher 
Van Riper, 2nd Base 
A. C. Bruhns, R. F. 
Snyder, S. S. 
Philips, C. F. 
Blackner, 3d Base 
Gonzales, L. F. 


first; Otto 


D. Collins, first; J. Gor- 


Shoe race: V. Fairclough, first; Drentlough, 
second. 

Fat man’s race: Edward Weingarten, 
WARE AGE, first; C. Cramer, second. 

Bowling: A. Sauter, first; B. Fuller, second; D. 
Graham, third. 

Three-legged race: F. Kurzhalls and G. Drentlow, 
first; D. Collins and B. Fuller, second. 

Valuable prizes were distributed to all winners, 


they having been donated by the association and 


HARD- 


_ the wholesale trade. The afternoon of fun was fol- 


lowed by a wonderfu! clam bake, which was well 
relished by all. 

At the conclusion interesting addresses were de- 
livered by C. A. Bruhns, president of the Hardware 


‘and Supply Dealers’ Association of Manhattan and 


Bronx Boroughs; Joseph F. Gleason of Montgom 
ery & Co.; Mathias Ludlow, former president of 
the Metropolitan Hardware Dealers’ Association; 
Sharon E. Jones, secretary of the Pennsylvania and 
Atlantic Seaboard Hardware Association; Charles 
W. Scarsborough; H. A. Cornell, former president 
of the Brooklyn Hardware Dealers’ Association; 
R. J. Atkinson, member of the Liberty Loan Com- 
mittee of the Hardware, Metals and Allied Trades 
Division, and Roy F. Soule, Editer of HARDWARE 
AGE. Credit for the success of the outing is due 
to Arthur Shimmel, chairman of the arrangement 
committee and his very able assistants. The of- 
ficers of the association are as follows: C. A. 
Bruhns, president; Harry Douglas, vice-president: 
Frank P. Van Riper, treasurer; John Gear, secre- 
tary, and C. A. Tilson, corresponding secretary. 





The Hardware Manufacturing Co., 1410-1412 Dear- 
born Street, Seattle, Wash., has recently organized to 
manufacture a line of hardware specialties, brass and 
bronze ship hardware and fittings, and will shortly 
bring out some new specialties for the hardware trade. 
The officers of the company are: Howard D. Thomas, 
president; P. L. Hoadley, treasurer, and W. C. Fox, 
secretary. 
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Faces and 
figures caughi 


by Hardware 


Age’s Camera 
at the Whitestone 
Landing picnic 











In the 


Morning's Mail 


from the Trade 

















Coming Conventions 


AMERICAN HARDWARE MANUFACTURERS’ ASSO- 
CIATION and NATIONAL HARDWARE ASSOCIATION CON- 
VENTION, Atlantic City, N. J., Oct. 23, 24, 25, 1918. 
Headquarters Marlborough-Blenheim Hotel. F. D. 
Mitchell, secretary, 4106 Woolworth Building, New 
York City. 

ILLINOIS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Chicago, Feb. 17, 18, 19, 20, 1919. Head- 
quarters, Hotel Sherman. Leori D. Nish, secretary, 
Elgin. 

INDIANA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Indianapolis, Jan. 28, 29, 
30, 31, 1919. M. L. Corey, secretary, Argos. 

IowA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, The Coliseum, Des Moines, 
Feb. 11, 12, 13, 14, 1919. A. R. Sale, secretary, 
Mason City. 

MICHIGAN RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Kalamazoo, Feb. 11, 12, 
13, 14, 1919. Arthur J. Scott, secretary, Marine 
City. J. Charles Ross, manager of exhibits, Kala- 
maZoo. 

MINNESOTA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Paul Auditorium, St. Paul, Feb. 18, 19, 
20, 21, 1919. H. O. Roberts, secretary, 1032 Metro- 
politan Life Building, Minneapolis. 


MISSOURI RETAIL HARDWARE ASSOCIATION CON-' 


VENTION AND EXHIBITION, St. Joseph, Feb. 4, 5, 6, 
1919. F. X. Becherer, secretary, 5136 North Broad- 
way, St. Louis. 

MOUNTAIN STATES HARDWARE AND IMPLEMENT 
ASSOCIATION CONVENTION AND EXHIBITION, Brown 
Palace Hotel, Denver, Col., Jan. 21, 22, 23, 1919. 
W. W. McAllister, secretary, Boulder, Col. 

NEW YORK STATE RETAIL HARDWARE ASSOCIATION 
CONVENTION AND EXHIBITION, Buffalo, N. Y., Feb. 
25, 26, 27, 28, 1919. Headquarters, Hotel LaFay- 
ette; Exhibition, Broadway Auditorium. John B. 
Foley, secretary, 607 City Bank Building, Syracuse, 
N. Y. 

OHIO HARDWARE ASSOCIATION CONVENTION AND 
EXHIBITION, Columbus, Feb. 18, 19, 20, 21, 1919. 
James B. Carson, secretary, Dayton. 

OKLAHOMA HARDWARE AND IMPLEMENT ASSOCIA- 
TION CONVENTION, Dec. 10, 11, 12, 1918. W. B. 
Porch, secretary, 204 Indiana Building, Oklahoma 
City. Place to be announced later. 

NEBRASKA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Omaha, Feb. 3, 4, 5, 6, 1919. Nathan Rob- 
erts, secretary, Lincoln. 

NoRTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION, Feb. 12, 13, 14, 1919. Place to be 
decided on later. C. H. Barnes, secretary, Grand 
Forks. ' 

PENNSYLVANIA AND ATLANTIC SEABOARD HARD- 
WARE ASSOCIATION CONVENTION AND EXHIBITION, 
Pittsburgh, Feb. 11, 12, 13 and 14, 1919. Sharon 
E. Jones, secretary, Fulton Bldg., Pittsburgh, Pa., 
after Sept. 1. 

WISCONSIN RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Milwaukee, Feb. 5, 6, 7, 
1919. P J. Jacobs, secretary, Stevens Point. 
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Obituary 


The New England hardware trade was shocked to 
learn of the death of Richard King, who on Sept. 10, 
was killed in a railroad wreck on the Boston & Maine 
Railroad half a mile south of Dummerston station, near 
Brattleboro, Vt. 

Mr. King was a member of the Dodge-Haley Com- 
pany, iron and steel, 212-218 High Street and 153-169 
Broad Street, Boston. He had been connected with the 
firm for the past thirty-five years, working up from an 


_ office boy aged 13 to secretary of the corporation. 


He made it a practice to travel on a route through 
northern New York, Vermont and sections of western 
Massachusetts, where he was well known among the 
heavy hardware trade, and where has was extremely 
popular. He started on the road when quite a young 
man, after having learned the business, and from the 
start was a successful salesman. He left Boston Sept. 
3 on one of his business trips, and was believed to have 
been on his way to Springfield when killed. Members 
of the firm say he was expected back in Boston the 
last of the week. 

He was born in South Boston 48 years ago, and was 
educated in the Andrews school, that district. In addi- 
tion to a deep interest in the hardware business, Mr. 
King several years ago gained considerable prominence 
in a political way. At one time he was a candidate 
from a South Boston ward to the state senate, and it is 
said of him that he knew as many city hall politicans 
of to-day as the politicians themselves. 

Mr. King was a member of the Boston council of the 
United Commercial Travelers, of which organization 
Charles A. Haines, president of the Dodge-Haley Com- 
pany, is secretary, and of the Loyal Order of Moose. 

He is survived by his widow, who before her marriage 
was Miss Anna Tuttle of Boston, and his mother. The 
home is at 71 Harvard Ave., Allston. 


Charles Brown, founder of the hardware firm of 
Charles Brown & Sons, San Francisco, Cal., died re- 
cently at his home, 168 West Poplar Avenue, San Mateo 
Park. He was a native of Bavaria, 84 years old, and 
had been engaged in business in San Francisco for 62 
years. He is survived by three sons and one daughter. 


Insures Its Employees 


ORE than 12,000 employees of the Firestone Tire 
' & Rubber Company, Akron, Ohio, were covered by 
insurance at the company’s expense by a resolution 


' adopted by the directors at their August meeting. The 


insurance plan provides for every man and women who 
has been with the company for over thirty days. Exec- 
utives and workmen, men and women, share alike, ac- 
cording to length of service with the company. The 
insurance is cumulative and increases in amount for 
each year of service with the company up to the fifth 
year, after which the employee enjoys the maximum 
benefit of $1,000. This announcement marks another 
step in President H. S. Firestone’s plan for closer re- 
lations between the company and its employees. 


Geoodyear’s 20th Anniversary 


F Neral 23 marked the twentieth anniversary of the 
founding of the Goodyear Tire & Rubber Company, 
Akron, Ohio. The company was started in August, 
1898, by F. A. Seiberling, who during its entire career 
has been its guiding hand. The original plant repre- 
sénted an outlay of but $13,500, with a floor space of 
only 38,000 square feet. One hundred workmen were 
ample to handle the infant industry’s industrial ac- 
tivities. To-day it occupies a plant which offers eighty- 


five. acres of floor space for manufacturing operations. 


Twenty* thousand workmen swarm to and from the 
factory daily, all of whom have a part in accomplishing 
the production of approximately $150.000,000 worth 
of goods annually. 
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Manufacturers Aroused 


by Omissions from War 





Industries Board’s 


‘* Preference List’—Consevartion of Stoves—Modification of Building 
Rules—Vital Information About Workings of New Draft 


By W. L. CROUNSE 


WASHINGTON, Sept. 16, 1918. 

HE War Industries Board’s announcement of 
T its “preference list” has brought the war 

home to thousands of factories, for the new 
list certainly cut everything to the bone. As pub- 
lished, with its itemization of 69 industries, it 
seemed to give little consideration to many vital 
manufactures. The Board, however, declares that 
much of this is due to the fact that the supple- 
mental list of 6,500 individual plants takes care of 
most of the omissions. These are plants whose 
war essentiality is undoubted, although there was 
no way in which they could be grouped as an “es- 
sential industry.” 

The War Industries Board as well as its Prior- 
ities Commission is already being besieged by 
thousands of manufacturers who feel that they 
also should have been added to these lists. Where 
they can make an adequate showing it is declared 
their case will be considered on its merits. There 
is, however, little prospect that the industrial pref- 
erence list itself will be extended. 

It is also explained at the War Industries Board 
that seeming omissions from the list are due to 
the fact that there is no shortage in some of the 
apparently vital industries, so that there is no 
need for giving them preference. In this connec- 
tion it is declared that the preference list is really 
intended to stimulate industries in which there are 
Shortages that threaten our program. By giving 
an industry a Class 1 rating in this list, and thus 
lifting it above all the other industries of the 
country, the War Industries Board believes that it 
can increase the output of that industry. Says 
the Board: 


The inclusion of the industries and plants on this 
preference list does not operate as an embargo against 
all others, but the effect is to defer the requirements 
of all other industries and plants until the require- 
ments of those on the preference list shall have been 
Satisfied. The paramount purpose of priorities is the 
selective mobilization of the products of the soil, the 
mines, and factories for direct and indirect war needs 
In such a way as will most effectually contribute to- 
ward winning the war. 

In listing industries as such or individual plants, while 
4 number of factors are taken into account, the ulti- 
mate test is: To what extent, if at all, will according 
preference contribute directly or indirectly toward win- 
ning the war; and, if at all, how urgent is the need. 
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A high priority classification does not always mean 
that the product of the industry of plant so classified 
is of greater intrinsic importance than those of indus- 
tries and plants in a lower classification or not appear- 
ing at all on the preference list, but that taking into 
account the urgency of the demand and the relation 
of supply to demand, it is to the public interest that 
the artificial stimulus of priority should be applied. All 
priority is relative and implies purposeful discrimi- 
nation. 


Super-Prefzrence Clause 
HE most important specification is that which 
gives a “super-preference” to the Class 1 in- 
dustries. This clause is as follows: 


The industries and plants grouped under Class 1 are 
only such as are of exceptional importance in connec- 
tion with the prosecution of the war. Their require- 
ments must be fully satisfied in preference to those of 
the three remaining classes. 


As to the other four classes in the list the board 
makes the following distinction: 


Requirements of industries and plants grouped under 
Class II, Class III, and Class IV shall have precedence over 
those not appearing on the preference list. As between these 
three classes, however, there shall be no complete or absolute 
preference. The division into classes is for the purpose of 
presenting a composite picture of the relative importance of 
the industries and plants embraced within each group., It is 
not intended that the requirements of Class II shall be fully 
satisfied before supplying any of the requirements of Class 
III, or that those of Class III shall be fully satisfied before 
supplying any of those of Class IV. The classification does, 
however, indicate that the industries and plants grouped in 
Class II are relatively more important than those in Class 
III and that those in Class III are relatively more important 
than those in Class IV It will often happen that after 
satisfying the requirements of Class I the remaining available 
supply will be less than the aggregate requirements of the 
other three classes, in which event such supply will be ra- 
tioned to the industries and plants embraced within those 
classes. In determining a basis for such rationing the rela- 
tive importance of each industry and plant, according to its 
class rating, must be considered. It has been found imprac- 
ticable to prescribe for rationing purposes any general and 
uniform rule or formula, but the priorities board will from 
time to time. after conference, and in co-operation with each 
of the several governmental agencies charged with the dis- 
tribution thereof, determine particular principles, values and 
methods of application which may be followed in allocating 
fuel, power, transportation, and labor, respectively, to the end 
that proper recognition and weight may as far as practicable 
in each case be given to the relative importance of Class II. 
Class IIT, and Class IV. 


In connection with the list Chairman Baruch of 
the War Industries Board has again called atten- 
tion to the fact that the country’s conservation 
program is still far from being complete enough 
to meet the war demands. The steel men of the 
country are to meet in Washington next week and 
the War Industries Board will lay before them new 
figures of the steel requirements of our war pro- 
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gram. These, despite repeated revision, exceed 
25,000,000 tons for the current six months, while 
the visible output is still under the 20,000,000 
mark. The representatives of the steel industry, 


however, are expected to present a program of con- 
servation and of stimulated production which will 
make it possible to meet the war requirements. 


Conservation Program for Stoves 


HE War Industries Board is still at work with 

the various steel manufacturers of the coun- 

try to cut down their consumption of this vital 

commodity. After many weeks of conference with 

the stove manufacturers they have worked out the 

following schedule of conservation for that indus- 
try: 

Each manufacturer is to reduce his assortment of 
sizes and styles of goods manufactured approximately 
75 per cent. 

The immediate discontinuance of the manufacture or 
the acquiring of new patterns for the duration of the 
war. 

All cooking stoves or ranges manufactured to be 
equipped with No. 8 covers only, except where the body 
of the stove and range is too small to permit the use 
of such size. 

The manufacture of back guards and tea shelves for 
steel high closets to be discontinued. 

Light patterns of stoves and ranges to be manufac- 
tured in preference to heavy patterns. 

The manufacture of steel high shelves and canopies 
on domestic ranges to be discontinued. 


The War Industries Board has modified one of 
its most serious prohibitions. Chairman Baruch 
has announced a special ruling on the prohibition 
against new buildings. When this was promul- 
gated it started a flood of telegrams from every 
section of the country with reference to furnishing 
material for buildings already under construction. 
Under this modification such buildings may be com- 
pleted, ‘where a subslantial portion of the build- 
ing has already been constructed,” although it adds 
the proviso “pending further action by the War 
Industries Board.” All projected buildings, how- 
ever, must first receive an endorsement from the 
respective State councils of defence before the War 
Industries Board will consider them. 


Presentment of Exemption Claims 


HE official estimate of Provost Marshal General 

Crowder that out of a total registration of ap- 
proximately 10,000,000 men between 32 and 45 
years of age, almost 9,400,000 would receive de- 
ferred classification, emphasizes the important task 
which confronts the industries of the country. It 
is for this reason that General Crowder has tried 
to enlist the assistance of employers everywhere to 
see to it that the exemption claims of their work- 
ers are properly presented. 

Everything possible has been done by the Gov- 
ernment to convince workers that it is their duty to 
file claims for deferred classification if their work 
is such as to be essential to the war program of 
the Government and to the maintenance of the 
national interest. But it has been difficult to over- 
come the feeling of millions of these workers that 
there is some stigma or cowardice or of slacking 
that attaches to the man who writes “Yes” on his 
questionnaire in reply to the. query, “Do you claim 
deferred classification?” 

Even President Wilson has tried to make it plain 
that it is the duty of men engaged in these vital 
industries to make this claim. But as this has 
been unavailing General Crowder has issued a di- 
rect appeal to the employers to make the elaims for 
their men. Says he: 


Where the worker has himself failed to make the 
necessary claim, it is the duty of his employer to make 
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the claim for him. For, in that situation, the employer 
represents the nation. To use the statutory phrase, 
“the maintenance of the military establishment or of 
national interest during the emergency” requires that 
some well-advised third person should look after that 
national interest, which the registrant himself may not 
have’ sufficiently considered. It is at this point that 
I wish to address to employers the suggestion that 
they charge themselves, more systematically than hith- 
erto, with this responsibility. 

How many employers, having charge of some indus- 
trial or other occupational group, have hitherto taken 
pains to inform themselves systematically which of 
their employees are registrants and which are not? 
How many have studied carefully the required con- 
ditions for occupational deferment, as laid down in 
the President’s regulatiogs pursuant to the statute? 
How many have made it a point to survey their entire 
plant so as to single out the really indispensable in- 
dividuals? With the coming of a more extensive regis- 
tration, an even larger outlook is necessary. The gen- 
eral industrial conditions, the supply of skilled men in 
the industry at large, the possibilities of training sub- 
stitutes, the availability of women workers—these are 
some of the considerations which bear directly on 
the need of occupational deferment as related to the 
need of the Army. 

But he must also keep in mind that while such de- 
ferments may assist the immediate situation in the 
particular establishment, they merely force the Army 
and the Navy to seek elsewhere for the same number 
of men thus deferred. The quantitative needs of the 
military forces are known and imperative, and any 
given quantity of deferments will ultimately have to 
he made up by the depletion of some other occupation. 
Thus it becomes the employer’s duty to consider these 
largest aspects of deferment in seeking that solution 
of his own problem which best comports with the na- 
tional interest. 

My object is to urge upon’ employers the duty and 
responsibility of becoming well advised in all these mat- 
ters, of equipping themselves with full information as 
to the extent to which their particular establishment 
is affected by the liability of registrants, to military 
service, of observing the extent to which other influ- 
ences of depletion have affected it, and the degree in 
which other methods of supply can relieve that deple- 
tion, and of laying these facts and other pertinent ones 
before the Industrial Advisers now to be placed at each 
District Board, to the end that those individuals or 
groups who are indispensable and irreplaceable should 
receive deferment, whether or not they have made claim 
for it, and that the Army and the Navy should not be 
deprived of its proper supply of manpower by ill-con- 
sidered deferments not absolutely demanded by the 


_ national interest. 


Duties of Industrial Advisers 


UT where both employer and worker fail, it has 

finally been decided by General Crowder that 
the Industrial Advisers on the various District 
Boards shall be clothed with power to initiate these 
exemptions. This provision of the new regulations 
is so important that I am quoting at length: 


Such advisers shall, under rules to be prescribed by the 
Local Boards, have access to the questionnaires and other 
records in the files of the Local Boards, and shall confer 
with persons engaged in various industries, occupations. and 
employments for the purpose of having the cases of certain 
individual registrants, by whom or in whose behalf no claim 
for deferred classification has been made. presented to the 
District Board for consideration and determination 
whether or not such registrants should be placed in 
ferred class. 

If any such adviser files with the District Board a claim 
on Form 1001-A for deferred classification on the ground of 
a registrant being engaged in a necessary industry. occupa- 
tion, or employment, including agriculture. the District Board 
shall forward such claim to the Local Board having juris- 
diction, and upon receipt thereof it will be the duty of such 
Local Board to certify the questionnaire and record of any 
such registrant to the District Board for consideration, al- 
though no claim by or in respect of such registrant for 
deferred classification has been made or such registrant has 
waived deferred classification: provided the day and hour 
fixed to report for military duty has not arrived. If the in- 
formation and the affidavits necessary for the classification 
of the registrant because of his engagement in a necessary 
industry, occupation, or employment, including agriculture, 
are not contained in the questionnaire of such registrant, it 
shall be the duty of such Local Board to give the opportunity 
by reasonable extension of time to those interested in obtain- 
ing a deferred classification, to furnish the information and 
supply the affidavits required by the questionnaire and the 
regulations. Pending the final classification of such regis- 
trant he shall not be inducted into military service. 

It shall be the duty of such advisers to confer with the 
managers and heads of various industries, and those familiar 
with the needs. in occupations and employments. including 
agriculture, and instruct such persons as to their rights 
under the regulations to file a claim for deferred classifica- 
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tion in respect of any registrant who has failed or refused 
to file a claim for deferred classification in his own behalf 
or who has waived his claim for deferred classification. 

Such advisers should in all ways cooperate with the Dis- 
trict Boards in order that the information in their possession 
may at all times be available to the District Boards and be 
made use of in the work of classifying registrants. 

If, under the authority of Rule XXVII, section 101, a 
Local Board determines to consider a case for deferred 
classification because the registrant is engaged in a neces- 
sary industry, occupation, or employment, including agri- 
eulture, notwithstanding no claim for deferred classification 
on that ground has been made, the Local Board shall, after 
indorsing the recommendation on the questionnaire, forward 
the questionnaire and record to the District Board having 
jurisdiction. The District Board shall thereupon consider the 
case and proceed to classify the registrant, notwithstanding 
the fact that no claim for deferred classification by or in 
respect of the registrant has been made. 


Chairman Baruch of the War Industries Board, 
however, has made a particular plea to the em- 
ployers of industry to ask exemptions for the low- 
est possible number of men and then only for indis- 
pensable workers. He said: 


The first duty of the industrial establishment is to 
bring about the needed increment of manpower in the 
Army. The second duty is to protect the industrial 
establishments which are essential to supplying the 
soldiers with the tools of war. The War Industries 
Board directs the attention of industrial America to 
the fact that it has a highly important part in making 
the operation of the draft law successful. The first 
thing to do is for each employer of labor to thoroughly 
familiarize himself with the details of the law. The 
next is to make it a matter of honor to ask for indus- 
trial exemption for the lowest possible number and 
only for the indispensable key men. By observing 
these two points the duty to the Army and the duty 
to the Army’s supply source will be discharged. 


As to the Preference List 


S° much emphasis has been put upon the state- 
ment that the War Industries Board’s “pref- 
erence list” would be used in determining draft 
deferments that it has been reported that it would 
be used also in construing the “work or fight” or- 
der. This was the rule which described five ‘‘non- 
productive” occupations last May as not entitled to 
any exemption privileges. As a result, General 
Crowder has issued a special announcement that 
men, otherwise entitled to deferred classification, 
need not be employed in a “preference list’ indus- 
try. He says: 


The impression that the “non-productive” list has 
been enlarged at all, and particularly that it is now 
identical with “non-priority” industries, is so erroneous 
and misleading that it calls for prompt repudiation. 
The “non-productive” list of five classified occupations 
has not been enlarged, and it will not be enlarged with- 
out the amplest and most explicit notice. Selective 
Service Boards are expressly directed, until further no- 
tice, to bring no other occupation under the “work or 
fight” order, except those expressly listed. 

What, then, is> the distinction between these two 
groups? The War Industries Board is charged with 
determining the principles upon which fuel, power, 
transportation, materials, capital and labor ought to be 
allocated to the several industries most essential to 
the war program? An industry omitted from that list 
is, therefore, in the position of not being entitled to 
a priority privilege. The relation of that list to the 
Selective Service system is that an industry included 
in it is thereby recommended to the District Boards 
as being a “necessary” industry; and the District Boards 
may take advantage of that recommendation in deter- 
mining whether an indispensable man in such an in- 
dustry should be placed in a deferred class on that 
ground. 

But there are of course many scores, perhaps hun- 
dreds, of industries not positively essential to the war 
program nor to the maintenance of national interest 
during the emergency. In those industries are, or will 
be, millions of registrants deferred on grounds of de- 
pendency, and many others in Class 1 without defer- 
ment. At this point the “work or fight” order comes 
into play, but to only a very few classes of occupa- 
tions—five in all—expressly enumerated in that order 
and to a relatively small number of individuals. Among 
this extensive and unlisted group of “non-priority” 
industries, it finds a very few which it designates as 
“non-productive,” meaning in general those occupations 
in which the manpower within draft age could better, 
during the emergency, be replaced by woman’s work 
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or by older men or boys. The policy involved is that 
those men of draft age would serve the country best by 
getting out of those occupations, either into the mili- 
tary forces or into some other occupation. Now this 
other occupation may be in a priority industry or in 
a non-priority industry. The “work or fight” order 
does not prescribe any occupation for them to get into. 
There are plenty of non-priority_industries to get into; 
though naturally they would do well to seek out a 
priority industry, if one is available. But the “work 
or fight” order does not attempt to dictate on that 
point; it merely gives them the option of getting out 
of the “non-productive” occupation or of losing the 
benefit of their deferred classification or their high 
order number. 
Pooling of Tin 
"Fe prevent war profiteering in tin an interallied 
pooling agreement has been perfected by the 

United States, Great Britain, France and Italy. 
The plan of distribution agreed upon allots to the 
United States an annual quota of 80,000 tons of pig 
tin, two-thirds of the entire production of the 
world. The distribution of this allowance will be 
supervised by the War Industries Board. All im- 
portations of pig tin, tin ores and concentrates will 
be consigned to the American Iron and Steel In- 
stitute. This will receive, pay for, and distribute 
the metal to the idustry through the United States 
Steel Products Company. The price will be reg- 
ulated by the War Industries Board, with one uni- 
form price for all consumers of ten tons or over 
and another uniform price for users of less than 
ten tons. It is probable also that users and dealers 
will be licensed. 

The Chamber of Commerce of the United States 
has given out the following membership of the 
War Service Committee of the hardware craft: 


Albert M. Marshall, vice-president Marshall-Wells 
Hardware Co., Duluth, Minn.; Andrew Carrigan, presi- 
dent Dunham-Hayden Co., San Francisco, Cal.; Harry 
A. Black, president Black Hardware Co., Galveston, 
Texas; O. B. Barker, president Barker-Jennings Hard- 
ware Co., Lynchburg, Va.; Wallace D. Simmons, presi- 
dent Simmons Hardware Co., St. Louis, Mo.; M. D. 
Hussie, president John Hussie Co.. Omaha, Neb.; Henry 
L. Thompson, president Bostwick-Brown Co., Cleve- 
land, Ohio; A. H. Decater. Berton, Mass.; William D. 
West, president Rudolph West Co., Washington, D. C.; 
Joseph J. Charles. Hibbard-Snencer-Bartlett Co., Chi- 
cago, Ill.; and S. L. Orr, Orr Iron Co., Evansville, Ind. 


Of these, Mr. Barker and Mr. West will repre- 
sent the retail interests. . 


Mountain States Convention 


HE annual convention of the Mountain States Hard- 

ware & Implement Association will be held in the 
Brown Palace Hotel, Denver, Col., Jan. 21 to 23, inclu- 
sive. The sessions will be held on the ninth floor of the 
hotel and there will be an exhibit as a part of the con- 
vention meeting. Owing to limited exhibition space, 
intending exhibitors should apply for it at once. For 
information regarding any features of this convention, 
application may be made to W. W. McAllister, secretary 
and treasurer, Boulder, Col. 


Personal Mention 


The Torrington Co., National Sweeper Division, Tor- 
rington, Conn., is adding Charles J. Blout to its sales 
department, in charge of advertising on Torrington 
cleaners. Mr. Blout comes from Denver, Colo., having 
previously been associated with the sales work of the 
company in that territory. 


A. H. Dessau, former advertising manager for the 
Stanley Works, New Britain, Conn., is now a second 
lieutenant at Camp Devens, Mass. : 


Robert Allison, manager of the C. F. Paige hardware 
store at Athol, Mass., has enlisted in the Navy. He is 
stationed at Norfolk, Va. 
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Milwaukee, Wis., Sept. 12, 1918. 


Mr. Roy F. Soule, 

Editor HARDWARE AGE. 
Dear Sir: 

1. I have read your article on page 10 of the Sept. 5th issue of HARDWARE AGE very thoroughly and am 
surprised that such blasphemous stuff is tolerated in any magazine or other advertising medium. 

2. I have been a subscriber to your paper for several years and have always taken an interest in 
the different articles that I have found to be of very important information to me in my line of business. 

3. My advice to you is to discontinue such rotten dirty lies, or you may find that you may lose a very 
large percentage of your subscribers, most of whom are without a doubt of German descent and are more 
than 100 per cent American for the reason that they as a whole would not publish, neither would they allow 


any such matter to be even uttered in their presence. 


4. You no doubt as a foreigner know why the English, French and the dagos are prejudiced against 


the German honest people, if not, I will inform you in a few brief words. 
5. Because the German people in general are industrious, honest, law-abiding people, and have gained 





such a strong foothold on the world’s market by producing honest made goods that have always given 


satisfaction. 


6. I (as a million or more of this good old U. S.) do not believe one small part of all you and such 
foreign dogs cast broad and far, because being of German parentage, we are too warmhearted for one min- 
ute to think that anybody with a drop of German blood in him could stand by and allow any such in- 
human acts to be committed, without raising a hand of defense. There are about 85 hardware dealers in 
this city and about 68 of them are German, the balance are Bohemians, 3 Polish and 4 Jews. 


Yours respectfully, 
MR. GERMAN, IT’S UP TO ME. 


You may think this poor stenography, but I have to be careful. 











Mr. German, It’s Up to You 


HE letter boxed on this page was written 

to the editor of HARDWARE AGE by a Ger- 

man who didn’t have the nerve to sign 
his name. We will answer paragraph at a 
time. 

PARAGRAPH 1. Glad you read our editorial on 
page 10 of the September 5 issue. Glad it got 
your goat. That’s evidence that our campaign 
against German-made hardware is hurting just 
as we want it to hurt. Glad you wouldn’t toler- 
ate it, and that you brand it blasphemous stuff. 
That makes us sure that good Americans do 
like it, though we didn’t need your condemna- 
tion to tell us that. Nearly two thousand 
American hardware manufacturers, wholesal- 
ers and retailers, have written us of their 
wholehearted, patriotic support of our cam- 
paign. 

PARAGRAPH 2. Glad to learn that you have 
been a subscriber to HARDWARE AGE for several 
years, and that it has done you good. Glad 
that the business information in it is sound. 
Glad it was worth enough to you in dollars and 
cents for you to renew your subscription year 
after year. Keep right on believing the things 
you see in HARDWARE AGE. We verify our busi- 
ness news, go over it with a fine toothed comb, 
and it ought to be reliable. Now get this—let 
it sink in. The atrocities mentioned in our cam- 
paign against German-made goods are also 
verified—truth, absolute truth, no matter how 
hard it is for you to swallow. 

PARAGRAPH 3. We have not sought your ad- 
vice, but we are glad to find a man who cannot 
reconcile himself to the truth. (That is, we are 


going to be glad when we do find you.) If | 
were German I’d call them lies, too. They are 
too damned hideous to admit. They are too 
awful to be a part of. 

We must stop our campaign or lose a large 
part of our subscription? Say, Mr. German, 
this publication is 100 per cent American, and 
that’s something a real man can’t bluff. Natur- 
ally a man who hasn’t the courage to sign his 
name to a letter can’t throw a scare into us. 

If our campaign against German-made hard- 
ware were to stop at your threat we would de- 
serve the oblivion into which we would sink. 
For every German subscriber we lose you can 
bank your last “mark” we are going to pick up 
two, and they will be Pro-American. 

You are wrong about our subscribers being 
mostly German. You’ve got an Iron Cross in 
your eye. I’d like to be your optician. 

And Germans like you are more than 100 per 
cent American? Say that’s a heaping meas- 
ure. It’s the way you look at yourself. It’s the 
kind of thinking that has made Germans feel 
that murder, rape, arson, are kindly acts if 
done for the advancement of Kultur. Well, keep 
on kidding yourself. The higher up in the air 
you get, the harder you’re going to fall. 

PARAGRAPH 4. So I’m a foreigner. Did you 
ever see Plymouth Rock? The name of one of 
my ancestors is chiseled on it. He was a French 
adventurer who came over with the Pilgrim 
Fathers. The only thing I’m foreign to is a 
bunch of snakes like you who are coiled in the 
flag. You are the type of men who got out of 
Germany because there were greater opportuni- 
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ties, more freedom, better chances for you in 
America, and now you are trying to fasten your 
fangs into the land that has helped you. 

And the English, French and dagos are pre- 
judiced against the German honest people? I 
got you even down to the small “d” in dagos and 
the big “G” in German. These people are not 
prejudiced against honest German people, for 
there are no honest German people who are in 
control of anything right now. It was honest 
Germans who termed a treaty a scrap of paper. 
It was honest Germans who blew up American 
factories and incited strikes, murders, walk- 
outs and crimes without number right here in 
the United States for three years before we en- 
tered the war. It was honest Germans who blew 


up a passenger vessel on a lawful mission on’ 


the high seas over two years before we went to 
war and killed—murdered—nearly two hun- 
dred American citizens. No, we haven’t forgot- 
ten the Lusitania. 

Honest Germans have lied, and cheated, and 
raped and pillaged, burned and crucified hu- 
man beings for four years now, and their word 
is worth decidedly less than that of the lowest 
thing that creeps—so much for German hon- 
esty. 

PARAGRAPH 5. Yes, German industry was a 
thing to be admired, and if Germans could 
have remained law abiding people, Germany’s 
place in the sun was assured. 

Regarding her honest made goods, there is 
room for difference of opinion. Her mask has 
been lifted, however, and from a foot-hold in 
world trade she has been jammed back until she 
hasn’t a toe-hold on the boardwalk. She is be- 
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ginning to learn that it doesn’t pay to play 
hog, and we have just begun to fight. 

PARAGRAPH 6. There are a million like you 
in the United States? Just enough so that there 
are nine good Americans and a lamp post for 
every one of you the second you break loose. 

Once more I note that I am a foreign dog. 
Splendid. I don’t want you to think well of 
me. It would be embarrassing. I know and 
you know, and every man whose eyes are open 
to the truth knows, that the atrocities com- 
mitted by the German soldiers, under orders 
from high commanders, are even worse than 
those reviewed in HARBWARE AGE. We have a 
list of over two hundred proved cases. Not 
only has no German raised his hand to stop 
them, but all classes of Germans have taken 
part in them and with apparent glee. 

We are glad to learn that there are 85 hard- 
ware dealers in Milwaukee, and that 68 of them 
are Germans. We should hate to think that 
68 of them were like you, for if such is the case 
the Secret Service men are on their trail right 
now. 

We don’t believe for one second that there 
are 68 disloyal hardware store owners in Mil- 
waukee. I don’t believe that they will appre- 
ciate your insinuations that they are of your 
breed. 

Get under cover—that’s where you belong. 
We are turning your letter over to the agents 
of Uncle Sam. While you are in hiding you 
may get reports that our campaign against 
German-made goods is going right on. 

Crawl and drag your hyphen in, Mr. Ger- 
man, it’s up to you. 





From Mr. Neudorff 


St. Joseph, Mo., September 11, 1918. 
Mr. Roy F. SOULE, 

Editor, HARDWARE AGE, New York. 

Dear Sir: I was surprised, although not dumb- 
founded, to find an opinion of mine—expressed in 
a private letter to one I honored by addressing as 
friend—used as a basis for a leading article in 
your journal. I trust he has now convinced himself 
of his own loyalty, since he took such liberty with a 
private communication to prove it. 

One redeeming feature in living at all is that 
wondrous quality of being individual—it is the line 
of separation which marks the free from the slave. 

Your liberty to think as you wish—if you think 
at all—cannot be abridged. Neither can mine. And 
as you have seen fit to use your paper in admoni- 
tion—I will not say criticism—I wish to state that 
I am still of the same opinion regarding the poem 
of hate. If hatred be an expression of loyalty, 
many disciples of the great Emerson would have 
to confess themselves lacking. As to my own ac- 
tions, I will say that I was chosen as chairman of 
the Retailers’ Division Committee to sell the first 
and second Liberty Bond issues in my home city, 
and, my conscience guiding me, I have done my 
duty, both in working and purchasing. 

Your campaign may be an expression of loyalty, 
but I have been taught that the Government, 
through the Congress and by expressions of the 
President, gives us the rule of action governing our 


conduct toward our enemies. Nowhere do I find, 
nor have I heard, such endorsement of your cam- 
paign. Regardless of my own opinion, I have felt 
that they had some good reason for not doing what 
seemed to me to be the obvious thing to do, and I 
therefore shall loyally follow their’leadership. Too 
much interference by individual propaganda may 
be more harmful than patriotic. 

In conclusion, I will say that I have shown the 
poem of hate to many men—all loyal American 
citizens—and without exception they agree that 
with the thoughtless and overexuberant it would 
cause injury to loyal Americans of German ante- 
cendents. It cannot possibly do any good unless 
a new construction is placed upon evil. 

As you have used valuable time and space to 
prove your contention, I look for equal fairness in 
requesting the publication of this answer. 

Yours very truly, 
FREDERICK NEUDORF, 
President Neudorff Hardware Company. 


Manufacturing Notes 


In order to take care of increased Government re- 
quirements, the American Grinder Mfg. Co., Milwau- 
kee, Wis., has equipped another. plant, two floors, 60 by 
150 ft., where it will employ about 125 men. It expects 
to do a volume of business next year of $1,250,000. 

The G. & R. Foundry & Machinery Co. has been in- 
corporated at Terre Haute, Ind., with $100,000 capital 
stock, to manufacture machinery. The directors are 
Sam T. Greenberg, F. T. Greenberg and Frank B. 
Reynolds. 








Trade Cendisions and Iron, Steel and Hardware Prices 


NEW YORK 


OFFICE OF HARDWARE AGE 
New York, Sept. 16, 1918 
HE Government is warning manufacturers and ship- 
pers to, as much as possible, rush rail transporta- 
tion, especially eastbound, as the national authorities 
have arranged to commandeer the lines throughout Oc- 
tober for hur1ynig munitions and all sorts of supplies 
to the Atlantic coast for use by the army and navy, both 
here and overseas. The Baltimore & Ohio Railroad 
has already been directed to confine its freight to car- 
rying coal and to ignore er t:affic. Tuis probably 
means that the great Pennsylvania system will have to 
double up and carry much freight ordinarily handled 
over the B. & O. 

Then the labor question is becoming more acute con- 
sequently, because of the inroads on railway help 
through the draft, not to mention other lakor employing 
organizations from which men will soon be drawn in con- 
siderable numbers. All this makes the future still more 
uncertain as to production and distribution. The diffi- 
culty experienced in hiring people to fill gaps is that 
much of what is available is of the floater class, con- 
stantly shifting and worth little when employed. 

Manufacturers of padlocks have reduced their assort- 
ments in styles and finishes by about 70 per cent, leav- 
ing but approximately a third of what formerly were on 
the market. There are also further cuts in patterns 
and sizes in lines of builders’ hardware. 

The opening of public and private schools Sept. 9 in 
this vicinity has favorably effected business in certain 
lines for such merchandise as lunch boxes and baskets, 
straps and kindred articles, while the influx of people 
to town from country homes and resorts has stimulated 
fall buying, all of which is helping the retail business. 

Prices are quite steady and well maintained, with 
fewer changes than has been the custom for some time, 
while collections are reported as good. 

Government officials are still purchasing and seeking 


out large quantities of goods and frequently are buying 


from such wholesale merchants as are abundantly 
stocked, which, to this extent, greatly depletes their 
stocks on certain goods often difficult to replace, we are 
told. 

With regard to axes, if they are wanted with handles 
—and the average buyer wants a handled axe—it is 
difficult to say when wholesalers, at least in this sec- 
tion, will be able to make shipments, as makers of han- 
dles still owe the Government 500,000 handled axes. If 
axes can be taken unhandled there is prospect of quicker 
deliveries. 

LINSEED O1L.—There has been no appreciable change 
in this line for several weeks, with the supply of flax- 
seed constantly diminishing and very scarce. Of course 
we are approaching the time when seed will be available 
from the United States and Canada, but that is almost 
two months away before it will be harvested; what will 
happen in the interim is uncertain. Very little flax- 
seed is arriving from Argentina, which is the only 
source it can come from until new seed is harvested in 
North America. The price of seed is constantly fluctu- 
ating within narrow limits, sometimes up, then off a 
bit. The later positions, reaching into December, 
show somewhat diminished prices, but that is more or 
less of a gamble at best. 

Linseed oil, raw, city brands, in lots of five or more 
bbl., is $1.90, and in less than five bbl., $1.91 per gal. 

State and Western oils are approximately on the 
same levels, with occasional indications of a little less 
price, but not much that is definite and in such in- 
stances relating to resale orders. 

NAVAL STORES.—The prices on the various grades of 
rosin continue to harden in the Southern primary mar- 
kets, with spot figures in this territory maintaining 
close touch and buyers at various points evident- 
lv covering themselves with confidence. Information 
from one source is that it is purely a question of being 
constantly on the qui vive to obtain supplies. The stock 
demand is beyond the ability of dealers to meet, and if 
the transportation service was anvthing like normal, it 
would be hard to determine the possibilities of the mar- 
ket. 


Turpentine, in yard, per gal., ranges from 66% to 67c. 
Rosin, common to good strained, in yard, is $13.50, and D 
grade $13.85 per bbl., on the basis of 280 Ib. per bbl. 

Rope.—There is little that is new in the line of 
cordage differing from past conditions and but slight 
changes in fiber prices, which so far have been only 
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fractional. Business is exceedingly good and there is 
a big continuous demand for rope. Manufacturers are 
behind on deliveries of some sizes, for instance, 1 to 2 
in. diam. Also on tent rope, % and 5/16 in. sizes. 
Government officials are still buying heavily and un- 
doubtedly will for a long time. The French navy is in 
the market for a lot of rope which will probably go 
through the port of New York, and, we understand, is 
being taken care of through the War Trade Board. 

Manila rope prices are as follows: Manila rope, first grade, 
is 33c.; second grade, 32c., and third grade, 28c. base per Jb, 
Manila bolt rope is 38c. per Ib. 

Sisal rope, first grade, is 28c., and second grade, 20c., base 
per lb. Hide, bale and hay rope, medium oiled, first grade, 
is 23%c, and second grade, 20\%c. base per Ib. 

Tarred lath yarn is, first grade, 23c., and second grade, 


. 20c. base per Ib. 


ScaLE BEAMS.—Sargent & Company, New Haven, 
Conn., and New York, have withdrawn all former 
prices on scale beams and scale beam poises. Revised 
list prices are as follows, namely: 
Scale beams to weigh, |b 150 200 

Each 2.70 3.00 

Lb. 700 = 800 

SEE (ccs Frere d ora Wale ones $8.00 9.60 11.00 

Poise or weights for beams are as follows: 
oN 5 66 § 32 16 20 94 92th 

Each.$0.50 .55 .70 .80 1.00 1.25 1.50 1.95 2.70 3.25 4.40 5.20 

These list prices are subject to a trade discount of 
10 per cent for average trade. 

WINnbDow GLass.—According to high authority there 
was some demand in June and July for window glass, 
although much diminished, while August showed a 
little increase in orders. According to the same source 
there are said to be over 250,000 boxes in all, scattered 
through hand operated plants in Eastern territory, 
which is a small amount for this period of the year 
and from which must be deducted some of the slow 
selling sizes. But in mechanically operated factories. 
stocks are equally light, therefore it is assumed that 
jobbers and sash houses have the bulk of existing glass 
in the country. Factory managers have been notified 
generally, by Government railway officials, that ship- 
ments must be rushed through in September for east 
bound merchandise because the roads will be used almost 
exclusively for transporting war materials during the 
month of October for the use of the army and navy, at 
home and abroad. Therefore users of glass, and this 
applies to other merchandise as well, will do well to 
anticipate so far as possible their wants. 

Window glass prices are unchanged, as follows: 
strength, A and B, all sizes. 77 per cent; double strength 
A, all sizes, 79 per cent; double strength B, all sizes. 81 per 
cent, with AA quality ranging from 70 to 72 per cent dis- 
count from jobbers 

WirE CLotH.—Current prices on wire cloth for 
prompt acceptance only are as follows: 

12 mesh black, per 100 sq. ft., $2.25; bright galvanized, 12 
mesh, $2.65; 14 mesh, $3.10, and 16 mesh, $3.60 per 100 sq. ft. 
The dull finish meshes per 100 sq. ft. are as follows: 12 
mesh, $2.75; 14 mesh, $3.20, and 16 mesh, $3.70, with 1: 
mesh, extra heavy, $4.40 per 100 sq. ft. 

There is an additional charge when from New York stock. 
For more than 24 in. widths there is to be added 10c. per 100 
sq. ft. to above prices. 

All prices are f.o.b. factory with freight on shipments ad- 
justed to equalize f.o.b. Pittsburgh. 

WirRE NAILs.—Manufacturers of wire nails are en- 
deavoring to push through shipments of nails to con- 
signees as rapidly as possible during September, be- 
cause of the embargo on east bound freight during 
October, as the Government is going to use the railroad 
for transporting materials for the army and navy. 
There are some merchants in this territory who have 
actual orders for thousands of kegs of nails which they 
are unable to deliver, but they are hoping for as liberal 
shipments from the mills as the circumstances will per- 
mit. Stocks are still broken and badly assorted. 

Wire nails in store or delivered, range from $4.85 to $5.25 
base per keg, according to circumstances and the customer. 

Cut NaILs.—Cut nails are constantly becoming more 
and more an unknown quantity and are very scarce. 
One establishment had the promise of two carloads 
which would have helped a little, but the next day 
there was a wire from the manufacturer saying that 
the Government had commandeered all there was on 
hand that could be used for Government purposes. 
The stock is light at best and poorly assorted, despite 
the fact that there is little or nothing in the way of 
regular building. Probably the bulk of nails now go to 
manufacturers for use in connection with boxes and for 
repair work, aside from Government demand. 

Cut nails in store are $6.20 and delivered in carting limits, 
$6.25 base per keg. 
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CHICAGO 


Office of HARDWARE AGE, 
Chicago, Sept. 16, 19158. 


ax spite of the many difficulties confronting the hard- 
ware trade at this time, jobbers and retailers in the 

Middle West are doing a volume of business fully up 
to that of last year, while in many localities the volume 
of sales is in excess of that of 1917. It is in the larger 
cities where the trade decreases have made their ap- 

aranee, due mainly to the decided slump in building. 

Without doubt there will be many of the smaller city 
dealers who will be forced out of business through the 
loss of the builders’ hardware business, since in many 
cases the bulk of their trade was in that line. However, 
the larger stores which have carried the more varied 
lines are not so much affected. 

In the smaller towns the sales of other lines has more 
than offset the builders’ hardware losses, and the same 
thing holds true in many of the manufacturing cities. 

«Dealers in towns like Gary, Ind., report that their sales 
of better grade items, such as washing machines, elec- 
tric utensils, vacuum cleaners, aluminum ware, etc., to 
the laboring trade has far more than equaled any losses 
in other lines. It is only fair to state, however, that in 
towns like Gary there has been much necessary building 
during the past year. 

In the farming districts the prospects were never 
better. In Illinois, Wisconsin, lowa and other central 
States bumper crops are assured, and prices are good. 
The farming trade is buying freely, and in many cases 
is paying spot cash. Transportation delays are appa- 
rently helping to cut down the usual mail-order trade 
and farmers are patronizing local merchants more 
generally. 

The main difficulty seems to be the obtainigg of staple 
merchandise. Already there are well developed short- 
ages of wire, nails, steel sheets, granite and galvanized 
wares, hammers and hatchets, copper utensils, gas and 
oil heaters, nuts and bolts, ‘cutlery and many other 
items. More manufacturing plants are continually 
being placed in the less essential class, where they can 
hope to receive only very limited supplies of raw ma- 
terial, labor or coal. Naturally this means that more 
and more items are going to become temporarily scarce. 
However, the buying public is rapidly becoming edu- 
cated to conditions and is accepting substitutes with 
good grace 

There have been the usual number of price advances 
during the past week and other items are scheduled to 
go higher. It is also considered probable that further 
changes will be made in the sizes and varieties of ham- 
mers and hatchets, although these lines have already 
been very materially cut. 

The new draft has created some uncertainty in re- 
gard to help for both jobbers and retailers, and in many 
instances girls are now taking the place of men. In 
one large Western hardware store a girl is selling tools 
and in many other cases she is handling the house- 
furnishing lines. In the jobbing houses girls are even 
unloading and placing goods in stock and packing mer- 
chandise for shipment. From all reports they are giv- 
ing excellent satisfaction. 

Collections are revorted to be good and cash sales 
are above the normal. 

BapBITtT METAL —The situation with regard to bab- 
bitt metal is practically the same as at last report. 
Jobbers have only light stocks and shipments are very 
slow. The demand is seemingly better than normal on 
account of the vast amount of machinery in operation 
at this time. Local jobbers are accepting orders sub- 
ject to the ruling price at date of shipment, and limited 
to stock on hand. Prices are unchanged since last re- 
port. 

We quote from jobbers’ stocks, f.o.b. Chicago: Standard 
babbitt manta, 134%4c. per Ib.; Magnolia or Revenoc brands, 

ze. per Ib. 

BUTCHER KNIvES.—Jobbers continue to report low 
stocks of kitchen cutlery. Manufacturers are still 
working hard in an attempt to catch up with their or- 
ders, but shortages of raw material, fuel and skilled 
labor make this difficult to do. In the local jobbing 
houses there are practically no odd patterns and sizes 
to be found, the stocks being confined to staples. Or- 
ders are coming in freely from the domestic trade, while 
the Government is still using large quantities of the 
lines. There have been no price changes in the sizes 
and patterns quoted. 


We quote from jobbers’ stocks, f.o.b. Chicago: Butcher 
knives with coco-bolo handles, 6-in. blade, $5.25 per doz.; 
7-in. blade, $6 per doz.; 8-in. blade, $7 per doz.; with ebony 
handle, 6-in. blade, $5.75 per doz.; 7-in. blade, $7.50 per doz. ; 
8-in. blade, $9.25 per doz.; 10-in. blade, $12.75 per doz. ; 


12-in. blade, $16.75 per doz.; 14-in. blade, $20.75 per doz. ; 
beechwood handle, fastened with 3 saw-screw brass rivets, 
6-in. blade, $4.50 per doz. ; 614-in. blade, $4.75 per doz.; T-in. 
blade, $5.25 per doz.; 8-in. blade, $6.25 per doz.: 9-in. blade, 
$8.25 per doz ; 10-in. blade, $10 per doz.; 12-in. blade, $13.50 
per doz.; 14-in. blade, $17 per doz. 

BUILDING PAPER.—Local sales of building paper are 
much lighter than normal, which is to be expected in 
view of the dullness in the building trades. Trans- 
portation and other difficulties are keeping down ship- 
ments, however, and jobbing stocks are not heavy. 
Standard grades only are carried, the special grades 
being sold subject to factory shipments. 

We quote from jobbers’ stocks, f.o.b. Chicago: Red rosin 
sheathing paper, 20-lb. rolls, 62c. per roll; 25-Ib. rolls, 77¢ 
per roll; 30-lb. rolls, 93c. per roll. 

ALARM CLOCKS.—Heavy sales of alarm clocks are 
still a feature of the hardware market. There is a 
heavy demand from practically all parts of the coun- 
try, but particularly from the manufacturing sections. 
Manufacturers have for some time been behind with 
their orders and as a result local jobbers have only 
light stocks cn hand. Prices are very firm. Prices 
are unchanged. 

We quote from jobbers’ stocks, f.o.b. Chicago: The Ameri- 
can alarm clock, in less than dozen lots, $11.04 per doz.; in 
dozen lots, $10.64 per doz.; in case lots of 4 doz., $10.37 per 
doz.; Lookout alarm clocks, less than dozen lots, $13.87 per 
dozen; dozen lots, $13.46 per doz.; case lots of 2 dozen, 
$13.07 per doz.; Tattoo alarm clocks, dozen lots, $24 per 
doz.; case lots of 50, $23.33 per doz.; the Slumber Stopper, 
radium dial, dozen lots, $30 per doz.; Big Ben and Baby 
Ben alarm clocks, $2 each. 

HAND TOILET CLIPPERS.—Shortages of material and 
labor are cutting down the output of hand toilet clip- 
pers, while the demand shows no signs of falling off. 
Stocks of local jobbers are badly broken and orders are 
taken subject to stock on hand only. Particularly heavy 
sales are reported in the agricultural and manufactur- 
ing sections. No price changes have been reported this 
week. 

We quote from jobbers’ stocks, f.o.b. Chicago: Yankee 
Clippers, $1.45 each; Success Clippers, $1.65 each; Triumph 
Clippers, $1.95 each; Khedive Clippers, $1.45 each. 

EAVES TROUGH AND GUTTER PIPE.—The shortage of 
sheets has seriously curtailed the available supply of 
eaves trough and gutter pipe, with the result that the 
26-gage is practically off the local market. There are 
limited stocks of the 29-gage, which are being sold sub- 
ject strictly to the amount on hand when the orders are 
received. Prices are very firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: 29-gage 
lap joint eaves, trough, 5-in, $7.60 per 100 ft.; 29-gage con- 
ductor pipe, 3-in., $7.50 per 100 ft. 

FILES.—There is a brisk demand for files of the 
standard sizes, coming mainly from manufacturing and 
mill sources. Local sales in the smaller city hardware 
stores are somewhat below normal, however, due to the 
fact that the carpenter trade is not heavily employed. 
Deliveries are said to be some better during the last 
few weeks, but the supply is still less than the demand. 
Prices are very firm, although local jobbers report no 
changes. 

We quote from jobbers’ stocks, f.o.b. Chicago, the follow- 
ing discounts from standard lists: Nicholson files, 50-2 ; 
New American, 60; Disston, 50-5; Black Diamond, 50¢ 

GARDEN ToOOLS.—Orders are still being received for 
garden tools to be delivered in the spring, the retail 
trade evidently expecting higher prices next season. 
It is reported that manufacturers of steel goods have 
advanced their prices 10 per cent, but no changes have 
as yet been made by Chicago jobbers. There is no 
reason to believe that the demand will be lighter next 
year than during the past season, and dealers are ad- 
vised to place their iam as soon as possible. 

We quote from jobbers’ stocks, f.o.b. Chicago: 

este —In half doz. lots, D handle, No. 2, size of blade, 
7! 12, $12.25 per doz. ; long handle, $10.75 per doz. : Green- 
leat’s D handle, No 3, $13.75 per doz.: Greenleaf’s long 
spade, No. 2, $13.75 per doz.; spading forks, D handle, 4 
tine, No. 043, $10.25 per doz. 

Surface Edge Cutters.—9 x 5, $7.75 per doz.; edge trim- 
mers, $8.40 per doz. 

Garden Trowels.—One-piece steel, 90c. per doz.; polished 
steel with riveted shank, 6-in., 95c. per doz.: 7-in., $1.05 per 
doz.: 8-in., $1.15 per doz.; solid socket tempered steel, 6-in 
$6.20 per doz. 

Rakes.—Solid steel rakes with polished edges and gray 
teeth, 12-in., $8 per doz.; 14-in., $8.75 per doz.; 16-in., $9.50 
per doz Malleable iron rakes with curved teeth, 10-in 
$3.90 per doz.; 12-in., $4.40 per doz.; 14-in., $4.60 per doz 
16-in., $5 per doz.; malleable wrench with straight steel 
teeth, 12%-in., $5.20 per doz.; 14%4-in., $5.50 per doz.; 16'.- 

$5.8 


Z.; wire tooth long rakes, 24-tooth, $5.50 per 

7 per doz.; Ole Olson lawn rakes, bent 
head or straight head, 26-tooth, $5.60 per doz.; wooden hay 
rakes, 20-tooth, $4 per doz.; 10-tooth, $3 per doz.: Gem 
Dandelion rake for everything but leaves, 16-in., $17.50 per 
doz. ; 24-in., $22 per doz. 
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Garden Hoes.—High grade razor steel welded to a soft 
steel back, all sizes, $8.75 per doz.; solid socket, cast steel 
with polished blades, 6 to 8 in., No. 12, $7.50 per doz.:; Ne. 
13, $7 per doz.; blued finish hoes, 7 in. blades, 41%-ft. 
handle, riveted shank, $3.15 per doz. ; %-in. blade, 41,-ft. 
handle, socket shank, $3.85 per doz. 

Scythes and snaths orders are solicited without price, 
to be billed out at best prices ruling at time of ship- 


ment. 


GLASS, PUTTY AND GLAZIERS’ POINTS —Local sales of 
window glass are very light, and those that are made 
are mainly for repair work. There is some industrial 
building going on, however, which calls for a certain 
amount of glass. Local jobbers advanced their prices 
during the past week and are holding firmly to the new 
discounts. They say the glass manufacturers are un- 
decided as to whether they will resume production this 
fall, and that shortages are liable to appear, despite 
the lightness of the demand. 

We quote from jobbers’ stocks, fo.b. Chicago: Single 
strength A, first three brackets up to 50-in., 77 per cent off; 
ubove the first three brackets, 77 per cent off; single strength 
B, first three brackets, 77 per cent off; all sizes of double 
strength A, 79 per cent off. 

We quote from jobbers’ stocks, f.o.b. Chicago: Putty, in 
100-lb. kits, $4.25; glaziers’ points, No. 1, large, No. 2, me- 
dium, and No. 3, small, 1 dozen to a package, 60c. per pack- 
age. 

GUNS AND AMMUNITION —There has been a marked 
increase in the demand for shotguns of the standard 
sizes during the past few weeks, due mainly to the 
opening of the hunting season. The manufacturers of 
guns are extensively engaged in war production, and 
the domestic supply is consequently limited. Prices 
are very firm. The demand for ammunition is also 
heavy. There have been several advances since last 
season, and shotgun shells are now retailing at nearly 
double the 1914 prices. 

We quote from jobbers’ stocks. f.o.b Chicago: Single 
barrel shotguns, 12-gage, 30 or 32-in. barrels, with plain 
extractor, $7 each; with automatic ejector, $7.35 each; 12- 
gage double barrel guns, with hammer, $14.50 each; ham- 
merless, $17.50 each. 

No. 22 short semi-smokeless, $5 per thousand; No. 32 
short, rim fire, semi-smokeless, $11.75 per thousand; No. 22 
long, semi-smokeless, $6 per thousand; No. 32 long, semi- 
smokeless, rim fire, $13.50 per thousand; 20-6 per cent dis- 
count Prices on shells are as follows: Peters’ Target, 
smokeless, 3 drams powder, 1% oz. shot, 1 to 10, $48 per 
thousand; Peters’ Referee, semi-smokeless, 3 drams powder, 
7-oz. shot, 1 to 10, $37 per thousand. Discount 20-414 per 
cent. 

GALVANIZED WARE.—'l'he output of galvanized wares 
is said to be only about 50 per cent of what it was last 
year, and jobbers report great difficulty in obtaining 
shipments. A common galvanized pail is now selling in 
the local stores at a price higher than was formerly 
asked for the better grade of enameled ware. The job- 
bers’ out lists in this line are long. Prices are very 
firm, and are expected to go higher. The demand is 
apparently as heavy as ever. 

We quote from jobbers’ stocks, 
galvanized tubs, No. 0, $12.35 per 
doz.: No. 2, $17.10 per doz.; No. 
grade, heavy galvanied tubs, No. 
200s, $25.20 per doz.; No. 300s, $28 per doz.; common gal- 
vanized pails, 8-qt., -70 per doz.; 10-qt., $5.30 per doz.: 
12-qt., $5 85 per doz.; 14-qt., $9.15 per doz.; 16-qt., $10 per 
doz.; 18-qt., $11.60 per doz.; 20-qt., $15.20 per doz. 

IcE CREAM FREEZERS.—The output of ice cream 
freezers is materially less than that of last season and, 
as a result, local jobbers are not accepting orders for 
future shipment at current prices, but for immediate 
shipment only. Orders are also subject to stock on 
hand. Jobbing prices are same as those of last week. 

We quote from jobbers’ stocks, f.o.b. Chicago: White 
Mountain Freezer, 1-qt., $2.40 each; 2-qt., $3 each; 3-qt., 
$3.60 each: 4-qt., $425 each; 6-qt., $5.40 each; 8-qt., $6.95 
each; 10-qt., $8.85 each; 12-qt., $11.25 each; 15-qt., $13.35 
each; 20-qt., $17.30 each; 25-qt., $22.20 each. 

The improved Arctic Ice Cream Freezer, 1-qt., $2 each; 
2-qt., $2.40 each; 3-qt., $2.75 each; 4-qt., $3.45 each; 6-qt., 
$4.35 each; 8-qt., $5.60 each; 10-qt., $7.30 each; 12-qt., $8.70 
each; 15-qt., $12.15 each. 

LAcE LEATHER.—Lace leather is in good demand, 
with a rather limited supply available. The rawhide 
type is apparently the better seller, although the chrome 
leather is cheaper in price. Dealers in the wheat belts 
report a good volume of sales to the owners of thresh- 
ing outfits and other farm machinery. Prices are firm 
as quoted. 

We quote from jobbers’ stocks, f.o.b. Chicago: Rawhide 
lace leather, %-in., $1.65 per 100 ft.; ™%-in., $2 per 100 ft.; 
chrome lace leather, %-in., $1.20 per 100 ft.; 14-in., $1.50 per 
100 ft. 

Loap BINDERS.—In common with all types of link 
chain, load binders are scarce, and the price has recently 
taken an advance to $4 a pair. The binders are sold 
mainly in the lumber districts, where they are used to 
bind the loads to the sleds or wagons. They formerly 
ranged in price from $2.50 to $3.50 per pair. 


f.o.b. Chicago: Standard 
doz.: No. 1, $15.20 per 
3, $20 per doz.;: medium 
100s, $22.30 per doz.; No. 
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Nuts, BoLtts AND LaG ScrREws.—The nut and bolt 
situation is unchanged. The production is said to be 
only about 75 per cent of normal, and the Government 
is just now absorbing the bulk of it, leaving very little 
for the domestic trade. There is little possibility that 
the situation will show any improvement for some 
time to come, and shortages are to be expected next 
season. Local jobbers have changed their discounts 
during the past week, and are now quoting as follows; 

We quote from jobbers’ stocks, f.o.b. Chicago: Machine 
bolts up to % x 4 in., 40-10 per cent discount; larger sizes, 
25-5 per cent discount. Carriage bolts up to *% x 6 in., 


-per cent discount; larger sizes, 20-5 per cent discount. 


pressed nuts, square, $1.05 off, and hexagon, 85c. off per 100 
lb. Tire bolts, 40-5 per cent discount. Stove bolts, 60-10 per 
cent discount. Lag screws, 40 per cent discount. 

NAILs —Shipments of wire nails are slow and, while 
jobbers are receiving fairly regular shipments, they 
have been unable to build up any reserve stocks. In 
order to distribute the available supply fairly among 
the trade, they are limiting shipments. The retail de- 
mand is very light in this section and, while the stocks 
of the dealers are low, there has been no great suffer- 
ing on account of the shortage. « 

We quote from jobbers’ stocks, f.o.b. Chicago: 
wire nails, $4.50° per keg, base; cement coated nails, 
per keg, base; steel cut nails, $5 per keg, base. 
have no iron cut nails. All nail shipments limited. 

APPLE PARERS.—Apple parers are moving freely at 
this season, with the prospect of exceptionally good 
retail sales. The output is somewhat below that of 
last year, and it would not be surprising if shortages 
developed in the districts where apples are plentiful. 
Prices are firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: Goodell’s 
No. 28*apple parer, $10.80 per doz.; Reading Hardware (Co.'s 
No. 78, $11.40 per doz.; Scott’s No. 65. $18 per doz.; White 
Mountain, $8.40 per doz.; Turn-Table, $11.40 per doz. 

RAZORS AND BLADES.—The shortages in the razor 
and blade markets is very acute at this time. Local 
jobbing houses are out of some of the more prominent 
types of safety razors, and in several cases are unable 
to furnish blades. Meanwhile the demand is excep- 
tionally heavy. Many of the patterns of the old style, 
open blade razor are off the market also. The bulk of 
the safety razor and blade production at this time is 
being diverted to the Government, and with the new 
draft going into effect, the supply available for domes- 
tic use will be very light. 

We quote from jobbers’ stocks, f.o.b. Chicago: Full hol- 
low ground, open blade razors, square point, flat rubber 
handles, $17.25 per doz. ; three-quarters hollow ground, square 
point, oval rubber handles, $14.75 per doz. 

Safety Razors.—We quote from jobbers’ stocks, f.o.b. Chi- 
cago, as follows: Gillette, $45 per doz.; Auto-Strop, $45 per 
doz.; Gem, in one doz. lots, $8.40 per doz.; 3 dozen lots, $8 
per doz.; Ever-Ready, in one doz. lots, $8.40 per doz. ; 3 dozen 
lots, $8 per doz. S 

Blades.—We quote from jobbers’ stocks, f.o.b. Chicago: 
Gem, in 1 dozen sets, 7 blades to a set, $4.20 per doz. sets; 
Ever-Ready, 1 card containing 1 gross blades, % doz. toa 
package, 24 packages to the card, $6.72: Gillette, in 1 dozen 
packages, 6 blades to the package, $4.50; Gillette, in 1 dozen 
packages, 12 blades to a package, $9. Auto-Strop, No. 010%, 
in dozen packages, 6 blades to a package, $4.50; Auto-Strop 
No. 610, in dozen packages, 12 blades to a package, $9 


Rore.—The supply of both raw manila fiber and 
sisaleis said to be better now than for some months 
past, but the shortage of labor is more acute than ever. 
This is curtailing production to a marked extent. The 
Government is still a heavy purchaser, particularly of 
the 4-in., 5/16-in. and %-in. manila rope. Local rope 
sales are about normal. No price changes are reported. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 manila rope, 33\4%4c. per lb. base; No. 2 manila rope, 
32%c. per lb. base; No. 3 manila rope, 28%4c. per lb. base; 
sisal rope, No, 1, 23144c. per lb.; No. 2, 2014c. per Ib. 


Common 
$4.40 
Jobbers 


SANDPAPER —There is no very heavy retail demand 
for sandpaper in this district, although sales are fair. 
The mills and factories are the principal buyers. Job- 
bers have fair stocks and are able to fill all orders. 
Prices remain as for some time past. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 sand paper, best grade, $6 per ream; cheaper grade, 
$5.40 per ream. 

Screws —The local demand for screws is about nor- 
mal at this time, but shipments are slow and jobbing 
stocks are somewhat broken. This is said to be mainly 
due to the heavy Government demand, although labor 
shortages and lack of transportation have helped to 
curtail the available domestic supply. Prices are firm, 
but unchanged. 

We quote from jobbers’ stocks, f.o.b. Chicago: Flat head 
bright screws, 70-10-10; round head blued, 65-10-10 ; flat head 
brass, 421%4-10-5; round head brass, 40-10-5. 

Sotper.—The solder situation is a rather peculiar 
one. There is a distinct shortage of tin and the Gov- 
ernment has requested the users of solder to use, wher- 
ever possible, a solder with less than half tin content. 
Jobbers are co-operating with the Government in this 
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matter and are urging the use of 40-60 solder wher- 
ever practical. Solder prices are now being quoted on 
inquiry only. 

STEEL SHEETS —There are very few steel or galvan- 
ized sheets on the local market at this time. Local 
jobbers have none of the blue annealed or black sheets 
on hand, and a very limited supply of the galvanized. 
The following are market prices, but delivery is very 
uncertain: 

To retailers, f.o.b. Chicago: No. 28 black, $6.52 per 100 
Ib.: No. 28 galvanized, $7.77 per 100 Ib. 

SasH CoRD AND SASH WEIGHTS—The recent ad- 
vances in both sash cord and sash weights have been 
taken by local jobbers, and are firmly held. The de- 
mand is only fair, but the production is limited. The 
sash weight shortage is so acute that jobbers are lim- 
iting shipments to 200 lb. per customer. There is 
little prospect of any price reduction in sash cord, and 
jobbers predict further advances. 

We quote from jobbers’ stocks, f.o.b. Chicago: Silver Lake 
sash cord, best grade, No. 7, $21.50 per doz.; best grade 
Sampson cord, No. 7, $21.25 per doz.; Revenoc, No. 7, $14.10 
per doz. 

Sash Weights.—From jobbers’ stocks, f.o.b. Chicago: In 
ton lots, $50 per ton; in smaller lots, $52 per ton. 

Saws (Cross-Cut and Wood).—There is an excep- 
tional demand for both cross-cut and wood saws, and 
the manufacturers are of the opinion that they will be 
unable to fill it fully, unless conditions in the raw 

material and labor situation change for the better. 
With the new draft in effect, a betterment in this re- 
spect is hardly to be expected. Some saw manufac- 
turers have already advanced prices. 

We quote from jobbers’ stocks, f.o.b. Chicago; Cross-cut, 
2-man, hollow back, with champion tooth, E-8 Disston, No. 
5, $1.75 each; No. 5%, $1.93; No. 6, $2.10; No. 6%, $2.28: 


2-man, crown pattern, common tooth, Disston, No. 4, $2.40 
each: No. 414, $2.65; No. 5, $3; No. 514, $3.30: No. 6, $3.60. 
Disston’s 1-man, No. 23° pattern, No. 2%, $1.88 each: No. 
3, $2.25; No. 3%, $2.62; No. 4, $3; No. 414, $3.38; No. 5, 





Buck Saws.—Best grade, $15.20 per doz.; medium, $12.40 
per doz.; cheap, $10.50 per doz. 

StovE PIPE AND STOVE BoARps.—It is reported that 
the makers of stove pipe and elbows have not yet re- 
ceived definite authority to obtain deliveries of sheets. 
They have a general authorization, which the mills 
would like to see made specific before filling orders. 
As a result all prices on these lines have been with- 
drawn. Jobbers are shipping allotments to dealers 
whose orders were placed early in the season. Those 
who failed to order will find it very difficult to get 
stocks to meet the fall demand. Stove boards are also 
scarce, and the number of sizes and patterns has been 
materially cut. 

We quote from jobbers’ stocks, f.o.b. Chicago: Square 
erystal stove boards. wood lined, 24 x 24, $11.60 per doz.: 
26 x 26, $13.65 per doz.: 28 x 28, $16 per doz.; 30 x 30, $18.05 
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per doz.; 33 x 33, $21.70 per doz.; 36 x 36, $25.95 per doz.; 
square crystal stove boards, paper lined, 18 x 18, $6.20 per 
doz.; 24 x 24, $7.50 per doz.; 26 x 26, $8.30 per doz.; 28 x 28, 
$9. 20 per doz.; 30 x 30, $10.90 per doz.; 32 x 32, $12.90 per 
doz.; 35 x 35, $1615 per doz. Prices subject to 10 per cent 
diocunt in case lots. 

STEEL TRAPS.—Retail dealers are looking forward to 
heavy sales of steel traps this fall and winter on ac- 
count of the heavy demand for furs and the high prices 
being paid. The manufacturers are now busy filling 
the specifications already turned in by the jobbing 
trade, and apparently will be able to fill the orders in 
full. Dealers who have not placed their orders are 
advised to do so as soon as possible. 

We quote from jobbe rs’ stocks, f.o.b. Chicago: Victor traps, 
No. 0, $1.40 per doz. No. 1, $1.65 per doz.; No. 1%, $2.48 
per doz.; No. 2, $3. 16° per doz.: No. 3, $4.61 per doz.; No. 4, 
$5.44 per doz; No. 91, $2.32 ey doz.; No. 91%, $3.29 oo r doz. 

Oneida Jump Traps.—No. 0, $1.91 1 per doz.; No. 1, 5 per 
doz.; No. 14%, $3.36 per doz.; No. 2, $4.94 per doz. No 3, 
$6.58 per doz.; No. 4, $7.75 per doz.; No. 12, $5.40 per doz. : 
No. 13, $7.04 per doz.; No. 14, $8.21 per doz.; No. 91, $2.81 
per doz.; No. 9114, $3.99 per doz. 

Newhouse Traps.—No. (, $3.09 per doz.; No. 1, $3.63 per 
doz.; No. 1% $5.44 per doz.: No. 2, $8.04 per doz.; No. 3, 
$10.78 per doz.; No. 4, $12.65 per doz. All prices include 
chains. 

TAcKs —Local sales of tacks are light, but there is 
said to be a heavy demand from certain branches of 
the manufacturing trade. The retail dealers in this 
section are carrying light stocks, as there are few 
sales to the building trades. 

We quote from jobbers’ stocks, f.o.b. Chicago: Upholster- 
ers’ stocks, 6 o0z., 25-lb. boxes, 20c. per Ib.; bill posters’ 
tacks, 6 oz., 25-lb. boxes, 19c. per Ib 

WRAPPING PAPER.—Wrapping paper is in good de- 
mand, the opening of the fall trade having speeded up 
sales. Jobbers have comparatively light stocks, and 
report shipments from the mills as very slow. No 
price changes are reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Krafts’ 
No, 30 wrapping paper, 12c. per Ib. ; Express, $6.90 per 100 Ib 

WirRE Propucts.—Jobbers predict serious shortages 
of all wire products next season, and they seem to have 
good grounds for their prediction. Just now there is 
no barbed wire available for domestic use, and Chicago 
jobbers are entirely out of bale ties. The makers of 
wire cloth and poultry netting have not announced the 
new prices on their product as yet, and are not accept- 
ing orders for future shipment. Jobbers are selling 
for immediate shipment, subject to stock on hand, in- 
voices to take the date of shipment and prices to be 
those ruling when order is taken. 

We quote from jobbers’ stocks, f.o.b. Chicago: Poultry 
netting as follows: Galvanized before weaving, 50 per cent 
discount; galvanized after weaving, 45 per cent discount 
from list. 








We quote from jobbers’ prices, f.ob. Chicago 12-mesh, 
black wire cloth, $2.25 per 100 sq. ft. base This price of 
$2.25 is for sizes between 24-in. and 48-in. The 1S8-in., 20-in 
and 22-in. took an advance of 10c. per hundred 


PITTSBURGH 


OFFICE OF HARDWARE AGE, 


Pittsburgh, Sept. 17, 1918. 

HIS week will be a very important one to the iron 

and steel interests all over the country as meetings 
were held on Monday, Sept. 16, of iron and steel manu- 
facturers in New York, and on Wednesday, Sept. 18, 
the committee on prices of the American Iron and 
Steel Institute met the Price Fixing Committee of the 
War Industries Board of Washington, D. C. The meet- 
ing held on Monday, Sept. 16, was presided over by 
Judge Gary of the United States Steel Corporation, 
and at this meeting manufacturers of practically all 
lines of finished iron and steel presented their cases, 
and made strong arguments as to why they were en- 
titled to advances in prices on their products for the 
last quarter of this year and thereafter. The manu- 
facturers were able to present a very strong case to 
the price committee of the American Iron & Steel In- 
stitute for an advance, their main and strongest argu- 
ment being the much higher costs of raw materials and 
labor. At this writing nothing has been heard as to 
what action the Price Fixing Committee of the War 
Industries Board will take on prices, and opinion is 
divided as to whether any advances will be made or 
not. Those who think prices may be advanced point 
out the much higher costs of manufacturing, and say 
that on some lines of finished steel products present 
selling prices are below absolute cost. On the other 
hand, those who do not believe there will be any advance 
in prices point out that the Government is the only 
buyer of steel at present, and that it is very likely to 
z0 slow in such a matter as putting up prices on 


itself. Not only manufacturers of. finished steel prod- 
ucts, but also producers of ore and makers of pig iron, 
will also ask that prices on their products be advanced. 

Some months ago, prices on ore were advanced 45c. 
per ton, but the producers of ore now claim that this 
advance has been more than offset by an increase in 
freight rates of 35c. per ton that went into effect some 
time ago, and also by two increases in wages, of 10 
per cent each that have gone into effect this year. 
Makers of pig iron, particularly Southern furnace 
operators, claim that for some months their costs of 
making iron have been practically as high as the 
Government selling prices, and that they have been 
operating without profit, or else at a loss. The whole 
steel trade is awaiting with much interest the announce- 
ment as to prices to be made by the War Industries 
Board, which possibly may come out before this issue 
of HARDWARE AGE reaches all of its many thousands 
of readers. 

Conditions in the jobbing and retail hardware trades 
as regards doing business and also getting goods are 
steadily getting worse. One hardware jobber stated 
that on manv lines of goods their stocks are entirely 
depleted, with very slight prospects of being replen- 
ished. This condition embraces particularly goods 

made from steel sheets, also wire and wire nails, 
and the heavier lines of goods made from steel, 
such as axes, hatchets and other similar products. 
One other jobber stated that on nearly all sizes 
of wire nails their stocks were entirely depleted, 
and the wire nail mills were refusing to accept their 
orders, stating they did not have the nails to sell. This 


















Na RLS 








BEA 

















—_ 






























































































































































































































































































Sayed ae: 


7” 




















RITE REI 














7 











Pe ee es oe ee 



















































































76 


condition is likeiy to become intensified as time goes 
on, as it seems certain that there is going to be a 
great shortage in the supply of all kinds of goods that 
are not classed as absolutely war essentials. All jobbers 
are accepting orders from the trade on nearly all lines 
of goods, subject to their ability to fill them, and in 
nearly all cases the quantity of goods ordered is very 
much cut down. While no important changes in prices 
took place in the past week there are strong signs of 
advances coming in nearly all kinds of goods. 

AUTOMOBILE TIRES AND ACCESSORIES.—Delivery of 
tires for automobiles and also for bicycles is very slow, 
as automobile tire makers are turning out only 50 
per cent of normal product, and this may be reduced 
still more in the fourth quarter. Hardware jobbers 
are advising the retail trade to stock up on tires as 
much as possible, as before long it may be very hard 
to get them. The demand for accessories is fairly ac- 
tive, but has been reduced very much by the action of 
the Government in requesting automobile owners not 
to use their cars on Sundays, except for absolutely 
necessary purposes. 

Botts, Nuts AND Rivets.—Jobbers stocks of these 
goods are getting very low, shipments from the makers 
being light, as practically their entire product is now 
being taken by the Government. Jobbers and retailers 
report the demand very active, and much heavier than 
they are able to fill promptly. It is possible that an 
advance in prices on some sizes of nuts and bolts may 
be granted by the War Industries Board, but nothing 
official on this is known at present. Discounts for the 
quarter ending Sept. 30 are very firm, and are as 
follows: ’ 

Machine bolts, h.p. nuts, % x 4 in.; smaller and shorter, 
rolled threads, 50-10 off list; cut threads, 50-5 off list; larger 
and longer sizes, 40-10 off list. Machine bolts, ¢.p.c. and t. 
nuts, blank, 2.25¢c. per lb. off list; ¢.p.c. and t. square and 
longer, 35-5 off list. Carriage bolts, % x 6 in.; smaller and 
shorter, rolled threads, 50-5 off list; cut threads, 40-10-5 off 
list; larger and longer sizes, 40 off list; lag bolts, 50-10 off 
list; plow bolts, Nos. 1, 2, 3, 50 off list; hot pressed nuts, 
square blank, 2.50c. per Ib. off list; hot pressed nuts hexa- 
gon blank, 2.30c. per lb. off list; hot pressed nuts, square 
tapped, 2.30c. per Ib. off list; hot pressed nuts, hexagon 
tapped, 2.10c. per lb. off list; ¢.p.c. and t. square and hexagon 
nuts, blank, 2.25c. per Ib. off list; c.p.c. and t. square and 
hexagon nuts, tapped, 2.00c. per Ib. off list. Semi-finished 
hexagon nuts, % in. and larger, 60-10-10 off list; 9/16 in. 
and smaller, 70-5 off list; stove bolts, 70-10 off list; stove 
bolts, 24% per cent extra for bulk; tire bolts, 50-10-5 per 
cent off list. The above discounts are from present lists now 
in effect. All prices carry standard extras. 

Cut Natts.—The new demand is much heavier than 
the mills making cut nails, and also jobbers, can supply. 
Output is cut down to 30 or 40 per cent of capacity be- 
cause of the shortage in steel. Jobbers’ stocks are very 
low on nearly all sizes, and on 8d. and 10d., some 
jobbers do not have a keg in stock. The prices quoted 
below on cut nails are for carloads and larger lots, 
jobbers charging the usual advances to the trade for 
small lots from store. 

We quote cut nails in carloads and larger lots at $4 base 
per keg, f.o.b. Pittsburgh, jobbers and retailers charging $4.50 
and $4.75 per keg in small lots from store. 

IRON AND STEEL Bars.—At present output of steel 
bars is on the average less than 50 per cent of normal, 
and nearly the entire output is going to the Government 
and to industries that are working on strictly war 
essentials. A good part of the output is going to im- 
plement makers, the manufacture of agricultural im- 
plement machinery being regarded by the Government 
as vital and necessary to the production of farm prod- 
ucts. The new demand for iron bars is not so active, 
and some mills can take orders for fairly large lots 
for shipment in about 60 days. The prices quoted 
below are for carloads and larger lots, jobbers charg- 
ing the usual advances for small lots from store. 

We quote steel bars rolled from old steel rails at 3c.: from 
steel billets, 2.90c. and refined iron bars, 3.50c., f.o.b, Pitts- 
burgh 

PouLtrRy NETTING.—Jobbers state they have been ad- 
vised by the manufacturers of this product that during 
this week they will likely be notified as to what prices 
are to be in effect for next season trade. Prices are 


‘account of the shortage in supply of steel. 
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certain to be higher, and possibly may be 25 per cent 
higher than last season prices. The supply of poultry 
netting for next season is likely to be very short owing 
to the scarcity in wire. 

SHEETS.—In August the sheet mills operated to only 
about 60 per cent of capacity, and the rate of operation 
in September will not likely be over 50 per cent. There 
is a great scarcity in the supply of sheet bars, which 
is likely to get worse as time goes on. Stocks of 
jobbers and retailers are very light, and the manu- 
facture of many lines of goods made from sheets, and 
handled by the hardware trade, has been prohibited by 
the Government. Sheet mills are sold up on all they 
can turn out to next January or later. Manufacturers 
of galvanized sheets will ask the War Industries Board 
for an advance in prices on account of the higher 
market on spelter. The prices quoted below on the 
different grades of sheets are in carload lots at mill, 
jobbers and retailers charging the usual advances for 
smal] lots. 

Maximum prices on sheets in carloads and larger lots are 
as follows: Nos. 9 and 10 blue annealed sheets at 4.25c.; N 
28 Bessemer black, 5c., and No. 28 galvanized, 6.25c., le 
from either Bessemer or open hearth stock, all f.o.b. mill 
Pittsburgh, in carload and larger lots, actual freight to point 
of delivery added. Dealers will charge the usual advance 
for small lots from store. 

TIN PLATE.—Effective from Oct. 1, the Government 
has ordered that all tin plate mills shall operate to only 
70 per cent of capacity in the last three months of 
this year. This is due to the shortage in supply of 
steel, but at the same time it is a fact that the making 
of cans for containers for perishable foods is practically 
assured, and cans for non-perishable foods can be made 
later in the year. The supply of pig tin is fully equal 
to the demand, and prices are lower than for some 
time. We quote coke tin plates on contracts and in 
small lots at $7.75 per base box, f.o.b. mill, Pittsburgh, 
effective Nov. 7, prices on all sizes of terne plates are 
as follows: 

lb.—1 

Ib.—I 


15.00 per package 
15.30 per package 
17.00 per package 
18.00 per package 
Ib.—IC 19.60 per package 
Ib.- IC 6s) wea hele <a ai bw BG ts hea mal anata ess 20.60 per package 
re rere ee ee eto 21.75 per package 
22.75 per package 
24.00 per package 
WIRE CLOTH.—Jobbers expect that during this week 
the manufacturers of wire cloth will announce prices 
for the coming season trade, and expect these will be 
probably 25 per cent or more higher than former prices. 
The supply of wire cloth is also likely to be very short, 
as all the mills making wire are working on Govern- 
ment orders. 


WirE Propucts.—Orders for all of the 34,000 tons 

of four point black painted barb wire for the United 
States War Department have been placed with various 
wire mills, one local mill having taken 8000 tons of 
the order, and another 6000 tons. At present output 
of wire and wire nails is not over 50 per cent of normal 
cavacity, and several large wire and wire nail mills 
are operating to only 35 or 40 per cent of capacity, on 
Jobbers’ 
stocks of nails and wire are nearly depleted and on 
some sizes of wire nails they do not have a single 
keg on hand, and with poor prospects of getting ship- 
ments from the mills. Government prices in effect 
until Sept. 30, in carloads and larger lots, on which 
jobbers charge the usual advances for small lots from 
store are as follows: 
: Wire nails $350 base per keg; galvanized, 1-in. and longer, 
including large-head barb roofing nails, taking an advance 
over this price of $2, and shorter than 1 in., $2.50. Bright 
basic wire. $3 35 ner 100 Ib.: annealed fence wire. Nos. 6 to 9, 
$3.25; galvanized wire. $3.95: galvanized barb wire and 
fence stanles, $4 35; nainted barb wire $365; polished fence 
staples, $3.85 ; cement-coated nails, $3.40 base; these prices 
being subject to the usual advances for the smaller trade, all 
f.o.b. Pittsburgh, freight added to point of delivery. terms 
60 days net. less 2 per cent off for cash in 10 days Discounts 
on woven-wire fencing are 47 per cent off list for carload 
lots, 46 per cent for 1000-rod lots, and 45 per cent off for 
small lots, f.o.b. Pittsburgh. 


BOSTON 


OFFICE OF HARDWARE AGE, 
Boston, Sept. 14, 1918. 
T has been a tough old week for the local hardware 
trade. Between the registration and the baseball 
world series, employer and employee have put in a 
strenuous week. The questions of supplies, credits, 
strikes for more baseball money, Government regula- 
tion of manufacture, those nerve-racking fourth innings, 
registration cards, the new taxation schedule, that won- 


derful catch by Mann in Tuesday’s game, that ques- 
tionnaire, nails, those rain checks, name of minister 
who married me 18 years ago, safety razor blades—all 
have flashed through one’s brain so often since last re- 
ports that much of the benefit derived from that much- 
needed vacation last month has been lost. 

The trade will survive the world series, but the ef- 
fect of the registration will be more lasting. The new 
draft undoubtedly will take many of the much-needed 
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young men from the jobbing houses here, which are 
already short handed and seriously up against it for 
help. Many of the retail dealers, especially those right 
here in Boston, are really quite discouraged over the 
labor situation. They have tried to work women into 
their business, but they have not been satisfactory ex- 
cept on counters handling the lightest of hardware. 

Retailers feel that the labor problem is in its in- 
fancy and that as time goes on and more and more men 
are taken into the army and navy it will become harder 
and harder for them to transact business. Everybody 
must remember this fact, however, that there is no 
nation on the face of the earth that can so thoroughly 
do a thing if it makes up its mind to do it as the good 
old United States. We can all do a thing if we have 
to, and we can master the labor question if we stop 
getting discouraged, put on our thinking caps and 
go to it. The retail dealer should remember that he 
is no different than any other American merchant. 
Everybody is in the same boat, and the business fellow 
who is going to make good is the one who is going to 
solve the labor question, and not the one who throws up 
his hands in discouragement. 

The shelf hardware business, according to the job- 
bers, has been excellent, gross sales running well in 
excess of those for the corresponding week last year. 
The demand embraces goods of all kinds, but especially 
seasonable goods. Ash sifters, coal hods, coal shovels 
and the like are moving out of jobbers’ hands in large 
amounts. Oil heaters are selling as fast as they are 
received. Everything, in fact, that enters into the fall 
hardware trade is in excellent demand, and there is 
hardly a jobber in town who is not one or more days 
behind on shipments. There has been some night work 
done since last reports, and there will be more until 
orders are caught up with. 

So far as price changes are concerned, there have 
been few as compared with records for some recent 
weeks. There have, however, been some and, as usual, 
upward. 

As regards heavy hardware, it is much the same 
story of a growing scarcity of desired goods. Yet 
taken as a whole, the past week has been as favorable 
as could be expected in view of the general conditions 
prevailing. Sales compare favorably with those for the 
corresponding period last year, and while net earnings 
are considerably influenced by Government regula- 
tion, they are by no means discouraging. The mills 
are shipping more or less stuff to the jobbers from time 
to time, but mostly goods that have the least call. On 
heavy hardware that is especially short, the mills hold 
out very little encouragement, some of them saying 
it is absolutely impossible for them to supply Govern- 
ment needs, which, of course, must be attended to first. 
The transportation problem is growing more serious 
all the time, as the railroads of the East evidently are 
unable to handle the vast volume of business thrust 
upon them, notwithstanding reports from Washington 
to the contrary. 

Jobbers handling automobile accessories report a 
falling off in business, which naturally is to be expected 
at this season of the year. The fact that the Govern- 
ment has requested owners of pleasure cars to refrain 
from using them on Sundays has perhaps had a ten- 
dency to hasten the ending of the accessories season. 
It seems to be quite generally felt in local circles that 
fewer pleasure cars will be operated this winter than 
has been the case in several years. And it is felt that 
this fact will have more or less influence on future 
business. The situation is far from discouraging, how- 
ever, for it is generally recognized that the automobile, 
like the telephone, has become a fixed factor in the 
business world of the present generation, at least. 


ANVILS.—The call for large sized anvils holds up 
remarkably well. As a matter of fact, it is only a ques- 
tion of a comparatively short time when desired sizes 
of anvils really will be scarce for the first time in the 
history of the trade. Prices are exceptionally strong. 

ee quote from jobbers’ stocks: Standard makes, 22c. 
per Ib. 

AxEs.—In asking what the situation in axes is, the 
answer nine times out of ten is “Nobody has any.” Back 
order files on axes are growing about as bulky as those 
on nails, and the unfortunate thing is that the chances 
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of replenishing stocks are slim. Naturally under these 
conditions the market is very strong. 

We quote from jobbers’ stocks: Single bit axes, $15 to 
$17 a doz.; double bit axes, $19 to $21 a doz. 

BARBED WIRE.—The market on barbed wire is very 
quiet. Supplies are down to almost nothing and prices 
hold very strong. The bulk of the output of makers 
is still going to » rance, and it will continue to go there 
until the war is won. 

We quote from jobbers’ stocks: Barbed and plain twist, 
pony reels, $5.85 per 100 Ib.; eight-rod reels, $5.25. Plain 
twist, $5.05 per 100 Ib. Staple in whole casks, £5.85; in 
broken casks, $7. 

BoLTs AND NuTs.—Jobbers report that mills are de- 
cidedly backward in making shipments of bolts and nuts 
and that local supplies are getting alarmingly small. 
Some of them go so far as to predict they actually will 
be entirely out of stoék before the turn of the new year 
unless they can get fresh stock from the mills, or un- 
less there is a decided decline in the demand. which does 
not seem at all likely. Shipments from jobbers’ stocks 
are absolutely confined to essential customers; and only 
when orders are accompanied by the proper Govern- 
ment papers. 

We quote from jobbers’ stocks: Machine bolts with S. F. 
nuts, same as with H. P. nuts, less 10 per cent, plus semi- 
finished nuts, at 50 and 10 per cent; machine bolts with 
Cc. T. and D. nuts, 4 x ™% in. and smaller, 29 per cent dis- 
count; 4% x % in. and larger, 15 per cent discount; with 
H. P. nuts, 4 x % in. and smaller, 25 per cent discount; 
4%,x % in. and larger, 20 per cent discount; common car- 
riage bolts, 6 x % in. and smaller, 25 per cent discount; 
6% x % in. and larger, 15 per cent discount; store bolts, 
1000 lots, 60 per cent discount; bolt ends, 20 per cent dis- 
count. Semi-finished nuts, 9/16 in. and smaller, 60 per cent 


discount; % in. and larger, 50 and 10 per cent discount; 
finished case and hardened nuts, 50 per cent discount; C. T 
and D. or H. P. nuts, blank or tapped, 200-Ib. kegs, list 


plus le. Tap bolts, list plus 25 per cent discount 

CHAIN.—Since last reports there has been little doing 
in the chain market for the simple reason that most 
jobbers have nothing to sell. So far as is known here 
the deadlock between the jobber and manufacturer is 
still on. Washington officials, it is understood, have 
shown no inclination to adjust matters for the manu- 
facturers, who certainly are not going to do business 
at a loss with the jobber. Possibly when the New Eng- 
land shipyards begin crying for chain something will 
be done in Washington in regard to fixed prices. 

We quote proof coil, self-colored chain from jobbers’ 
stocks: 3/16 in., $17.10; % in. $14.55; 5/16 im. $13.55; % 
in., $13; 7/16 in., $13; % in. $138: 5 in., $13 per 100 Ib. 
B. B. chain, add 2c. per Ib. Long link chain, le. extra 

CUTLERY.—The manufacturers of cheap cutlery, who 
have been accepting business subject to an advance in 
prices if conditions beyond their control should occur, 
have notified local jobbers that they must expect to pay 
more for goods. Manufacturers in Connecticut have 
advanced their prices 20 to 40 per cent. Those outside 
that State undoubtedly will take similar action. The 
reason for the higher prices is that the War Labor 
Board have ordered the manufacturers to advance the 
wages of employees, to take immediate effect. 

The manufacturers also stipulate that they cannot 
guarantee deliveries of goods even on the new price 
basis because the Conservation Boafd at Washington 
has ordered certain patterns, sizes and finishes elim- 
inated and there is some confusion in regard to the 
matter. The Kraeuter and Weiss people also have noti- 
fied the local jobbers of changes in various finishes on 
their goods to conform with Government regulations. 
The high prices asked for the better kinds of ¢utlery 
evidently do not phase the retail trade, for. according 
to the jobbers, there is an excellent demand for goods. 

Clippers.—Orange, best grades, 6-in., $11.50 per dozen; 
practical, 7-in., $9.20; practical, 7% in., $9.20. 

Knives.—Ordinary pocket kinds, most makes, $7.50 per 
dozen. 

Razors.—Best grades of full hollow ground, open blade, 
square or round point, flat rubber handles, $27 per dozen; 
other grades, $24, $22.50 and $18. 

Scissors.—Heinisch and Wiss goods quoted as per revised 
price list of July 5. Popular-priced goods (warranted) all 
sizes. $4 per dozen. Low-priced goods, all sizes, $2 per 
dozen. Army kit scissors, $2 per dozen. 

Shears.—High grade japanned, 6-in., $8.60 per dozen; 
6%-in., $9.20; 7-in., $9.70; 7%-in., $10.25; 8-in., $10.80; 814- 
in., $11.35; 9-in.. $13.45: 10-in., $16.70; 11-im., $18.85: 12-in.. 
$20.45; 13-in., $22.60. Popular-priced goods (warranted), all 
sizes, $4 per dozen. Low-priced goods, all sizes, $2 per dozen. 

Snips.—Dental, 7-in.. $9.80 per dozen; electrician, 5%4-in., 
$11.40; better goods, $28.75 and $31.65. 

F1LES.—The situation on files has not improved since 
last reports. If anything it is more discouraging. 
There is an excellent demand for the better kinds, of 
which there is a great scarcity. Business, therefore, 
is confined largely to the cheaper grades, but the sup- 
ply of these also is far below the demand and it is a 
constant hustle to try and satisfy everybody. 

We quote from jobbers’ stocks: Nicholson and Black Dia- 
mond files, 50 per cent discount; Arcade, Great Western 
and similar brands, 50, 10 and 7% per cent discount ; Chelsea 
hand files, list; American machine cut files, 50, 10 and 7% 
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per cent discount. Extra thin taper files, sizes 8 x 3/16 in., 
8 x \& in. and 8 x 5/16 in., taken an advance of 2 in. over 
— os list; 8 x % in., taken an advance of 1 in. over the 
slim list. 

GALVANIZED BARS.—Jobbers report a good steady call 
for galvanized bars all the time. It is difficult to find a 
house which does not say that its stocks are smaller 
than they have been before in a very long time. Ship- 
ments are confined almost entirely to the New Eng- 
land shipyards. Prices are very strong throughout the 
list. 

We quote from jobbers’ stocks: Flat galvanized bars in 
stock, 1 x % in., 12 ft. long, $9.50 per 100 lb.; 1 x 3/16 in., 
12 ft. long, $9; 1 x % in., 16 ft. long, $8.80; 1% x % in., 16 
ft. long, $8.80. 

Round galvanized bars in stock, % in., 18 ft. long, $8.86 
per 100 Ib.; 5% in., 18 ft. long, $8.70; % in., 18 ft. long, $8.60. 

GALVANIZED PAILS.—Salesmen are sending in good- 
sized orders for galvanized pails each day. The scarcity 
of other kinds of pails has helped the market for gal- 
vanized, and jobbers are having more or less trouble 
in keeping stocks up to requirements. In fact, the gal- 
vanized pail is becoming more and more popular every 
day, especially in the large cities and towns. 

We quote from jobbers’ stocks: Common galvanized pails, 
light finished, 8-qt., $3.96 per doz. ; 10-qt., $4.48; 12-qt., $4.98; 
common stock pails, light finished, 14-qt., $5.52 per doz. 
Common pails, heavy finished, 14-qt., 50-lb. to the dozen, 
$9.28 per doz.; lighter weights, 14-qt., $7.20. 

GLAss.—The long-expected advance in prices on glass 
has been made. The kinds of glass affected are auto 
sizes, sheet glass, rolled and polished wire as well as 
grinding edges. The market is very strong on the new 
price basis because the manufacturers are having con- 
siderable trouble in getting coal, labor and proper trans- 
portation, and naturally their output is far below nor- 
mal. The cost of materials needed in the manufacture 
of glass, some of them being imported, is very high. 
Fortunately, however, most of the manufacturers some 
time ago protected themselves with fairly liberal quan- 
tities. Revised prices on glass follow: 

We quote from jobbers’ stocks: Glass, single A and B, first 
three and above first three brackets, 79 per cent discount from 
the list; double A, 80 per cent discount; double B, 80 and 10 
per cent discount; A and B quality by the light, 75 and 10 
per cent discount; single lights, 75 and 10 per cent discount ; 
box, 79 per cent discount. 

Rolled glass: Plain cathedral, 18e. per sq. ft.; monumental 
figured, 4-in. thick, 20c. per sq. ft.; double ground, 23c. per 
eq. ft. 

Skylight glass: 
ft.; 3/16-in. thick, 
sq. ft. 

Hack SAws.—Hack saws are selling well from day 
to day, but nobody has any great amount on hand, 
and some of the jobbers are having more or less trouble 
in filling orders. 
ing goods to jobbers. 

We quote from jobbers’ stocks: 
lots or over, 15 per cent discount. 

HoORSESHOES. — The market on horseshoes is un- 
changed. There is a great scarcity of goods and a 
good demand for stock all the time ang naturally prices 
hold very strong. Based on the laws of supply and 
demand, the market is entitled to an advance. 

We quote from jobbers’ stocks: Standard makes, in 100-Ib. 
kegs, to dealers at Maine, New Hampshire, Vermont, Massa- 
chusetts and Rhode Island points, $7.50 per keg; to Con- 
necticut trade, $7.25 per 100-lb. keg. 

IRoN.—The market for iron is very strong. Receipts 
of fresh goods from the mills are steadily growing 
smaller and as there is no let-up in the demand some 
jobbers are uneasy over the outlook. Judging from 
orders received, more and more people are substituting 
iron for steel than ever before in the history of the 
trade. Jobbers say it is not a question of price with 
the consumer, but simply supplies. 

We quote from jobbers’ stocks: Refined iron, 
per 100 Ib.; hoop iron or bands, $5.02; Norway 
H & P best iron, flats, rounds and squares, $5.75: ovals, 
ovals, half rounds, bevels and half rounds, $7. Broken 
bundles, add %4c. a lb. Quantity differentials charged on all 
iron under 2000 to 1000 lb., 30c. per 100 Ib.; under 1000 Ib., 
70c. per 100 Ib. 

NAILs.—Small amounts of nails drift in to the job- 
bers from time to time, but these are so quickly ab- 
sorbed that back orders are constantly increasing in 
number rather than decreasing. It is generally con- 
ceded here that it is virtually hopeless to expect any 
material betterment in the nail situation for many 
months. 

We quote from jobbers’ stocks: Cut nails, 12, 20, 30, 40, 50 
and 60 pennyweights, inclusive, $6.25 per keg base. 

Sheathing Nails.—2% and 3%-in., $6.25 per keg base. 

Spikes.—7 and §-in. spikes, $6.25 per keg base. 

Wire Nails.—Wire, $4.75 to $5 per keg base. Coated wire 
nails, count keg, $5.05 base. Coated wire nails, 100-lb. kegs, 
$6.05 base. 

PLieERS.—The conservation division of the War In- 
dustries Board has ruled that all pliers and cutters are 
to be finished in black and unpolished, with the follow- 
ing exceptions: All side cutters to be polished only on 


\%-in. thick, 16¢c. per sq. 
\Yy-in. thick, 25c. per 


Rough or rolled, 
20c. per sq. ft.; 


Hack saws, in one gross 


$4.77 
iron, 


The makers are very slow in forward- ¢ 
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tip or end of nose and the cutter side of the plier. Flat 
nose pliers, only end and two flat sides to be polished, 
Round nose pliers, only nose to be polished. Staple 
pullers, only nose to be polished. Long reach, flat nose 
and end to be polished. Nippers, only head to be pol- 
ished. The War Industries Board also has eliminated 
about 50 per cent of the numbers and sizes of pliers 
and cutters made by the manufacturers. 


PouLtry NETTING.—The cold snappy weather during 
the middle of the week, as a salesman of one of the 
local jobbers says, “put a crimp into the market for 
poultry netting.” No big demand is expected until the 
spring season opens, but of course there will be some 
filling-in orders taken now and then. 

We quote from jobbers’ stock: Poultry netting, galvan- 
ized after weaving, 40 per cent discount from the factory, 
45 per cent discount. 

READING Goops.—The Reading Saddle & Manufac- 
turing Company, Reading, Pa., makers of popular 
priced shelf hardware, have notified local jobbers to 
advise their retail customers that owing to the uncer- 
tainty of prices all orders must be given subject to con- 
firmation by the Reading company. Price changes are 
so frequent that very often it happens that there is 
an advance in them during the time it takes an order to 
get from the retail dealer to the manufacturer. In such 
instances there has been some dissatisfaction on the 
part of the retailer, who does not understand conditions. 


RIVETS.—The market on desired sizes of rivets is 
very strong because of the scarcity of same. There 
seems to be a fairly liberal supply of small stock, but 
the demand for it is light. Prices on all sizes are very 
strong. 

We quote from jobbers’ stocks: Norway iron rivets, 40 per 
cent discount; structural rivets, 7.25c. base per pound. 

ROOFING PAPER.—There is something doing in roofing 
paper all the time, but the demand is not up to what 
it should be at this time of the year because of the 
building restrictions. Prices throughout the list are 
very firm. 

We quote from jobbers’ stocks: First quality 
one-ply, $1.30 a sq.; two-ply, $1.75; three-ply, $2.12. 
quality, one-ply, $1.23; two-ply, $1.60; three-ply, $1.79 
quality, one-ply, 98c.; two-ply, $1.30; three-ply, $1.62. 
quality, one ply, 83c.; two-ply, $1.10; three-ply, $1.37. 

RUBBER TIRE CHANNEL.—Rubber tire channel is as 
scarce as ever and prices for it are on a very strong 
basis. The demand is not especially active, for con- 
sumers long ago realized it was virtually impossible 
to get stock. 

We quote from jobbers’ stocks: 
per 100 lb. 

RULES AND TAPES.—The market here is shy on all 
kinds of rules and tapes. Some of the manufacturers 
have withdrawn from the market and are devoting all 
their time to Government work. It is understood the 
Government is taking all the two-foot, full brass bound 
rules, generally known to the retail trade as 781, that 
the four large makers of the country can make. 


SasH Corp.—The geo ag 4 of the Government fix- 
ing the price of raw cotton has had its influence on 
quotations made on the various cotton exchanges of 
the country. Prices are still too high, however, to even 
suggest cheaper sash cord within the next few months. 
The manufacturers are still sold so far ahead it will 
take them several months to catch up on business if 
they do not take another order this month. The de- 
mand for cord, according to local jobbers, has improved 
of late, and the market for same is very strong. 

We quote from jobbers’ stocks: Spot cord, No. 7, 9fec. per 
lb. Nos. 8 to 12, 89c. Silver Lake B, 90c. per Ib. Phoenix, 
No. 6, 68c. per lb.; No. 7, 66c.; Nos. 8 to 12, 65c 

Screws.—Everybody reports an excellent demand for 
all sizes of screws, but unfortunately local stocks of the 
most popular makes are badly broken and the jobbers 
are having more or less trouble in supplying wants. 
Prices are very strong. 

We quote from jobbers’ stocks: 
screws. 70 and 20 per cent discount; iron machine screws, 
45 per cent discount; coach screws, 35 per cent discount; 
cap screws, 40 per cent discount; set screws, 45 pel cent 
discount. ‘ 

ScyTHES.—Orders for scythes keep filtering in, retail 
dealers located at country points evidently not intend- 
ing to be caught another season without stock on hand. 

We quote from jobbers’ stocks: Clipper, $16; solid steel, 
$13.50; Little Giants, $16.50; brush and bramble, $16.5° 

Simonps Goops.—The Simonds Manufacturing Com- 
pany, makers of saws and similar goods, announce an 
advance of about 10 per cent in their price list. 

SkaTes.—Judging from the volume of orders for 
skates coming in, the season will be even more dis- 
appointing than the 1917-18 was. Every retailer in 
New England evidently carried over stock from last 


roofing, 
Second 
Third 
Fourth 


Rubber tire channels, $7 


Flat head bright wood 











September 19, 1918 


year, and they figure these will be enough to satisfy 
their trade, inasmuch as the draft will take so many 
young people. 

SLepSs.—Sleds are in good request. In fact, the de- 
mand is larger than the market can properly digest, 
and there has been some delay on deliveries. Manu- 
facturers are slow in making shipments, which adds to 
the confusion in the situation. Prices are extremely 
firm. : 

We quote from jobbers’ stocks: Flexible Flyers, 4% per 
cent discount; Paris manufacturing goods, 30 per cent dis- 
count. 

STEEL.—Steel is getting to be a pretty scarce article 
both here and elsewhere in New England. The mills 
continue to fall down badly in the matter of shipments, 
claiming they have all they can do to supply Govern- 
ment wants. General opinion here is that it is but a 
question of but a short time when there will be virtually 
no steel to be had. As it is to-day, stocks are excep- 
tionally small, and the jobbers say they are not pre- 
tending to fill all the requests for stock they have. 
Needless to say, values are very strong. 

We quote soft steel bars from jobbers’ stocks: Flat bars, 
stock lengths, not wider than 6 in. or thicker than 1 in, per 
100 lb., $4.17 base; rounds and squares, 1% in. and under, 
$4.17 base per 100 Ib. 

Angles and channels, tees, under 3 in., stock lengths, $4.17 
base per 100 Ib. 

Cold rolled steel, rounds up to 1 15/16 in. and squares and 
hexagons, flats, list plus 13 per cent. Tire steel, 1% x 1% in., 
and larger, $5.15; thinner and narrower, $5.40. 

\merican calking steel, full bundles, $6.75 base per 100 Ib.; 
broken bundles, $7.25. 

TacKs.—Tacks sell well, and prices for them are very 
strong in sympathy with all hardware of that nature. 
The jobbers are getting some fresh supplies, but not 
the quantities they desire, inasmuch as some of the 
manufacturers are reported as having difficulty in get- 
ting raw material. 

We auote from jobbers’ stocks: Tacks, $11.12 base per 100 
Ib. Add to base extras as per differentials last reported 
Copper tacks, sizes % to 14% base, 55¢c. Extra charge is 


made for small sizes. 


MINNEAPOLIS AND St. PAUL, 
Sept. 12, 1918. 

ee. WEEK proved to be an unqualified success. 

While agricultural exhibits were not quite so exten- 
sive perhaps as on previous years, the quality was never 
so good. Labor-saving devices were shown everywhere 
for both the farmer and his wife.’ Tractors of every 
kind and description and size, at prices to fit every 
pocket-book, were to be seen and were demonstrated at 
all times. Electrical labor-saving devices for the house 
kept the balance up between indoor and outdoor labor. 
The farmer’s wife of to-day can complete her work 
as comfortably and quickly, with every help enjoyed 
by her city cousin. 

One tire man remarked that the Fair was doing won- 

. ders for his business, and this was true in all branches 
of the automobile business. Dealers who had any cars 
left to sell found many new requests on their time and 
stocks. Accessories. sold very briskly also, as old cars 
in many cases need but a few new improvements and 
appliances to make them good for another season’s 
work. 

The only detrimental feature about the weather (for, 
wonder of wonders, there was no rain) was the unusual 
coolness. Beginning the early part of last week, and 
continuing so far this week the thermometer has hov- 
ered between 65 and 38 degrees, with a cold northwest 
wind making it seem much colder. This has resulted 
in unprecedented sales of oil heaters, electric radiators, 
gas radiators, and small stoves of various descriptions. 
An interesting angle is the call for wood-burning stoves, 
er combination wood and coal burners, which are asked 
for usually with the remark that the buyer has a place 
to set it up and save on the regular coal supply. The 
purchasing of it may not be of immediate financial 
benefit, but the use of it will help Uncle Sam on his 
coal supply. Call for weather strip is commencing 
even this early and unusual quantities will doubtless 
he used this year. Insulating papers come in for their 
full share of attention also. 

The past week has been cloudy and this has accentu- 
ated the rapid shortening of the daylight hours. This 
in turn has resulted in an increase in sales of electric 
lights and gas fixtures, and of lanterns also. Stocks 
are being expanded along these lines to meet the in- 
creased demand. 

Prices seem to have held pretty closely to former 
quotations. The stabilizing of prices caused by Gov- 
ernment action has proved of very great benefit to every 
one concerned. It has reduced profiteering almost to 
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TAR PAPER.—There has been a general advance in 
prices on tar paper. One-ply paper has gone up from 
$68 to $71 per ton, two-ply paper from $1.05 to $1.15, 
and roofing paper from $2.25 to $2.50. 

TooL HANDLES.—There has been an advance of 10 
to 20 per cent in prices for farming tool handles since 
last reports. 

Twist DRILLS.—The call for high speed twist drills is 
much larger than the supply. As a matter of fact, it is 
hard to put your finger on anybody who pretends to 
have a supply. On the other hand, everybody seems 
to have plenty of carbon drills. 

We quote from jobbers’ stocks: Carbon drills, sizes up to 
14-in., 45 per cent discount. High speed drills, prices on 
application. 

WasH Boarps.—There has been a readjustment in 
prices for wash boards. In some instances prices have 
teen reduced, but in a majority of cases they have 
been marked upward. 

_WASHERS.—The situation in. washers is just as 
discouraging as ever. Jobbers are getting some fresh 
goods from time to time, but not in desired quantities, 
and there is a continual scratching around in an effort 
to satisfy customers. 

We quote from jobbers’ stocks: Malleable washers, per Ib 
12c. base: cast washers, 5<-in. and smaller, 6c. base : 
5e. Cut washers, in 200-lb. kegs, list. ; 

WInbow FELT.—There appears to be quite a scarcity 
of window felt and prices for it are very strong. Goods 
that formerly sold at $9 per gross are bringing $11 
to-day. : 

WIRE CLOTH.—Up to this week there has been some- 
thing doing in wire cloth almost every day. The ‘ndi- 
vidual order as a rule has been of a piecing-out kind 
but collectively business has made quite a reputable 
showing. Now that real fall weather has set in, the 
jobbers expect the demand will come to a standstill. 

We quote from jobbers’ stocks: Black wire cloth, 12 mesh 
$265; black wire cloth, 14 mesh, $3.15 Quotations for 
a from factory are 10c. less thin those from jebbers 
Stock, 





: larger, 


the vanishing point, compared to what it would have 
been otherwise. There are still some peop!e who take 
advantage of the situation, but on the whole there is 
little opportunity for profiteering. Business men are 
satisfied to get fair returns for their investment and 
to increase their turnover. 


A’ ES —Cooler weather has developed a call for axes 
and other wood-fuel cutting devices. Stocks locally 
seem in fair condition with call quite heavy for so early 
in the year. Prices remain unchanged. 

We quote from local jobbing stocks: Single bit axes bas 
weights at $13.75 to $14.50 base, double bit base weights at 
$18 to $19 base. Sager handles single bit at $18.50 a dozen 
Double bit at $23 per dozen, Quaker City boys at $12 per 
dozen. : 

BUILDING PAPER.—Tarred felts and other insulating 
papers are showing some improvement in sales, espe- 
cially in small quantities in a retail way. It is being 
used in preparation for winter and to conserve as much 
as possible the fuel supply. Prices show no change. 

We quote from local jobbing stocks: Barrette No. 2 tarred 
felt at $3.25 cwt.; Barrett stringed felt at $1.64 per 500 sq. ft 
roll; red rosin at $2.85 to $3.25 per ecwt., or 20 Ib. red rosin 
at $.65 per roll; 25 lb. at $.80 per roll; 30 Ib. at $.95 per roll. 

Bo.tts.—Mill shipments are extremely slow, with 
call from shops and factories heavy all the time. Work 
for shops continues to increase and ever more and 
more supplies are needed. Prices show no changes. 

We quote from local jobbers’ stocks: Small carriage bolts 
at 30 per cent. Large carriage at 20 per cent; small machine 
at 30-10 per cent; large machine at 25 per cent: lag or coach 
screws at 30-10 per cent; stove bolts at 60 per cent; and tire 
bolts at 40-10 per cent. 

Fites.—Where a dozen files to a shop would have 
been a good order a year or so ago, an order calling 
for from six dozen to several gross would not surprise 
the dealer. Retail call in general is light, however, 
and mill shipments are slow and uncertain. Orders 
are generally filled in several installments. Price re- 
mains unchanged. 

We quote from local jobbing stocks: Nicholson files at 50 
per cent, Riverside at 50-10 per cent, Royal at 60-5 per cent, 
Arcade at 50-10 per cent from standard lists. 

GALVANIZED PAILs.—The high level price previously 
quoted still holds. This does not seem to alarm many 
veopie as sales are readily made when stocks are on 
hand. ‘ 

We quote from local jobbing stocks: Standard or common 
galvanized pails, 10 qt., at $4.75 to $6.16 per dozen, 12 qt. 
at $5.05 to $6.65 per dozen, 14 qt. at $5.90 to $7.59 per 
dozen, 16 qt. stock pails at $8.15 to $11.55 per dozen, 18 qt. 
at $9.45 to $13.42 per dozen. : 
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GALVANIZED Tuss.—Stocks of this class of goods 
are badly depleted and new shipments very slow and 
uncertain. Prices show no further advances and are 
firm at last quotation. 

We quote from local jobbing stocks: No. 0 galvanized tubs 
at $14.30 per dozen; No. 1 at $13.70 to $17.60 per dozen; 
No. 2 at $15.40 to $19.80 per dozen; No. 3 at $33.20 per 
dozen. 

GuLass.—The cool weather is responsible for increased 
demand for putty and glass, indicating that people 
recognize the approach of cold weather and are pre- 
paring for it. 

We quote from local jobbing stocks: Single strength A 
grade glass under 40 in. at 79 per cent, over at 78 per cent; 
double strength A grade at 78 per cent. 

LANTERNS.—With the shortening of the daylight 
hours, lanterns are coming into greater demand and 
repairs for old lanterns are being called for. 

We quote from local jobbers’ stock: Tubular long globe 
lanterns, $11.50 per doz.; tubular short globe, $11.50 per doz. ; 
Tubular dash, $15 per doz.; Tubular De Lite short globe, 
$12.75 per doz.; Dietz short globe, $12.25 per doz.; Dietz 
Victor, $8 per doz.; Deitz No. 2 Blizzard, $12.25 per doz. ; 
Dietz No. 2 Blizzard dash, $17 per doz.; Dietz Buckeye, $11 
per doz. 

MiLK CANs.—Sales are good in this line of stock, 
with price steady and stocks rather low. 

We quote from local jobbing stocks: Railroad pattern 5-gal. 
milk cans at $3.45 each; 8-gal. at $4.20 each, and 10-gal. at 
$4.45 each. 

Nuts.—Stocks are very short, especially in the more 
popular kinds and sizes, and it is difficult to locate a 
fair quantity of any particular size. Mill shipments 
are still very slow. 

We quote from local jobbing stocks: Sq. in. machine screw 
nuts at 25 per cent; hexagon iron machine screw nuts, 25 
per cent; brass machine screw nuts, 15 per cent; hexagon 
semi-finished nuts, 50 per cent; hot pressed sq. blank nuts 
at $1; hot pressed sq. tap nuts, 80c.; hexagon blank nuts, 80c. ; 
hexagon tap nuts, 60c. from standard list. 

Ort HEATERS.—The unusual cold weather is causing 
a very great demand for oil heaters. These are being 
freely used as a fuel-saving method. We quote from 
local jobbers’ stock: 

Japaned trim polished body oil heater, $4.25 each; nickel 
trim polished body, $4.75 each; large size nickel plated trim 
Japan body, $7 each; Perfection oil heaters in lots of less 
than 10 at a time, 30 per cent; 10 or over, 30 and 5 per cent 
discount. 

Ropre.—The rope situation remains unchanged both 
as to price and supply. Retail sales are light with 
an occasional call for a considerable quantity of the 
larger sizes. 

We quote from local jobbing stocks: Best grade Manila 
rope at 34c. per lb. base, best grade sisal at 24c. per lb. base, 
Swedish wire rope, Monitor hoisting at 5 per cent discount, 
plow steel at 20 per cent discount, crucible steel at 8% per 
cent discount from standard list. 

RIVETS.—Rivet stocks are badly broken, with mill 
shipments exceedingly slow. Calls are heavier from 
shops and factories and usually are for a considerable 
quantity of a size at a time. 

We quote from local jobbing stocks: Oval head iron rivets 
at 30 per cent from standard lists. 

SANDPAPER.—Retail calls continue light in sandpaper, 
and shops and factories are using a large quantity of 
the more popular sizes. Price remains unchanged. 

We quote from local jobbing stocks: Flint sandpaper at 15 
per cent from standard lists, or No. 1 best grade at $6.75 per 
ream, second grade No. 1 at $5.63 per ream. No. 1 garnet 
paper at $10.12 per ream. 

SasH Corp.—This district is entirely dependent on 
local jobbing stocks for supply as most of the mills 
making sash cord have withdrawn quotations for an 
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OFFICE OF HARDWARE AGE, 
Cincinnati, Sept. 14, 1918. 


N the list of new specialties added by different 

hardware people gas fitting bid fair to take a 
prominent place. Among dealers in this vicinity who 
have found the line a profitable one is the W. F. Tut- 
tle Hardware Co., Springfield, Ohio. Low pressure 
steam fittings have been carried by a number of 
merchants for years, and the gas fitting department 
should be as profitable, or even more so, especially in 
the natural gas belt, than the steam fitting line. 

Business in general is improving to some extent, 
especially in the suburban districts, as the farmers 
now have time to visit town’ and make purchases of 
hardware goods of which they are in need. Mer- 
chants handling stoves have considerable difficulty in 
replenishing stocks of certain types, as the stove 
makers have been placed so far down on the essential 
list. 

AUTOMOBILE ACCESSORIES.—Business is not quite as 
good as it was two weeks ago, but there has been no 
general decline reported from any source. Some com- 
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indefinite period. Retail sales to contracting trade are 
light. 

_We quote from local jobbing stocks: Common sash cord at 
65c. to 70c. per Ib. Silverlake sash cord at 88c. to 92c. per 
lb. Samson spot cord at 90c. per Ib. base. 

SASH WEIGHTS.—The smaller sizes of sash weights 
usually used for residence work are very scarce and 
on account of the foundries being so busy on war ma- 
terial, it is almost impossible to obtain any of the 
sizes most in demand. There is only an occasional large 
order for sash weights recorded at the present time, 
but this is almost always for some school building 
or work of that nature. 

We quote from local jobbing stocks: Cast iron sash weights 
from 3 to 30 lb. at $2.50 to $3 per ecwt. 

Skip CHAINS.—The sale of skid chain continues good, 
although we have not really entered into the rush sea- 
son of the year for goods of this description. The past 
few days of wet weather, however, has caused consid- 
erable calls for cross chains and other repairs. 

Je quote from local jobbing stocks: Weeds tire chain, 
30 x 3%, at $4.46 per pair; 34 x 4 at $6.23 per pair; Rid-O- 
Skid chain, 30 x 344, at $2.79 per pair; 34 x 4 at $3.45 per 
pair. 

SoLpER.—The market is steady, with stocks very 
badly depleted. The greater call is from shops and fac- 
tories, with a general purchase in 100-lb. lots or more. 

We quote from local jobbing stocks: Strictly half and half 
solder at 60c. to 61lc. per lb.; warranted half and half solder 
at 65c. per lb.; wire solder at 67c. per Ib. 

STEEL SHEETS.—Retail call is extremely light, with 
stocks almost entirely exhausted. The sizes used most 
generally are entirely out of stock and ones not so gen- 
erally called for are being substituted on specification. 

We quote from local jobbing stocks: 28-ga. black sheets 
at $6.75 per cwt.; 28 ga. galvanized at $8 per cwt. 

_ WHEELBARROWS.—Retail sales are fair and an occa- 
sional sale is entered for a wheelbarrow of unusual 
size. Sales to contractors have almost entirely stopped. 

We quote from local jobbing stocks: Fully bolted barrel 
tray wheelbarrows at $32.50 per dozen; tubular steel wheel- 
= at $7.60 each; wood garden wheelbarrows at $4.85 
eacn. 

WirE NaiLs.—The local trade is almost entirely de- 
pendent on local jobbing stocks for wire nails, and 
these stocks are badly broken. . Coated nails in the 
more popular sizes are extremely scarce. Mill ship- 
ments are very slow. 

We quote from local jobbing stocks: Standard wire naiis 
at $4.75 per keg base; coated wire nails at $4.65 to $4.75 per 
keg base. 

WireE.—Sales are slow and stocks are very low. 
The limit of a few coils to a customer is still main- 
tained by the jobbers. 

We quote from local jobbing stocks: Black annealed No. 9 
iron wire at $4.50 per cwt.; galvanized annealed No. 9 wire 
at $5.20 per cwt. 

WirE CLoTH.—Sales have almost entirely ceased, as 
the retail trade is calling for none of this material 
and sash-door people have practically discontinued the 
manufacture of screen at the present time. 

We quote from local jobbing stocks: Black painted wire 
cloth, 12 mesh, at $2.10 to $2.25 per 100 sq. ft. 

WEATHER StTriP.—Calls for weather strip are begin- 
ning to be noted and local jobbers and dealers are all 
ready for this line of business. We quote from local 
jobbing stocks. 

Rubber insert weatherstrips at 75 and 10 per cent dis- 
count; felt insert weatherstrips at 70 and 5 per cent dis- 
count; Bosleys churcher weatherstrips at 65 per cent dis- 
count: all felt weatherstrips at 30 per cent discount; all 
rubber weatherstrips at 70 and 5 per cent discount. 
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plaints have been made as to the slow shipments from 
the factories and probably there will be no relief at 
any time within the near future. 

ANVILS.—Business is still good and indications are 
that if shipments of small anvils can be obtained to 
replenish stocks that the fall season will be a very sat- 
isfactory one, especially with the country merchants. 

Jobbers quote 80 to 200 Ib. anvils at 23\4c. a Ib. 

AxEsS.—Jobbers have been able to relieve retail mer- 
chants to a certain extent by careful distribution of the 
limited shipments received from manufacturers. How- 
ever, stocks on hand are far below normal. : 

Jobbers quote 3% Ih and 4 Ib. axes around $19 to $19.50 
per doz. 

BLACKSMITH TOOLS.—The same complaint as to slow 
shipments from manufacturers applies to all kinds of 
blacksmith tools. Newport and Covington, Ky., mer- 
chants have lately had heavy calls from their custom- 
ers, and they are hoping that promises made as to ship- 
ments can be fulfilled more promptly. fi fm ff 

The jobbers’ price on Heller’s blacksmith nippers 18 un- 


changed at $18 per doz. for the 12-in. size. Standard 15-!n. 
blacksmith rasps are quoted at $10.95 per doz. 
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BAPBED WIRE.—Jobbers’ stocks have been cleared 
out entirely and there is no wire now to fill even the 
most urgent orders. One dealer expects a carload in 
sometime soon, but all of this material was sold before 
the order was placed. We are not giving any jobbers’ 
quotation, as there has been no barbed wire sold here 
lately. 

CARRIAGE BOLTS.—The recent adjustment of jobbers’ 
prices was downward, according to a circular received 
from the National Supply & Machine Dealers’ Associa- 
tion. This was somewhat of a surprise, as every one 
was anticipating an advance instead of a decline. 

To-day’s wholesale quotations on % x 6 in. and smaller is 
40 per cent off list, larger and longer, 20 and 5 per cent. 

CoAcH ScREws.—Business is quite dull and there has 
been no change made in quotations. 

The jobbers’ price is 30 per cent discount from list. 

CHAINS.—There is an increasing demand for chain, 
but both jobbers’ and retailers’ stocks are running very 
low. Some shipments were received recently, but they 
were not sufficiently large to take care of the demand. 

Jobbers quote straight link chain as follows: %-in. link, 
13%c.; 5/16 in., 124c.,, and %-in., 114c. per lb. 

CoASTERS.—Sales are falling off somewhat, but very 
few merchants will have more than a dozen at the out- 
side to carry over into the next season. 

Jobbers’ quotations are as follows: No. 1 coaster, $3.70; 
No. 2 coaster, $4; No. 3 coaster, $4.50; No. 4 coaster, $4.65. 

CuTLERY.—There is only a fair business to report, as 
far as the city merchants are concerned, but some im- 
provement is noted by the suburban and country dealers. 

Jobbers quote 6-in. butcher knives at $6.50 per doz.; 7-in., 
$6.75, and 11-in., $8.75 per doz. 

EAVES TROUGH AND GUTTER PIPE.—The scarcity of 
galvanized sheets is well known and in this part of the 
country stocks of jobbers as well as sheet metal con- 
tractors are probably lower than anywhere else. How- 
ever, so far, sufficient material has been obtained for 
repair work, as there is little new building under way 
with the exception of Government work. Dealers have 
been able to take care of their customers’ urgent needs 
in a fairly prompt mannere 

FISHING TACKLE.—The call for fishing tackle is keep- 
ing up remarkably well, especially with the Kentucky 
merchants. This is somewhat out of the ordinary at 
this season of the year. 

Average wholesale prices are as follows: Seine twine, 69c. 
per lb.; staging, 66c. per Ib., and trout, 54c. per Ib. 

GALVANIZED PAILS AND BUCKETS.—The jobbers have 
made a special effort to supply their customers’ urgent 
wants and lately have been partially successful in this 
respect, as the makers of these have drawn on some re- 
served stocks of sheets, but after they are exhausted it 
will probably be a difficult matter to replenish any 
stocks. 

GLAss.—-Business is very light and as production has 
been cut down so drastically regular sizes of window 
glass are almost exhausted. Retail dealers have been 
depending on jobbers almost entirely for the past few 
weeks. The following discounts are quoted by the 
Wm. Glenny Glass Co., and show an advance over pre- 
vious prices: 

Window glass, applying off list of March 1, 1913, S. S. A., 
sizes in first three brackets, 78 per cent: S. S. B., sizes in 
first three brackets, 79 per cent; S. S. A. and B., larger sizes, 
77 per cent; D. S. A., all sizes, 79 per cent, and D. S A 
all sizes, 81 per cent, all f.o.b. Cincinnati, with the usual 
freight equalization. 

HoRSESHOES.—The demand just now is especially 
good and for a wonder the dealers are able to fill cus- 
tomers’ orders promptly. However, jobbers’ stocks are 
low and will have to be replenished at an early date. 

The wholesale price averages around $6.50 per kee de- 
livered. Leader horseshoe nails are quoted at from $14.50 
to $15 per 100 Ib. 


Big Cut in Brass Items 


AL the quarterly meeting of the National Association 
of Brass Manufacturers, held at the Hollenden Ho- 
tel, Cleveland, Ohio, Sept. 11-13, it was decided to fol- 
low the request of the Government and eliminate many 
items in lines of plumbers’ brass goods now manufac- 
tured. The manufacturers agreed to cut these items 
from 1200 to less than 100. The manufacture of all 
fancy brass fixtures will be discontinued for the dura- 
tion of the war. In addition to members of the associa- 
tion, outside manufacturers of plumbers’ brass goods 
were invited and about fifty manufacturers were pres- 
ent. 

H. Mueller of the Mueller Mfg. Co., Decatur, IIl., was 
elected to represent the War Service Committee of the 
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IRON AND STEEL BarRs.—It was anticipated that tacit 
promises given to replenish jobbers’ stocks that have 
been going into essential industries would be replaced, 
but this plan has not yet been carried out. As a conse- 
quence local stocks are very low. 

The mill price of iron bars is unchanged at 3.50c. per Ib., 
Pittsburgh. 

LaG ScREWws.—Quite a heavy demand has developed 
lately from contractors who are erecting a large nitrate 
plant at Ancor, a suburb. General business is light. 

The wholesale discount is 40 per cent off 

LETTERS AND FIGURES.—Several local dealers have 
been handling these for some time past and just now 
they have received orders from machine shops that 
justify the statement that this small branch of the 
business cannot be overlooked. 

Machine cut goods are quoted at list, and hand cut at 
list plus 10 per cent. 

MACHINE BOoLts.—Readjustment in prices on ma- 
chine tolts is downward, but as jobbers’ stocks are very 
low, it will not affect them to any considerable extent. 
Shipments are very slow from the manufacturers. 

The wholesale discount on % x 4 in. and smaller is now 
40 and 10 per cent off list; larger and longer, 25 and 5 per 
cent off list. 

NAILs.—An advance of 25 cents on wire nails has 
been made within the past week, and local jobbers are 
holding firm at $4.50 per keg base. They are not able 
to fill orders promptly, but are making desperate efforts 
to obtain shipments from the mills in order to take care 
of their customers. Quite a quantity of nails has been 
bought by contractors who have been engaged to con- 
struct buildings at the new nitrate plant that will be 
located in a suburb. Business from other sources is 
rather slow. 

We quote jobbers’ prices as follows: Wire nails, $4.50 per 
keg base: cut nails, $5.50, and galvanized shingle nails, $6.95 

RooFINsc.—Nearly all roofing now is sold to customers 
rated as being on the essential list. As a consequence 
not very much outside business can be taken, because 
roofing manufacturers must submit proof that their fin- 
ished product is going to an essential industry before 
they can obtain supplies of different kinds. 

The following are wholesale prices: Standard grade, one- 
ply, $1.70; two-ply, $2.05; three-ply, $2.40: medium grade. 


one-ply $1.55; two-ply, $1.90; three-ply, 2.25. Ordinary 
grade, one-ply, $1.40; two-ply, $1.70; three-plhy, $2. Sanded 
one side, one-ply,. $1.20; two-ply, $1.45; three-ply, $1.70 
Building paper, $62 per ton; tarred felts, $3.20 per 100 Ib., 
and slaters’ felt. $1.20 per roll. 

RIveTs.—The stock of rivets is limited and fortunate- 
ly there is a slow demand at present. As will be noted 
below, the previous quotation has been changed. 

The wholesale discount on rivets is 40 per cent off list. 

Sap IRoNs.—Business is rather quiet, which is some- 
what different from the report made two weeks ago. 
This mav te only a temporary condition. 

The jobbers’ price on plain sad irons is 5\%c. a Ib., and on 
nickel-plated irons, 6%c. per Ib. 

Soap STONE PENCILS.—Hardware merchants who 
handle these have lately had a hard time in getting a 
sufficient supply to fill the demand from machine shops 
and other customers. : 

Jobbers’ quotations are as follows: Round pencils, $2.75 
per gross; square, $1.75, and metal workers’ cranes are 
quoted at $2.75 per gross. 

TIRE Bo.ts.—Lately there has been a good call for 
these from wagon and carriage factories as well as from 
country merchants who supply blacksmith shops for 
making repairs on farmers’ wagons and buggies. 

Wholesale discount is 40 and 5 per cent off list. 

WASHERS.—Business is slow, except with the city 
merchants, who are receiving a number of orders from 
manufacturing plants. 

The wholesale price of wrought washers is $2 off list. 


plumbing industry which operates under the material 
section of the War Industries Board, of which Richard 
L. Humphries is chairman. 


Robert Nelson Promoted 


66D OB” NELSON, well known in every hardware 

circle in the country as the first road representa- 
tive of the Biddle Purchasing Company, New York 
City, has been promoted to the management of the 
Pittsburgh office of this long-established purchasing 
company. HARDWARE AGE extends to Bob its most sin- 
cere congratulations. 

Mr. Nelson has been with his present employer six 
years, and during the last two years has been its repre- 
sentative and a sort of pinch hitter on big jobs. His 
advancement is deserved and he will make good. 
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Hardware Age 


TRADE CONDITIONS IN 


Paints, Oils and Colors 


Animal, Fish and Vege- 
table Oils— 


Linseed, Raw, Carload 
lots 


Domestic, prime, 
white floated, 
f.o.b. works @ 
ton ...........33.00@36.00 

Off color, in bags 

23.00 @28.00 

..-P ton nominal 

n @ ton nominal 

1.90@ Imported 

advance on ® ton 20.00@40.00 
Domecsthe .6cccess 15.00 @22.50 

Cobalt, Oxide . 

Whiting 
Commercial 
Gilders 

Gilders 


§ @ ton 
ver $1. Chalk, English 
Out-of-town, 


Boiled, 2¢ ®@ gal. 
Ra 


w. 
Lard, Prime 
Extra No. 
No. 1 
Cotton seed, Crude., 
f.o.b. mill a Ex. 
Yellow Summer 
Prime, bbl. ..... 21 
Tallow, Acidless -1.58@1.6 
Menhaden 
Northern Crude .$1.20@1.° 
Southern f.o.b. Fac- 
tory af 
Light Pressed .... 1.36@1.37 
Yellow Bleached ...1.37@1.3¢ 
White Bleached 
Winter 
Cocoanut Ceylon do- 
mestic tanks, per Ib,16', @16*, 
Cochin Imported, spot... .nominal 
Domestic. bbl. ....18 @18% 
Cod Domestic Prime. .1.28@1.30 
Newfoundland 1.35@1.40 
Corn Refined, bbl. ..21.47@21.67 
Porpoise body 
Olive denatu 4.25@4.50 
Neatsfoot Prime ....1.95@2.00 
Palm. Lagos, snot per Ib. .nominal 
Soya Bean, Manchu- vs. 
rian, spot, bbls....18 @18% a 


Winter y 30 
-.-- 1.65@1.68 
1.50@1.55 -1.25@— 
1.80@1.35 
1.35@1.50 


Putty, Commercial— 
100 Ib 
Pure, tubs . $3.10@ 
In 1 ™ to 5 ® tins. .$4.70@6.10 


Spirits—Turpentine— 
@ gal. 


In Machine bbls......66%@— 


Gum Shellac— 


Diamond I 
Fine Orange 
A. C. Garnet 
sutton 


nominal 
80 
@Mb6g9 
@82 
@i3 

nominal 
@b6o 
asi 


Colors in Oil— 
Minerals Oils— 
Black, 29 gravity, 25@30 
cold test 24 
29 gravity, 
test 4 @2h 
Summer @25 
Cylinder, light filtered .4 @io 
Dark filtered @43 


@41 
aw 
@27 
@38 


®@ gal. 
@25 


Black Lamp 

Black, Coach, Japan. .2! 
Black in oil.......... 2 
Drop Black ..........2 
Blue Chinese 

Blue Prussian 

Blue, Ultramarine ....4/ 
Brown Vandyke ...... i 
French Ochre 

Green, Chrome, Pure.. 
Green, Paris 60 
Indian Red 

Venetian Red ..... 
Sienna, Burnt 

Umber, RaW ....22.+.2t 
Umber, Burnt .......2% 
Chrome Yellow .......4 


903 sn. gravity 

885 sp. gravity.... .2° 
Red Paraffine _ 

Miscellaneous— 
Barytes: 


White. Foreign, 


nominal 


CHICAGO 


Office of HARDWARE AGE, 
Chicago, Sept. 6, 191%. 


EPORTS from manufacturers and jobbers of paints 

and paint accessories are to the effect that business 
ha s shown a decided betterment in the last few weeks. 
Naturally the amount of paint sold is less than during 
the years when there were more buildings under con- 
struction, but the volume of sales is larger than had 
been expected. Many of the older flat buildings in the, 
city proper are being repainted and decorated in antici- 
pation of better rental prices. With building curtailed, 
all flats in good neighborhoods are in demand, and 
appearance has much to do with the rental asked. It 
is also found that where the high cost of labor kept 
many home owners from painting last fall and spring, 
they are now realizing that a coat of paint is necessary 
to preserve the wood. In the smaller towns and on the 
farms many home owners are doing their own painting, 
and this is affording a good market for brushes and 
other paint accessories. 

There have been very few price changes during the 
past week, the market having been steadier than for 
some time past. Linseed oil still holds its high level. 
The crop prospects for flaxseed in this country and 
Canada are only fair, and in the Argentine they are 
below normal. Grinders report very little seed on hand 
at this time, with a demand for oil in excess of that 
for the same period of last year. 

Local jobbers have very fair stocks of dry colors, 
although much below those of normal times, and no 
serious shortages are expected here. White lead is 
selling rather slowly locally, but prices are firm and 
there is nothing to indicate lower prices. 

The Government has stopped imports of shellac for 
a time, and the result has been a strengthening of 
prices. Jobbers expect advances in this line. Var- 
nishes are selling well, although there is a tendency 
on the part of the retailer to hold down his stock. 

Brushes are scarce and high in price. Jobbers ex- 
press the opinion that scarcity will continue for a year 
or more and that the present prices will go higher. 


PAINTS.—Mixed paints are moving very well, the 


White and 
Cc 


Red Lead, 
Cents @ 
10@10% 


Blue, Prussian Foreign minal 
Blue, Soluble 1.35@1.50 
Blue, Ultramarine ....14 @50 
Brown, Spanish, high 

grades, per ton... .24.00q— 
Brown, Spanish low 

grades 
Carmine, No. 40, bulk. 5.50@6,.00 
Green, Chrome, ordinary 

8 @l12 

green, Chrome, pure..40 @50 
Metallic Paint, ® ton, 

eee ree 24.00 @32.00 
24.00 @30.00 


Lead, American White 
Dry 
In Oil White, less than 
500 Ib. 
@— 


100 . @— 
2000 Ib. up 
109,000 ID., per 
100 ID. 12.29 Red 
10,000 Ib. up to Ochre, Medium, # ton, 
30,000 ID., per 30.00 60.00 
100 BD. ...00- $11.97 @— American, Golden, ® I, 
Carload, mini- 6 
Foreign, Golden, # ID. 
per 100 ....$11.84 


: q@— 5 @10 
Litharge, American, DOOMED «6 06.6 216s ocoses nominal 
powdered, Steel Orange, Mineral, English. .nomina) 
Kegs, per 100 rene nominal 
Oh. sewckenetade $14.00 German nominal 
500 Ib. up to 2000 American 141, @154 
TRS. co vcccesces $12.60 Red, Indian 
American @ 100 I. 8 
Red, Tuscan 
Red, Venetian #@ 100 h.24%@ 6 
Rose Pink 35 @40 
Sienna, Italian, 
and powdered @15 
Burnt, lump @ 6 
Italian, Raw, 
dered 6 @ 
American, Raw .... 24%@ £ 
American Burnt and 
Powdered 2%@ 4 
Tale. French ............nominal 
American. per ton $20.00@40.00 
Italian nominal 
Terra Alba, 
French @ 100 Ib. nominal 
English ...... P 100 Ib. nominal 
American, # 100 Ib. No. 1 
25a— 
American, ® 100 Ib. No, 2 
1.00a@— 
Umber, Turkey, Burnt 
and Powdered 5 @T7 
Raw and powdered... .. nominal 
Burnt, American ... 3%@ 
Raw lumps . nominal 
Black, Ivory TOW cccccccsvocsese © @ BH 
Mineral Blacks, @ ton. Yellow, Chrome, Pure.30 @32 
35. 45. Oxide Red, native, 
Blue, Celestial ; lump 34@4 
1 Vermillion, Quick Silver. 
Inglis 
Chinese 


@— 


@10 


@Q@— 


@— 
@qQ— 


a 12 


G00 1D 5 ca5 04 
Carload, minimum 
15, tons 


@— 


burnt 


Zine, Dry— 
Red Seal (French proc.) 


1: 
Green Sl, (French proc. 
1: 
ec. 


3 
) 
314@13% 
) 


White Sl. (French pro 
1 @14'4 
American Process, 
Standard 
Sterling 
Superior 
Lehigh 


Dry Colors— 
Black, Carbon Gas....1 
Black, BOme ....2c00s bh , 


Black, Drop 
Black, Lamp 


demand being heavier than building conditions had 
led dealers to expect. Paint prices are firm. 

We quote f.o.b. Chicago: No. 1 house paint, $3 per gal.; 
No. 2, $2.50 per gal.; No. 3, $1.80 per gal. 

LINSEED O1L.—There has been no change in the 
price of linseed oil during the past week, and the 
conditions governing the market are same as at last 
report. The makers are waiting for more definite re- 
ports on the seed crop before making any price changes. 
From present indications the crop will be light in the 
United States and Canada, and still lighter in the 
Argentine. 

We quote f.o.b. Chicago: Strictly pure linseed oil, in bar- 
rels, raw, $2.05 per gal.; boiled, $2.07 per gal. Prices quoted 
are for single barrel lots Larger quantities at the usual 
discounts. 

TURPENTINE.—Turpentine prices are very firm, due 
mainly to the heavy export demand. 

We quote to retailers, f.o.b. Chicago: 
pentine, in barrels, 81e. per gallon. 

DENATURED ALCOHOL.—There is a fair demand, par- 
ticularly in the smaller containers. Dealers in many 
localities sell large quantities during the winter 
weather to be used in automobile radiators. The price 
is unchanged. 

We quote to retailers, f.o.b. Chicago: 
gal.;: 5 and 10 gal. cans, 95c. per gal.; 
gal. Prices include containers. 

WHITE LEAD.—White lead is moving rather slowly 
from the jobbing stocks, bet there has been a marked 
improvement in the sales from retail stores. Prices 
are much higher than those in force a year ago, but 
the market appears firm and local jobbers do not an- 
ticipate any declines. 

We quote pure white lead as follows: 100-Ib. kegs, per Ib. 
14c., or in single kegs, $14 each; 50-lb. kegs, per Ib.. 14!2¢. 
or in single kegs, $7.25 each; 25-lb. kegs, per Ib., 11%. OF 
in single kegs, $3.70 each; 121%4-lb. kegs, per Ib.. 14!2¢., OF 
a kegs, $1.95 each; (500-lb. lots or more, tc. per lb. 

Dry CoLors.—There ‘is only a fair demand for dry 
colors, due in a measure to the extensive use of mixed 
paints. General conditions seem to have done away 
with many of the old-time painters who mixed their 
own paints, leaving much of the business to those who 
depend upon the manufacturer for the proper mix- 


Strictly pure tur- 


In barrels, 75e. per 
1 gal. cans, 431 per 
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tures. There are still some shortages apparent in 
some of the dry colors, but the situation shows great 
improvement. 

We quote to retailers, f.o.b. Chicago: 

New York Plaster of Paris.—In barrels, $4 per bbl. 

Gilders’ Whiting.—In barrels (barrels, 50c. each), $2 and 
$3 per cwt. 

English Venetian Red.—In barrels, $2.50 and $4 per cwt. 

SHELLAC —There has been a noticeable tightening 
of the shellac market since the recent Government order 
calling a halt on imports. There has been no disposi- 
tion on the part of traders to accept large orders, and 
jobbers are predicting higher prices in the near future. 

vue White Shellac.—(4-lb. goods), in gallon cans, $4 
per xa 

agg Orange Shellac.—(14-lb. goods), in gallon cans, $3.75 
per gal. 

PASTE WALL PAPER CLEANERS.—The fall moving sea- 
son is well under way, with consequent improved sales 
of paste wall paper cleaners. Sales in this line are 
reported to be better than during the same period of 
last year. 

laste Wall Paper Cleaners, leading brands, $14.50 and 
$15.50 per ero. 


BOSTON 


Office of HARDWARE AGE, 
Sept. 14, 1918. 


HOLESALE and retail paint dealers say that busi- 

ness is spasmodic, but that taken as a whole it is 
fairly satisfactory. Business depends a great deal, 
they say, on the weather. If we have a nice warm, 
sunny day the householder who has thought something 
of doing a little painting says to himself, “This is the 
time for me to get that paint.” On such a day the 
wholesale salesman out on the road takes on a new 
lease of life and goes after business hard. But a 
damp, cold day quickly wilts the enthusiasm of the 
salesman and householder alike. Some of the big 
houses say their stocks of sizes eliminated by the Gov- 
ernment have been heavily drawn down upon since 
Sept. 1. They also report more or less difficulty in 
securing some of the containers not eliminated by the 
Government. All of which makes for some slowing up 
in shipments from the factory. 

BRUSHES.—Practically everybody says the demand for 
brushes is very quiet. Some firms admit the demand is 
even quieter than they anticipated. The lack of busi- 
ness is due to the high cost of goods, and as the pros- 
pects are that values will continue high for some time, 
nobody expects any material improvement in the volume 
of sales. Stocks of brushes carried by the jobber, gen- 
erally speaking, are smaller than they ever before have 
been. But the gross value of brushes in stock in a great 
many instances is larger than it ever before has been. 
White brushes of all kinds are especially scarce and 
hard to get, and prices for some of them are almost 
prohibitive. 

Dry CoLtors.—The dry color situation has not changed 
since last reports. So far as stocks are concerned, 
everybody is sailing just as close to the wind as pos- 
sible. In the first place, it is practically useless for 
them to order in large quantities because such orders 
generally are not considered. Then, too, the cost of 
materials is so high that it does not take much stock 
to tie up a large amount of capital. The undertone of 
the market is very strong and there is every indication 
it will continue so during the remainder of 1918, at 
least. 

Barrel Lots.—Plaster paris, $4 to $4.25 per bbl.; whiting, 
commercial (bolted), 1%c. lb.; whiting, gilders, 2c. per Ib. ; 
dry zinc (American), 20c. Ib.; lamp black, bulk, 15c. Ib.; 
lamp black in 1-lb. packages, 19c.; raw and burnt umber, 
8 to 12e. lb.; raw sienna, 15c. lb.; burnt sienna, 13 to 15c.; 
Princes’ metallic brown, 34 c.; yellow ochre, 344c.; Venetian 
red, 2%c. Ib. 

Pound Lots.—Paris green, in 1-lb. pkgs.. 55c. Ib.; in %4-Ib 
pkg 56c. lb.: ™4-lb. pkgs., 57c. Ib.; ultramarine blue, 24c. Ib 

GLUES.—Little new has developed in the glue mar- 
ket. There appears enough stock on hand everywhere 
to satisfy demands, but there is no real surplus, and 
prices hold very strong. Manufacturers expect some 
slowing up of output the minute the new draft is put 
in operation, but are confident that the situation will 
quickly adjust itself after it is known just how much 
the draft will affect labor. Local jobbing prices on glue 
follow: 

Glue, ground, 19c. lb.; plate, 35c. lb.; bonnet, 45c. Ib. 

LeEAD.—The call for lead is rather quiet, and every- 
body appears to have an ample supply on hand for all 
immediate requirements. There is no weakening of 
prices anywhere nor is there likely to be until a radical 
change in the oil market takes place. Jobbers’ quota- 
tions follow: , 








White, in oil and dry, 12%4-lb. kegs, 14'4c. Ib.; 
50-lb. Kegs, 144c.; 100-lb. kegs and larger, l4c.; for | 
lots and over deduct 5 to 10 per cent. Dry red lead and 
litharge, 124%4-lb. kegs, 14%c. lb.; 25 and 50-lb. kegs, 1414 ¢.: 
100-lb. kegs and larger, l4c.; red lead in oil, 12%-lb. kegs, 
L5c. lb. ; 25 and 50-lb. kegs, 14% c. lb. ; 100-lb. kegs and larger 
14%c,. lb. Orange mineral, 1244-lb. kegs, 14%c. Ib.; 25 and 
50-lb. kegs, 144%4c.; 100-lb. kegs and larger, 14\c. 

OILs.—The announcement that the Government con- 
templates the fixing of prices on gasoline within the 
near future was generally anticipated in local circles. 
The need of Government price regulation is due largely 
to the pleasure and business motor car situation, and 
not due to any development in the paint market. It is 
believed here in many quarters that in fixing the price 
the Government will take into consideration the pro- 
posed tax of 2c. a gallon as contained in the new tax- 
ation program. In other words, many believe that the 
price to be fixed by the Government will probably be 
about 2c. under the present market. The Government 
September crop report, issued earlier in the week, 
showing an increase of 1,100,000 bushels in the indicated 
flax crop was favorably received here. It is hoped the 
larger production may have some influence on linseed 
oil values. Prices on all kinds of oils are unchanged, 
but very strong. Those quoted by the jobbers follow: 

Castor oil practically under Government control; cylinder 
oil, 50c. gal.; gasoline, 50 gal. or ‘more, 251,c. gal.; kerosene, 
50 gal. or more, 12'%4c. gal.; lard oil, $2.15 gal.: alcohol, de- 
natured, 77c. gal.; wood, $1 gal.; linseed, raw, in barre! lots. 
32 gal.; in 1b-gal. lots, $2.05, in 5-gal. lots, $2.07; in 1-gal 
lots, $2.10: boted. in barrel lots, $2.01 to $2.02 gal.: neats- 
foot, $2.15 gal.: sperm, $2.50 gal.; paraffin, 35¢. gal floor 
oils, 50c. gal.: turpentine, 77c. gal. in barrel lots, in 10-gal 
lots, S2e., in 5-gal. lots, S4e., in 1l-gal. lots, 87e. 





SuNpRIES.—The kest grades of putty are made largely 
of wh.ting and linseed oil, and because of the continued 
high prices for these goods there has been a marking 
up of practically 5 per cent in putty quotations. As was 
expected, the cheaper grades of putty are stronger in 
sympathy with the better. The wax situation continues 
very strong because between the export and domestic 
demand the manufacturers are finding it difficult to 
keep up with orders. Probably the chief reason why 
prices are not higher is that the Government, through 
its purchases for the Allies, keeps close tabs on the 
market and have something of a working agreement 
with the manufacturers. Local jobbing prices on sun- 
dries follow: 

Putty (best) in 125-lb. drums, 6 to 7c. Ib.: commercial 
putty (in drums), 5c. Ib.; oe ee wax, in 225-lb. cases, 

». 5 


118-20 melting, 12} to 18¢ 123-25 melting, 13c. Ib.; 


My 
128-30 melting, 13%44c.; paro, in 500-lb. cases, 1! 


TWIN CITIES 


MINNEAPOLIS AND ST. PAUL, 
Sept. 12, 1918 

HE past week or so has seen a falling off on paint 

sales, due probably to the unusual cold and wet 
weather. The increase in sales in August, which was 
caused by the preparing of houses for the usual Sept. 1 
moving, brought the sales totals up well at that time. 
“House jobs,” as designated by painters, calling for 
complete paint material, are very scarce. 


« lb 


MIxED PAINT.—Sales are only fair in mixed paint, 
with quantities usually small. 

We quote from local jobbing stocks: First grade mixed 
paint at $3.10 to $3.40 per gallon; second grade at $2.15 to 
$2.50 per gallon; metallic paints, red, per pound at 2 to 2! 
cents. 


LINSEED O1L.—The market is steady on linseed oil, 
with calls light. Stocks seem to be sufficient in this 
locality for any demand that has been made. 

We quote from local jobbing stocks: Boiled linseed oil in 
barrel lots at $1.99 per gallon; raw linseed oil in barre] lots 
at $1.98 per galon. 

TURPENTINE.—The past week has been quiet in the 
turpentine market, showing no change in price. Calls 
light. 

We quote from local jobbing stocks: Turpentine in barrel 
lots at $.75 per gallon. 

WHITE LeAap.—Sales are light in a retail way with 
no change in price. 

We quote from local jobbing stocks: White lead in 100-Ib 
packages at 12%c. per Ib. with the usual differential for 
quantity and size of package. 

SHELLAC.—Sales of shellac are light with price hold- 
ing steady at old quotation. 

We quote from local jobbing stocks: White shellac at 4 Ib 
to the gallon at $3.25 per gallin; black shelac at $3.70 per 
gallon. 

Putty —Retail sales are showing some improvement, 
with price holding at last quotation. 

We quote from local jobbing stocks: Commercial bladder 
putty in barrels at from $4.05 per cwt. to $5; strictly pure 
bladder putty in barrels at $5.55 per cwt. 
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Effective Electrical Home Needs Ad—Tool and Cutlery Ad of Unusual] 
Merit—Good Food Chopper Ad 


By Burt J. PARIS 


This Food Chopper Principle Illustrated 

No. 1 (3 cols. x 6 in.) 

IIS ad of the White & Parker Hardware. Com- 
pany, Murdo, S. D., is an example of how the 
illustration can be made to reinforce the text. 

The principle of the Universal Chopper is de- 
scribed and it is also illustrated so that anyone may 
see at a giance the basic principle underlying its 
construction. 

The point made is a very important one, as the 
housewife naturally desires a chopper which will 
Altogether 
handy, 


not mash or tear meats or vegetables. 
the ad is a very practical presentation of a 
compact device and the only suggestion we have to 
offer is to make future ads on food choppers tie up 
with the conservation thought. The food chopper 
is an ideal device for conserving food products, and 
to use up every scrap these days is not only economy 
but a strict patriotic duty. 

The White & Parker Company have a very at- 
tractive design for their firm signature. 








(UNIVERSAL } 


Food Chopper 
Cuts Like a Pair of Shears 


Many so-called choppers crush and tear the meat or 
vegetables, wasting the juices and destroying the flavor 
The UNIVERSAL—the original Food Chopper- 
cuts like a pair of shears, with two sharp, beveled edges. 
These edges are so adjusted that they keep sharp 
automatically’ by acting one upon the other. 
The UNIVERSAL Food Chopper cleanly chops all 
ads of meats—raw or cooked and fruits and vegetables 
coarse or fine as desired—without mashirg or tearing 
Each UNIVERSAL Food Chopper is equipped with 
oarse, medium and fine cutters 
Extremely simple. Nething to get out of order 
Parts interchangeable—easily cleaned 








° white an meee Adw. Co.. 


“QUALITY OUR SUCCESS” 
Murdo, So. Oak. 
wo] i“) 
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1. Superior construction intelligently explained 


A Well Edited Store Paper 

No. 2 (8 in. « 11 in.) 

HIS is the first page from the current issue of 

the store paper published by Baker Brothers, 
Andover, New York. It is printed on white, ma- 
chine finish stock which permits the use of half- 
tones in the make-up. The typography, as will be 
noted, is clean-cut and readable and the three col- 
umn make-up lends itself admirably to the use of 
single-column ads. 

Baker’s Hardware News contains personal items 
of the store, articles of interest to farmers, as for 
instance the leading article on the page herewith 
reproduced, store write-ups and items of local in- 
terest. A number of single and double-column dis- 
play ads are run in with the reading matter. 


Bakers’ Hardware News 


ANDOVER, NEW YORK 


JULY, 1918 








FARM MACHINERY TRADE TC 
BE PLACED UNDER LI 
CENSES 








Good Paint 
Is Not An Expense 


A good paint does a great de 
han beautify a 








CHARLES MOUREESS 
When the war 





broke Charles 
Mourhess was employed by the 
government in the Coast and Geo 
detic Survey Department 

Eighty young men working in 
this seme department were trans 
ferred to the army and went to an 
officers training camp They re- 
mained there about six months and 


at the end of that time those who 





were found efficient were given 
commissions in the regular army 
commissioned I 
fom oP 
seutenant in the Engineers’ De every pers 
partment and started for France peu ro oe 
hieratere describing Mur 

SS 1 >. 
W Allied forces Kg net > 


"over there" and his Cevelaad, 0 
. Bevahiya, NY. Chicane 
SOMETHING NEW TO HIM name is sometimes secn on the out era Yona 
side of the letters muiled by the pe a = wage, 
New England eames 
Guus catantig 


boys, 2s he is one of the censors 


Charles was 


January 26 He 1s now with the 


s and Gove 











Can all you can, but be sure 

wae ar vled with Good 
S — Luck Jar Rings. Th 
asa da ae rhis k Jar & y ar 








and sur apy 1 by 

Wss House 

The toad of prejudice never 
leads to the realm of truth 


on han 





Keep ng and go ] Spat 
Sold in Andover by 
BAKER BROTHERS 


kecpers  everywher Only 


penny a piece at Baker Brothers 


2. A page from a business-getting store paper 





September 19, 1918 


ARLISLE’S: 
_ Buy Now and Save On 


Electrical Home Needs 


Prices have gone up 50c to $1.50 on an article. We 
have stocked up at the old prices and we give you the ad- 
vantage. Buy now, Save money, and do your summer work 
in solid comfort. 


Special 


Electric Grills 
Electric Irons : 


That make ironing a pleas- 


ure, 
Hot Point Iron, 6.1b. ...85.00 
-$3.50 


Domestic Iron, 6 Ib. .. 


Electric Hair Curlers 
The “Hold-Heet” 


Cook delicious dishes in a 

jiffy, right on the table. 

Round Grills, 3 heat ..$7.50 
Electric Percolators 


Make coffee the right way. 
Hot Point Percolators, $9.50 


Electric Toasters 


Westinghouse 
Universal 


Make crisp, brown toast, 
done to a turn, 
Universal Toasters ... 
Westinghouse Turn-over 
Toasters 

Hot Point Toasters ... 
With toaster rack ... 


$5.00 


$5.50 
-$5.00 
.$5.75 


All sizes for home and office, 


$5.85, $9, $10, $17, 
$22 








Saturday and Monday 
Specials 


These prices good on Saturday and Monday only. 


LAWN MOWERS—16 in. Electra. Regular price $7. 
Special $6. 16 in. Orchard, high wheel, ball 
bearing, four knives. Regular price $11. Special 
$9.80. 18-in., Regular price $12. Special, $10.80 

RUBBER HOSE—Good Luck, 5% in. Regular price 
14c. Special 12c ft. Carlisle’s Special Molded 
Hose, % in. Regular price 16c. Special 14¢c ft. 
All made from guaranteed fresh new rubber. 


\ARLISLE 
A ane SS 


CARLISLE poctirwnee 326 MAIN STREET 











3. A group of essential electrical devices 


Home Electrical Needs Well Presented 
10 in.) 


HIS ad was sent us by the Carlisle Hardware 
Company, Springfield, Mass., 
necessary 


No. 3 (2 cols. & 


and features four 
electrical devices for home convenience 
and comfort. 

The opening talk emphasizes the price advances 
in electrical goods which acts as a spur to quick 
buying. The copy consists of one line suggestions 
together with styles and prices. 

A feature of the ad is the neat illustrations used. 
The entire set-up is handled with care and a very 
readable effect has been secured. 

Note the Saturday and Monday specials featured 
at the close of the ad. 
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Fine Presentation of Tools and Cutlery 

No. 4 (3 cols. x 17 in.) 

a is an ad which really serves the purpose 
of a folder or small catalog as far as a complete 
presentation of tool and cutlery stock is concerned. 

Divided into three sections it makes an appeal to 
the mechanic, the man of the house and the car 
owner. The effectiveness of the appeal is due both 
to the strength of the text and the aid lent by the 
exceptionally fine illustrations. 

Note how the three headings are given promi- 
nence by the enclosing rule. The reader can pick 
out at a glance the portion of the ad that interests 
him. 

Prices are run in blackface. The use of this 
full-face type for the name of each article is a 
typographical device which adds greatly to the ease 
in which the reader may get the message of the ad. 


W/AN IE ESINel| DGtee xa GO} 


392-394 MAIN ST. 203-205 PEARL =T 








( Mechanic’s ee 


Machinist Vise 
Monarch Ma o 
| enintet Paral 





_ Grinders 


45c 500 86c 60c = eck over 
Screw Drivers Ie cae seat ot town with 
=D — trom reticte eases 106 
tia yep 9 Chieate Foshet Putty 

ino urn  yif¢ 
yf 610 ry py at 3 A. Pr ry we o Paty mene ane 10¢ 

‘0c §5¢ 60c 70c Siege a | blade and suzv0e handle 
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Stanley Bevels a8 8 a 
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Gillette Renews 








Kanner’s Stropper 


A Gs atte Service Ra sini Sivde ‘Stroke Strep 
00 $800, 46:50, $700 Dose _mbat oo human ons con ae 
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Boy Scout Knives pri 


l sige 
— =< 


and $1 0.00. 
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| *: Fe 61.60 up 
ator 4 Can OF * screw driver 
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» SOAPS va ton 
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Boy Scoout Korves should be in 
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= Toilet Clippers 
db Brown & Shar 


re Toilet Clipper. 

Pocket Scissors —Cast and solid pepe.) Boker re 15 ra 
N handle m= 

t . ickel anc 


ae meme" 3 25 "$3.50 
C __ Automobile  eimance } 
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Ford Cut-Outs 


= Ibe 
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These are heavy twoinch channel 
| bar wien good nickel plate. We have 
~ | thee ing for all cars. Buy sow. as the 

prices are sure to 
Auto ‘Soap \te ane 9 
Perteetie fat pee praeslt Battery Tester 
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4. Use an «7 like this for your tools and cutlery 
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Mill and Hardware Supplies 


‘Lhe second and fourth issues of each month 
contain 7 other pages of hardware prices 


DRESSING—Belt— 
Jobbers’ Mfg. Company: 


BARS—Crow— 
Steel Crowbars, 10 to 40 Ib. .10¢ 





Pinch Bars, 10 to 40 Ib......10¢ Blue Ribbon, Stick, @ ™.. 30¢ 
Pas =, ras 

BEAMS—Seale— . t Sgbetebetlorege 

Chatillon’s No. 1.List 20&10°% Liquid in gal. cans, P gal.$3.00 


Chatillon’s No, 2.List + 20&10% 
P. 8. & W.....-- List + 20&10% DRILLS AND DRILL 
Sargent & Co........ List + 20% sSTOCKS— 


BELTING—LEATHER— Twist Bit Stocks..... 5 
Twist, Taper and Straight 


From No. 1 Oak Tanned Butts. Shank Z 

n OEE Se 40% 
Bein, easy oe.0 a0 Wit amp, Jobin end 

t » gttagis ; a ee WO OO ee 40% 

Belting, Medium, 14% OF 5:09: 45% Brace Drillg for Wood.......50% 


Belting, Light, 13 oz 50% 


Second Quality, Bides.......: 1 % 





EMER Y—Turkish— 


Second Quality, Shoulders... .60% : 
Cut Leather Lacing, Strictly Out of market at present time. 
WE. ED covagesaeeccns &s 3545 % Domestio, Ud. ...00ccecccseses 10¢ 
Leather Lacing Sides, per sq. , : c 
ft. Raw Hide, No. 1 in eee AND 
sides 17 sq. ft. and over...52¢ . cSs— 
Under 3 6G: Fb. cose ecnss 49¢ eS ee 45% 
a Ge 4 Oo: 45% 
Rubber— sak 
Competition (Low Grade) .40&10° OILERS— 
errr ers 30K10% Steel, Copper Plated..... 60&10 % 
ae ee PTI Verre TTT. Chace, Brass and Copper... .10% 
% 


Chace, Zine Plated 
Railroad, coppered 
Railroad, brass .......... 





BLOCK S—Tackle— 
Common wooden 
Patent 


list net 
list net 





Drill— ee, SCONE OCICS 10% 
Athol Machine Co.: Contractors’ Picks ......0+0: 5% 
i 4 eee List net 
Drill Blocks ist n ROPE— 


Carriage, Machine, &c.— 


Eastern Retail, Trad Per lb. 
Common Carriage (cut thread): = 


Manila, % in. diam. and larger: 


% @ 6, and gmaller.......30% Highest Grade ............% 33¢ 
Common Carriage (rolled thread) . : Second Grade ............ 32¢ 

% @ 6, and smaller. ..30&10° Hardware Grade ..........28¢ 

Larger or longer....... 10&10%, Sisal, % in. diam. and larger: 
Phila., Eagle; $3.00 list..... 60% Highest Grade ..... 236 
Bolt Ends, H,. P. Nuts...... 15% Second Grade ............. 206 
Machine (cut thread): Sisal, Hay, Hide and Bale Ropes, 

% @ 4 and smaller... .30&10% any ply, Medium and Coarse: 

Larger or longer....... 15&10% First quality, 23%4¢; second 
: * . a ere 
CHAIN—Proof Coil— Sisal. 7 Tarred, Medium Lath * 
Small lots, f.o.b. Pittsburgh, per Yarn 
00 Ib.: First auaiite errr. 
Amertcan Coil Straight Link: Second quality ........... 20¢ 
3/16, $19.00; 4, $14.50; 5/16, Cotton Rope: 

12.00; %, $10.00; | 7/16. Best 5/16-in. and larger, 

9.85 ; %&9/16 $9.70: 35@48¢ 
5&11/16, $9.50; %&13/16, Medium, 5/16-in. and larger, 
$9.40; %7%4&15/16, $9.30; 1 in. 30@40¢ 
(base), $9.20: 144&1%, $9.20 Common, 5/16-in. and larger.30¢ 


T a meeting of most of the drop-forged wrench 
manufacturers of the country, held at Buffalo, on 
Aug. 7, material reductions of sizes, styles and finishes 
of drop-forged wrenches were agreed upon for the pur- 
pose of furthering the Government’s conservation policy 
during the period of the war. 

The makers have arranged to discontinue immedi- 
ately the manufacture of regular finished wrenches, 
which will release a great deal of polishing and lacquer- 
ing labor, reduce the necessary bins by one-third and 
effect a great conservation. Possibly the manufacture 
of the “semi-finished” wrench, as such, may later be 
eliminated also; if so, there would be furnished in its 
stead a “war-finished” condition which would be its 
equal in efficiency, but slightly different in appearance. 
It was further decided to purchase no more envelopes 
and no more boxes for packing except the few paper 
boxes necessary when furnishing wrenches in sets. All 
wooden boxes and all sample and display boards for 
advertising and sales purposes were eliminated. 

The list of wrenches discontinued is as follows: 

So-called heavy cap screw wrenches, including all 
millings from those blanks. 

2214° angle or textile wrenches, including all millings 
from that line of blanks. 

Concave “S” wrenches. 

Machine wrenches. 

Long flat handle wrenches. 

Double head socket wrenches. 

Miscellaneous wrenches’ not mentioned in the next 
paragraph. 

The lines retained as necessary are engineers’ 
wrenches, check nut wrenches, light cap screw wrenches, 
hexagon box wrenches, square box wrenches, flat handle 
“S” wrenches, set screw wrenches, tool post wrenches, 








Conservation in Manufacturing Drop-Forged Wrenches 





SAWS AND FRAMES— 





Hardware Age 


TRUCKS—Warehouse, &c, 








Hack— McKinney Mfg. Co.: each, net 
Saws 6 to 14 in. inc........ 25% No. 1, $21.50; No. 2, $18.50; 
Saws, Machine Blades, No. 8, $15.50. 

Te OO D6 Phas once 0% 10&10% 

WASHERS—Cast— 
Saw Frames— Over %-inch, barrel lots. 
Iron adj., per d0Z.......... $2.88 
Steel adj., 8 to 12 in., per doz., Iron or Steel 
17.02 

. : r er lb. & 
Steel adj., steel hdle., per don. 11 Size bott 5/16 f ye 
Adj. Pistol Grip, per doz. .$17.89 wares... GILAD 2050 9. 

“% 
9.2¢ ¢ 
SCREWS— per 100 lb. , 

Coach, Lag and Jack— ia‘ at 

Lag, Cone Point......... 30410%, WRENCHES— 
Coach, Gimlet Point.....30&10% Agricultural ............3 0&5 % 
A Uigator or Crocodile. 50% 
Jack Screws— ae glen Dinin 04 bea'e-4°0-« 30% 
= ‘ ae f son pattern ........ 60-10% 
Standard List .............2 »“e — Genuine Stillson ........ 50&10% 
Machine— METALS— 
Cut Thread, Iron, Tin— 

Flat Head or Round Head.i0% ee eee nominal 

Pieter Meee 2. eccccccs 40% | re nominal 
Brass: 

Flat Head or nomad Head .30% Copper— 

Pitteter Head ...2-ccsccve 20% Lake I ni 
Rolled Thread Iron, F. R. or AR Se 

MEMES Tie osaect eines oe i. Caer Hatee PE ae + 27 

Filister Head ............ Bina. eee Wee heater sees <8 
st a esate os 50% Spelter and Sheet Zinc— 

oe | 40 % Western spelter .... -10@11¢ 

Sheet Zinc, No. 9 base, cast 
Set and Cap— 17¢; open, 17%¢. 
eo) Ee Ce 55% Lead— 
Set (Stee p ) > ow 
et (Steel) net advance over | American pig.Per Ib., 9% @ 9%¢ 
FP acecawesk Per Ib., 10 @\1¢ 
Solder— 
: : Per Ib 
4 xX Y% guaranteed. a T¢ 
Wood 6. Rc atct Unie irins 3 G3%e 
Flat Head, Iron........ 70% t POP RECO Te N2whe 
Round Head, Iron..... 2.65% & Prices of solder indicated by 
Flat Head, Brass..... 42144 % a private brand vary according to 
Round Head, Brass..... 40% ~ composition, 
Flat Head, Bronze... .37%4% 
Round Head, Bronze... .35% J > Babbitt Metal— 
Best grade, per Ib......... $1.10 
STOCKS, DIES AND Commercial grade, per Ib... 70¢ 
7 naples Antimony— 
Hand Taps, i; fe Woke 3 ee Asiatic ....-..6. per Ib, 16@18¢ 
= Taps, smaller than 4 Bismuth— 
M. ny. “Paper Tape, No. 2 ie al Per Ib. ...cescevess $4.50@$5.00 
12 in. ine 60&5 % Aluminum— 





M. 8. Sener Taps, larger... -45% 


TURNBUCKLES— 
National Mfg. Co. Screen Door. 
No. 195, Japn’d, per dozen.$1.20 


No. 1 aluminum (guaranteed over 
99 per cent pure), in ingots for 
remelting (ton lots), f.o.b. 

eae per Ib., 32.10¢ 

In "100 OD. PRs cascacers 40 @45¢ 


single head socket wrenches, Spenner wrenches, con- 
struction wrenches, structural wrenches, round handle 
track wrenches, car wrenches and light service wrenches, 
all of which have useful functions to such an extent as 
to make their elimination doubtful from the viewpoint 
of conservation. 

Until the exhaustion of the present stock, all orders 
received for regular “finished” wrenches or for any of 
the above lines will be filled as specified. Thereafter 
for discontinued lines there will be supplied wrenches 
of the nearest designs having the same openings and 
the “semi-finished” condition will be supplied where 
regular “finished” has been ordered. 

No action was taken on wrench sets as such, except, 
of course, those sets containing “discontinued” wrenches. 
“Discontinued” wrenches will not be furnished in sets 
or otherwise after the present stock is exhausted. 


> 


New Accessory Jobbers 


HE Motor Mercantile Co., Salt Lake City, Utah, 

was organized on May 1 and opened its doors for 
business on June 1 as jobbers in parts and supplies for 
trucks, tractors, passenger cars and motor-driven ve- 
hicles. It confines itself to a strictly wholesale policy, 
and is the only company of this character between 
Denver and San Francisco. It travels ten men, and 
covers the territory comprising Utah, Idaho, western 
Wyoming and eastern Nevada. The company is made 
up entirely of Salt Lake capital. A. D. McMullen, 
formerly of Strevell-Paterson Co. and later of the Cap- 
ital Electric Co., is president and general manager. 
V. A. Culver is sales manager and George G. Hanson, 
formerly buyer of the Chanslor & Lyon Co. of San 
Francisco, will look after the duties of buying. 
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1718. This shows Stanley Peerless Fastener. 
10 inches long and packed with 34x5” screws. 














wit 


No. 1715. Note the —_a* a | 

strength and heavy 1 4 =o ' No. 1715. The angle 
weight of this im- v.* ; on the hook and on 
proved Peerless _ the head of the eye 
Storm Sash and Bh £ if guides the eye up 
Screen Hanger. fi = ins | and over the hook. 


No. 1715. This permits a sash or screen to 
be hung easily from inside the building. 


STANLEY 


PEERLESS STORM SASH HARDWARE 


ONVENIENCE—that’s the big, important feature of this standard 

hardware. Expert design has produced products that mean a 
minimum of trouble and difficulty and a maximum of satisfaction 
under the severest of conditions. STANLEY Peerless Storm Sash 
Hardware is recognized by your customers as being precisely what is 
needed, and it is very easy for you to make substantial, profitable 
sales. ' 

There's no rattling, clicking or banging of sashes when 


STANLEY Hardware is in use. It says “No Admittance!” 
to the frigid winds and it sees to it that they do not pass. 


Today write for our complete Hardware Catalog. It will be sent on request. 


THE STANLEY WORKS: : NEW BRITAIN, CONN. 


New York: 100 Lafayette Street Chicago: 73 East Lake Street 


Manufacturers of Wrought Bronze and Wrought Steel Hinges and Butts of all kinds, including Stanley Ball 
Bearing Butts. Also Pulls, Brackets, Chest Handles, Peerless Storm Sash Hangers and Fasteners; Screen 
Window and Blind Trimmings; Twinrold Box Strapping, and Cold Rolled Strip Steel. 


Stanley Garage Hardware is adaptable for factory and mill use. 




















NEW GOODS AND NOVELTIES 


Products Being Placed on the Market 


by Hardware Manufacturers 


New Penn Razor Outfits 


A. C. Penn, Inc., 100 Lafayette 
Street, New York City, has just placed 
on the market the Penn adjustable 
razor, which is made up in two dif- 
ferent outfits, namely, Nos. 50 and 75, 





50 and 75 


Penn adjustable razor sets Nos. 


retailing at $5 and $10 respectively, 
each outfit packed in a handsome case 
of olive green enamel pin seal leather, 
lined with silver grey plush. 

This new razor represents one of 
the highest developments in the in- 
struments of shaving. Made of solid 
brass, heavily plated and highly pol- 
ished, it will not rust. It is easily 
taken apart, therefore can always te 
kept clean. The razor is shaped to 
bring the blade against the face at 
the correct shaving angle, and also to 
permit a natural position of the arm 
while shaving. A comb guard allows 
the use of the entire length of the 
shaving edge. The razor is adjustable 
to any kind of beard, or to give 
light or close shaves. It has a lever 
at the base of the head which may 
be turned to the right or the left, ac- 
cording to the kind of shave de- 
sired. This feature, it is stated, i 


the result of many years’ experiments 
to produce an absolutely practical ad- 
justment. 
Outfit No. 
adjustable razor, 


50 consists of the Penn 
heavily plated, and 








Penn service kits Nos. 55 and 65 


ten double-bevel blades and two heav- 
ily plated boxes for holding used and 
unused blades. 

Outfit No. 75 embodies a high de- 
gree of elegance and refinement. It 
is especially ideal for gift purposes. 
This outfit consists of the heavily 
plated Penn adjustable razor, ten Penn 
double-bevel blades, the Penn honing 
strop and handle and two heavily 


plated boxes for holding used and un- 
used blades. 

The concern has also just introduced 
the Penn military service kit No. 65, 
retailing for $7.50, and the Penn army 
and navy kit No. 55, which retails 
for $5. Both of these kits are handily 
arranged to contain a complete shav- 
ing outfit in as small a space as pos- 
sible. Each kit contains the Penn ad- 
justable razor, ten Penn double-bevel 
blades, a double-sided swing strop and 
stropping handle, a metal blade box, 
and a_ heavily plated non-rusting 
trench mirror, which measures 3 x 4 
in. The No. 65 kit is packed complete 
in a flexible olive green enamel pin 
seal leather case and the No. 55 kit 
is packed in a flexible Spanish leather 
finished fabrikoid waterproof case. A 
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All Penn double-bevel blades are tested 
and guaranteed 


very attractive booklet illustrating and 
describing all of these new outfits 
will be mailed to any dealer interested 
upon request. 


‘* Valley Star’ Oil Heater 


The Wheeling Stove & Range Com- 
pany of Wheeling, W. Va., is the 
manufacturer of the “Valley Star’ re- 
flector oil heater which, it is claimed, 
will burn 20 hours on 1 gallon of gaso- 


line, with oil fitting burners going full 


blast. 
To fill the heater, it is only neces- 
sary to pul! out the reservoir like a 


draw. (A patented catch prevents its 
falling out when in use.) It lights 
like a lamp and as easily. On very 


cold days it is usually necessary to 
have all the burners lit. But on days 
that are only slightly chilly, one, or if 
necessary two burners can be lit. The 
chimneys furnished with the stove are 
extra fire resisting. Only standard 
wicks and chimneys are used. 

The heater is handsome in appearance 
and very strong. It is stated that only 
the best polished steel plates are used 
in its construction. Strong, solid cast- 
iron legs and corner braces, attract- 
ively nickel plated add much to the 
heater’s appearance. The reflector, 


which goes clear round the sides as 
well as the back, is of heavy, high 
polished copper. The oil heater js 
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“Valley Star” reflector oil heater 


also made with two burners. Either 
model can be picked up and moved 
about with the greatest ease. 


Community Week Oct. 3]st- 
Nov. 6th 


Final arrangements have been com- 
pleted by the Oneida Community, Ltd., 
for Community Plate Week, which will 
begin on Oct. 31 and continue to 
Nov. 6. 

Coming as it does at the height of 
the national advertising campaign 
featuring community plate and at a 
time when shoppers everywhere are 





Community Plate lithographed window 
display easel by Coles Phillips 


seeking useful and appropriate gifts, 
this special Community Week offers 
large selling possibilities to every ™ 
tailer. 

Several special display features até 
now ready for distribution among '® 


Reading matter continues on page 90 
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“By George— 
That is a Jim Dandy Garage Door Fixture!”’ 


said my neighbor Brown, as he rode into my garage with me yesterday and 
noticed the operation of my doors. I never tire explaining to my friends the 
advantages of my 


Patented) 


Garage Door Hardware 


So | demonstrated for Brown the easy action of the doors, showed him that they 
close perfectly tight against the weather, open in small space, stay just where | open 
them without the use of fasteners or holders of any kind to keep them from slamming 
against the car, can't sag, and actually improve the exterior appearance of the build- 
ing because the hardware is inside above the doorway. 


“What does the outfit cost?’ asked Brown. | told him the price of mine and 
that he could get a set of ‘‘Slidetite’’ to fit his garage from any dealer. He opened 
and closed the doors a couple of times, smiled with satisfaction, and said, “I'll have 
my garage Slidetite-equipped this week.” 


One Set of “‘Slidetite’’ in a communi'y always sells others. 


RICHARDS. 


mice] Richards Wilcox Manufacturing (0 

















SAN FRANCISCO Aurora, Ituinots, USA. MINNEAPOLIS 
ak precy Richards-Wilcox Canadian Co,Ltd.London ,Ont. sTLouls 
MARK “A hanéer for anu door that slides” 
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tailers wishing to take advantage of 
Community Week. In addition to the 
new grey velvet gift cases for Com- 
munity Plate which are being fur- 
nished in the new nine-piece holiday 
set, there is a new window display 
easel lithographed in full colors from 
a painting by Coles Phillips, as well 
as newspaper electros from the same 
subject in both single and double col- 
umn widths. 

Retailers who has not already ar- 
ranged for special selling and display 
efforts on Community Plate during 
Community Week can secure prompt 
co-operation now by writing the 
VUneida Community, Ltd., at Oneida, 
N. Y. Full information together with 
window display easel and newspaper 
electrotypes will be gladly furnished 
by the manufacturer upon request. 


Forge Anvil and Vise 


The Rock Island Mfg. Company, 
Rock Island, Ill., has introduced the 
Rock Island combination forge, anvil 
and vise which is 36 inches high and 
31 inches long, weighs about 135 
pounds and lists for $20. 

The frame of same is of steel with 
the center casting made to be used 
as a shelf for tools, oil cans, ete. The 
forge pan is oval shaped, measures 
12 x 15 inches and stands about 27 
inches from the floor. The fan meas- 
ures 7 inches in diameter and is 

















Rock Island combination forge, anvil and 


Ise 

driven by an accurately cut gear and 
pinion. The anvil is 3% inches wide 
x 12 inches long. The jaws are 3% 
inches wide and open 11 inches. It is 
also stated that the pipe jaws will take 
pipe’ up to 2 inches in diameter and 
that the drill chuck takes % inch 
round shank drill. Further informa- 
tion may be had by addressing the 
manufacturer. 


‘‘Mirro’’ Christmas Catalog 


Hardware merchants, department 
store buyers and other’ dealers 
throughout the country that make a 
specialty of handling aluminum goods 
are the recent recipients of a special 
catalog, which is proving a most 
timely aid in stocking up for the im- 
pending holiday season. 





This catalog is issued by the Alum- 
inum Goods Manufacturing Co. of 
Manitowoc, Wis., and features the 
many articles in the “Mirro” line that 
will appeal particularly to Christmas 
buyers. 

As this will be a war-time Christ- 
mas, it is expected that the demand 

















Attractive cover of “Mirro” aluminum 
Christmas catalog 


for aluminum goods will be stimu- 
lated, since they are both useful and 
attractive, thus reflecting the thrift 
of the nation and the spirit of the 
Yuletide. 

As a further stimulus to holiday 
sales, the makers of “Mirro” are pack- 
ing their tea and coffee pots, double- 
boilers, tea kettles, casseroles and 
other articles in individual holly boxes 
that will appeal to the purchaser and 
recipient alike, 

The “Mirro” Christmas catalog lists 
appropriate articles for all—coffee 
pots, tea pots, tea kettles, double- 
boilers, casseroles and other cooking 
utensils; ash trays, cigar and cigar- 
ette cases, shaving mugs and mirrors 
and ink stands;’even to miniature 
cooking sets and doll dishes. 

The cooking utensils, stamped with 
the “Mirro” trademark, already en- 
joy a wide and growing popularity, 
largely due to such exclusive features 
as the welded spout, hinge and handle 
socket, no-burn knob and _ flame- 
guarded detachable handle. They are 
made in both colonial and plain de- 
sign. 

Any dealer who has not received a 
copy of this catalog can obtain same 
by writing to the above company. 


Paring and Slicing Knife 


The Handy Paring and Slicing 
Knife, No. 3-PK, is manufactured by 








Paring and slicing knife 


Reading matter continues on page 92 
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the Handy Things Manufacturing 
Co., Ludington, Mich. It is said to 
pare and slice with uniform thickness 
and without waste. It effectively re. 
moves eyes and spots and is a first- 
rate corer, it is said. It can be used 
by left-handed people, as the blade is 
adjustable. The superiority of this 
article over the ordinary knife is said 
to lie in the peculiar construction of 
the blade and the fact that it is ad- 
justable. As the cutting edge of the 
blade is protected it is impossible to 
cut deep, and this prevents waste, 
The handle, which is cherry stained, 
oil finished, is at the side of the blade 
~instead of the end, and this position 
gives a shaving cut instead of a direct 
one, and takes off the peeling much 
easier and more quickly. The knives 
come packed one dozen in paper boxes, 
five gross to the case. 


New Perfection Wick Device 


A new device controlling the opera- 
tion of the wick inside the reservoir 
of Perfection oil heaters has been de- 
veloped by The Cleveland Metal Prod- 
ucts Company of Cleveland, Ohio, 
manufacturer of these heaters. It is 
termed the “Wick Guides.” 

The accompanying illustration pic- 





WwicK 
GUIDES 





“Wick Guides” prevent wick curling away 
from bottom of reservoir 





Reservoir without “Wick Guides” 


tures these guides, which extend down 
into the reservoir on each side of the 
wick. The purpose of the guides is to 
overcome the tendency of the wick to 
remain in a spread-out position and 
raise away from the bottom of the 
reservoir as it is turned up. This 
tendency of the wick has made it nee- 
essary to fill the reservoir oftener 0 
order to keep the wick in the oil. The 


new Wick Guides do away entirely 
with this inconvenience. 
Every No. 500 Perfection heater 


wick can now be used its full length 
oil. This 
ase 


and always reaches the 
means 100 per cent wick service, © 
and economy in operation. 
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It Is Now So Easy for Any Carpenter or Farmer i 


To quickly construct a strong and substantia! wagon bed or hay rack at 
such a small cost with the 


ALLITH “FIT-AL” Wxccx* ses CLAMP 


NO. 201 


Wherever this clamp has been 
shown it has been adopted. 
Farmers give it preference be- 
cause it is practical and with- 
stands the most severe service. 
Made of the highest grade mal- 
leable iron, and combines all the 
features essential to make a 
wagon bed strong, rigid and 
durable. It is impossible for 
any play, up or down, or side- 
ways, because it clamps the tim- 
bers firmly on all sides—and 
One Clamp Fits all Conditions 

Regardless of thickness or 
width of timbers only one size 
clamp is required. Adjustment 
is made with standard bolts— 
hence “‘FIT-AL,” which is a 
vast improvement over ordinary 
clamps. We have yet to hear 
of the farmer who did not read- 
ily recognize the superiority of 
the 


ALLITH “FIT-AL” wxcox'se5 CLAMP NO. 201 


Never fails to give satisfaction, and the price is so reasonable there is no excuse for attempting to procure something ‘‘Just as good.” 























No. Description List 
201 ALLITH ‘“FIT-AL’’ Combination Wagon Bed CLAMP, per dozen pairs, without bolts - - $6.00 








Made for service from 
highest grade materials 
and suitable for all 
standard sizes of wagon 


Allith © 
“Standard” 
End Gate 


Fastener Set 


No. 203 














beds, consisting of the 





parts shown _ above. 





Hook and = adjustment 
handle are malleable 
iron. 





No. 203. Allith “Stand- 
ard” End Gate Fastener. 
List price, per dozen 


ere cancun eee 
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‘““UNIQUE”’ Side-Board Bracket No. 202, Malleable Iron 


These brackets conform with advice of United States Government to farmers to make wagon beds grain tight 
For building grain beds these brackets will be found the most complete and 
satisfactory equipment possible to procure. 
They give a permanency to side-boards not obtainable with the old-style method 
of using standards and stake irons. 
Please Observe These Unusually Practical Points 
. 


Side-boards cannot give in or out, becaus® the bolt is cast solid in center of 
bracket foot, and base has a 3% inch bearing on side rail. 

No hole bored through cross-piece to weaken it. No cutting hole in floor, be- 
cause a % inch hole bored through side-rail or floor at cross-piece supports the foot 
of the bracket. 


gay 





No box bed on inside to obstruct shoveling, because the brackets bolt to side- | 
boards. : 
These brackets allow the use of side-boards without end gates in position when 
so desired, and are tested to carry 14-inch side-boards. No canvas necessary to 


keep grain from leaking, as these brackets make a bed perfectly tight. 
They are meeting with ready recognition everywhere. These brackets fulfill every require 

ment in a practical and substantial manner. They are just what the farmer or any builder of 

wagon grain beds has been looking for to improve the construction and save labor and expense. 


No. 202—Allith ‘‘Unique’’ Side-Board Bracket, list price, per dozen - - - $6.00 


ALLITH-PROUTY CO., Danville, Ill., U.S.A. 


Chicago New York Boston Philadelphia San Francisco Los Angeles 


And representatives in all principal foreign cities 


( Door Hangers and Tracks Garage Door Hardware 
] RODUC ] Ss 4 Spring Hinges Fire Door Hardware Light Hardware 
l Rolling Ladders Overhead Carriers Hardware Specialties 


Catalogs, blue prints and special information promptly furnished 


























Notes of the Retail Hardware Trade 


LONDON, ONTARIO, CANADA The Hobbs Hardware Com- 
pany, Ltd., has commenced work on extensive alterations 
to its warehouse at 132 York Street. 


PLATTSVILI ONTARIO, CANADA.—O, Prangley has disposed 
of his hardware stock to P. A. Mckie, who requests catalogs 
on a general line of hardware. The new owner has installed 
up-to-date store fixtures, etc. 








De Wirt, Ark.—H. B. Dudley, dealing in automobile ac- 
cessories, fishing tackle, paints, oils, varnishes and glass, 
shelf hardware, etc., has commenced the erection of a new 
two-story building. A line of furniture will be added to the 
present stock. 


STUTTGART, AkkK.—Harry E. Bovay will erect a building 100 
x 140 ft. He handles a line of implements and vehicles. 


BRIGHTON, Co,.—Hackley & Miller have taken over the 
~tock of automobile accessories, kitchen housefurnishings, 
electrical household specialties, builders’ hardware, shelf 
hardware, paints, oils, varnishes and glass, mechanics’ tools, 
ete., of T. C. Leeper. 


AvucustTa, Ga.—The Smith Hardware Company has been 
organized with a capital stock of $16,000 to deal in automo- 
bile accessories, buggy whips, builders’ hardware, building 
paper, cutlery, harness, heavy farm implements, heavy hard- 
ware, lubricating oils, prepared roofing, pumps, shelf hard- 
ware, wagons, buggies and washing machines. Catalogs re- 
quested on automobile accessories. 


BUENA Vista, Ga.—The J. E. Moore Co., Inc., has been 
incorporated with a capital stock of $4,000 


Ray City, Ga—The Miller Hardware & Furniture Com- 
pany has been incorporated. The capital stock is $12,500, 
and the incorporators are W. L, Miller and others. The con- 
cern will carry a retail stock of the following: Automobile 
accessories, baseball goods, bicycles, buggy whips, builder’s 
hardware, children’s vehicles, churns, crockery and glas 
cutlery, dog collars, fishing tackle, furniture department, har- 

heating stoves, heavy farm implements, heavy hard- 
ware, home barbers’ supplies, iron: beds, kitchen cabinets, 
kitchen housefurnishings, lime and cement, linoleum, lubri- 
eating oils, mechanics’ tools, paints, oils, varnishes and 
glass, prepared’ roofing, pumps, ranges and cook stoves, re- 
frigerators, sewing machines, shelf hardware, silverware, 
sporting goods, toys, games and wagons and buggies. 











HAMILTON, ILL.—The McMahan Hardware & Implement 
Company has recently started .business here. 


PENNVILLE, IND.—-The William R. Gemmill Hardware Com- 
pany requests catalogs en sporting goods, 


CLAYTON, KAn.—F. P. Goldsby & Co. has commenced busi- 
ness. 


MuscotaH, Kan.—A. FE. & A. G. Preston have moved to a 
new location. Catalogs requested covering automobile acces- 
sories, baseball goods, buggy whips, children’s vehicles, 
churns, cream separators, cutlery, dog collars, electrical 
household specialties, fishing tackle, furnaces, furniture de- 
partment, galvanized and tin sheets, gasoline engines, ham- 
mocks and tents. harness, heating stoves, heavy farm im- 
plements, heavy hardware, home barbers’ supplies, iron beds, 
kitchen cabinets, kitchen housefurnishings, lubricating oils, 
mechanies’ tools, oil cloth, paints, oils, varnishes and glass, 
prepared roofing, ranges and cook stoves, refrigerators, sewing 
machines, shelf hardware, silverware, sporting goods, wagons, 
buggies and washing machines. 


RoLtita, Kan.—The Western Lumber & Hardware Company 
is successor to the Stewart. Hardware Company. 


TOWANDA, Kan.—J. A. and G. W. Fairchild have opened a 
store in the Garrison Building under the name of Fairchild 


Bros’ Hardware. A complete stock of hardware, etc., will be, 


carried, and catalogs are requested on a general line of hard- 
ware and crockery and glass. 


ArcapIA, LA.—The Peoples Hardware Company, Inc., has 
taken over the stock of the Wakeman & Booth Hardwaré 
Company and P. A. MeGuire 


New ORLEANS, La.—The R. D. Pitard Hardware Company, 
Inc., is now located in its new quarters at 115 Chartres 
Street. Its officers are R. D. Pitard, president; C. Mauberret, 
vice-president; James Ford, secretary, and Leon Mauberret, 
treasurer, The concern does both a wholesale and retail 


business, 


Avucusta, Micu.—The stock of C. L. Aldrich, consisting of 
a iine of automobile accessories, cream separators, cutlery, 
kitchen housefurnishings, mechanics’ tools, silverware, sport- 
ing goods, washing machines, shelf hardware, ete, is now 
owned by Moreau Aldrich & Co. 





De Wirt, Micu.—The stock of Scott & Linn has been sold 
to Mark A. Norris & Co. 


Marion, Micu.—The Morton Hardware Company is_ pur- 
chaser of the stock of Morton & Cavanagh. 


tHOpES, Micu.—Levandoski & Varty have bought the 
stock, consisting of the following: Automobile accessories, 
baseball goods, belting and packing, buggy whips, builder’s 
hardware, building paper, children’s vehicles, churns, cream 
separators, crockery and glass, cutlery, dairy supplies, dog 
collars, dynamite, gasoline engines, hammocks and _ tents, 
harness. heating stoves, heavy farm implements, heavy hard- 
ware, lime and cement, linoleum, lubricating oils, oil cloth. 
paints, oils, varnishes and glass, prepared roofing, pumps. 
ranges and cook stoves, refrigerators, sewing machines, shelf 
hardware, silverware, sporting goods, wagons, buggies and 
washing machines, from James Pelton. 





BkROWNS VALLEY, MINN.—G. S. Lines has disposed of his 
interest in the Browns Valley Mercantile Company. 


CLARKFIELD, MINN.—The J. N. Silver & Co. stock has been 
sold. The Liberty Hardware Company is the purchaser 


OLIVIA, MINN.—The Central Hardware Company, successor 
to the Olivia Hardware Company, requests catalogs on auto- 
mobile accessories, baseball, goods, bathroom fixtures, belting 
and packing, bicycles, buggy whips, builders’ hardware, 
churns, cream separators, cutlery, dairy supplies, dog collars, 
electrical household specialties, fishing tackle, furnaces, gal- 
vanized and tin sheets, gasoline engines, hammocks and 
tents, heating stoves, heavy hardware, home barbers’ sup- 
plies, kitchen housefurnishings, lubricating oils, mechanics’ 
tools, paints, oils, varnishes and glass, plumbing department, 
poultry supplies, pumps, ranges and cook stoves, sewing 
machines, shelf hardware, silverware, sporting goods, tin shop, 
toys, games and washing machines. 





PILLAGER, MINN.—The Pillager Implement Company has 
re-engaged in the implement and vehicle business. 


ULEN, MInn.—-Skrien & Reiersgord have sold their imple- 
ment stock to the Ulen Hardware & Implement Company, but 
will continue to handle a line of hardware and harness as 
heretofore, 


WELLS, MINN.—Kulot Bros., owners of a hardware busi- 
ness here, request catalogs on the following items: Bath- 
room fixtures, belting and packing, bicycles, builders’ hard- 
ware, building paper, cutlery, dairy supplies, electrical house- 
hold specialties, fishing tackle, furnaces, galvanized and tin 
sheets, heating stoves, heavy hardware, lubricating oils, -me- 
chanics’ tools, paints, oils, varnishes and glass, plumbing 
department, prepared roofing, pumps, ranges and cook stoves, 
cream separators, refrigerators, sporting goods, tin shop and 
washing machines. 


BEAR CREEK, Mo.—Price Bros. have purchased the stock of 
A. Rickman & Son, and request catalogs on automobile acces- 
sories, buggy whips, builder’s hardware churns, crockery and 
glass, cutlery, fishing tackle, galvanized and tin sheets, har- 
ness, heavy farm implements, heavy hardware, lubricating 
oils, mechanics’ tools, paints, oils, varnishes and glass, poul- 
try supplies, prepared roofing and shelf hardware. 





BRESLAU, NesB.—The Breslau Cash.Hardware requests cata- 
logs on hardware and implements. 


GIBBON, NeB.—C. L. Harvey has bought the stock of Calvin 
A. Gordon, The new owner requests catalogs on mechanics’ 
tools. 


HERSHEY, NEB.—G. M. Smith & Co. have bought the stock 
of the Hershey Hardware Company. Catalogs requested on 
a general line of hardware and furniture. 


McCook, Nes.—Edward G. Polk, 418 West B. Street, has 
succeeded Polk Bros. 


ALLENTOWN, N. Y.—-Charles C. Neff has taken over the 
stock of Neff & Sloan. He now carries a compjete stock of 
automobile accessories, baseball goods, buggy whips, builders’ 
hardware, building paper, churns, cutlery, dairy supplies, dog 
collars, fishing tackle,” galvanized and tin sheets, heating 
stoves, heavy hardware, linoleum, lubricating oils, mechanics’ 
tools, oil cloth, paints, oils, varnishes and glass, poultry sup- 
plies, prepared roofing, pumps, shelf hardware and washing 
machines, - 


WAVERLY, N. Y.—J. W. Knapp, Jr., 317 Broadway, is suc- 
cessor to Mixer & Knapp. 


NEw York, N. Y.—The Marlin Hardware Company, 110 
Fulton Street, which recently engaged in business, requests 
catalogs on automobile accessories, builders’ hardware, cut- 
lery, dog collars, electrical household specialties, heavy hard- 
ware, kitchen housefurnishings, mechanics’ tools, paints, oils, 
varnishes and glass and shelf hardware. 





WENDELL, N. C.—The Todd Bros. Company stock is now 
owned by Richardson & Cooke. 





Jessik, N. D.—Graham McCulloch has opened a hardware 
store here. 


MANNING, N. D.—Perry Marker has started in business 
here, dealing in automobile accessories, buggy whips, builders’ 
hardware, cutlery, dynamite, lubricating oils, fishing tackle, 
heating stoves, paints, oils, varnishes and glass, ranges and 
cook stoves, shelf hardware and washing machines. 


ARCANUM. OHIO.—The Tullis & Moore stock has been sold. 
‘he Moore Hardware Company is the purchaser. 


BoYNTON, OKLA.—The C. C. Clark Hardware Company has 
purchased a hardware business here. 


HOLDENVILLE, W. VA.—W. W. Waddell has sold his interest 
in the Holdenville Hardware Company to Dolton and C. 
Il, Barnard. The name of the concern has been changed to 
the Dolton & Barnard Hardware Company, and catalogs are 
requested on the following: Automobile accessories, baseball 
goods, bathroom fixtures, belting and packing bicycles, buggy 
whips, builders’ hardware, building paper, children’s vehicles. 
churns, cream separators, crockery and glass, cutlery, dairy 
supplies, dog collars, dynamite, fishing tackle, galvanized and 
tin sheets. gasoline engines, hammocks and tents, harness, 
heating stoves, heavy farm implements, heavy hardware. 
kitchen cabinets, mechanics’ tools, paints, oils, varnishes .ané 
glass, plumbing department, poultry supplies, prepared roof- 
ing, pumps. ranges and cook stoves, refrigerators, sewing 
machines, shelf hardware, silverware, sporting goods, wagons, 
buggies and washing machines. 


Reading matter continues on page 94 
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